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Speakers at 3 Genera 
Of Annual API Meeting 


The men shown at the left will speak at the 
general sessions of the American Petroleum Insti- 
tute’s meeting in Chicago which starts on Nov. 10. 
The general sessions will be held at 2:30 p.m. 
and 8 p.m. Nov. 12; and 9:30 a.m. Nov. 13. 
The speeches will deal with international oil 
problems, military supplies, public relations, in- 


dustry problems and conservation. 


NPN’‘s Fuel Oil Section 


Fuel oil distributor reduces costs 
by devising bonus plan for drivers. 
Dispatcher and bulk plant op- 


erator share in incentive plan 
also. Page 30 . . . Burner ship- 
ments for August hit an all-time 


Virtually en- 
first printing of API Fuel Oil 
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Pictured here are: 1—B. Brewster Jennings, president of Socony 

Vacuum; 2—John M. Lovejoy, president of Seaboard Oil Co; 3 

Bruce K. Brown, president of Pan American Petroleum Corp.; 

4—William R. Boyd, Jr., president of API; 5—J. A. Krug, secretary 

of Interior; 6—Walter S. Hallanan, president of Plymouth Oil Co., 

and NPC chairman; 7—Hiram M. Dow, chairman of Interstate Oil 
Compact Commission 
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“Oh, he isn’t so smart—sometimes I have to remind 
him to stop at the pump with the ‘Ethyl’ emblem.” 


* * * 


Smart motorists look for the familiar yellow-and-black 
“Ethyl” emblem on your pump before stopping and buy- 
ing. They know that this is the sure way to get your best 
gasoline improved with “Ethyl” antiknock compound, 
the famous ingredient that steps up power and perform- 
ance. Don’t get caught with your ‘“‘Ethyl’”’ emblems down. 
Make it easy for customers to find your “Ethyl” gasoline by 
having a spanking-fresh ““Ethyl”’ emblem on every pump. 


Ethyl Corporation, New York, New York 


ge! 


24 years’ service to America’s progressive petroleum industry. 


A 


\ MOTORISTS ARE LOOKING FOR THE “ETHYL’’ EMBLEM ON YOUR PUMPS 





Products sold under the “ETHYL"’ trade-mark — Antiknock Compound . . . Detergent Cleaner 
Salt Cake... Ethylene Dichloride .. . Sodium Metallic. . . Chlorine (liquid)...0i1 Soluble Dye. 
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THE CAB THAT 
*BREATHES” 

fresh air is drawn 
in from the outside 
—heated in cold 
weather—and_ used f 
air is forced out !* S 












On the high road or low road... 


YOU’LL HAUL WITH 





Advance-Design 


@)& CHEVROLET TRUCKS 


2 Here’s ‘‘more power to you”’ on your hauling job— 


extra power to make ‘‘molehills’’ out of mountains 
and shorten the long level stretches. It’s the famous 
Valve-in-Head Load-Master Engine in the new Chev- 
rolet Advance-Design trucks. See these trucks of 
tomorrow—today! They’re ‘“‘loaded’’ with new fea- 
tures and innovations! 


Fresh-air heating and ventilating system optional at extra cost 


CHOOSE CHEVROLET TRUCKS FOR 
TRANSPORTATION UNLIMITED! 


CHEVROLET MOTOR DIVISION 
General Motors Corporation 
DETROIT 2, MICHIGAN 














Panels and pick-ups have INCREASED 
LOAD SPACE—stake and high = rack 
bodies MORE EFFICIENT LOADING. 

New, stronger, sturdier FRAMES are 
designed to carry greater loads greater 
distances for a longer time! 





The cab is FLEXI-MOUNTED — 
cushioned on rubber against road 
shocks, torsion and vibration! 
.. DRIVER'S COMPARTMENT is 
wider, with more leg room. The 
seats are fully adjustable, bigger 
and more comfortable. Wider, 
deeper WINDSHIELD and WIN- 
DOWS increase visibility by 22°; ! 
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LONGER WHEELBASES 


better load distribution. ... 
FULL- 
FLOATING HYPOID REAR 


Chevrolet's famous 


AXLES are 
load! 


geared for 





give 


the 





Chevrolet VALVE-IN-HEAD 

TRUCK ENGINES are world 

most economical for their s 
There are HYDRAULK ; 





TRUCK BRAKES, exc/us! 
designed for greater brake 


lining contact—for 


iction! 
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THE NEWS WEE INDUSTRY 


COMING MEETINGS 


NOVEMBER 


American Petroleum Institute, 27th annual 
lt g. & veus motcl, Chicago, INov. 10-13 

Oil Secretaries Conference, meeting, Sheraton 
Hotel, Chicago, lll., Nov. 10 

National Council of Independent Petroleum 
Assn., meeting Sheraton Hotel, Chicago, 
Il] Nov. 12-13 


Louisiana Butane Dealers Assn., Inc., meet- NEWS SECTION ° . . ° ° ° ° . ’ ~ 1 11 


ng, Baton Rouge, La., Nov. 17 


Montana LPG Assn., annual meeting, Cutbank 
Mont., Nov. 17 


Arkansas Independent Oil Marketers Assn., FEATURE INDEX 
LaFayette Hotel, Little Rock, Ark., Nov. 18 

Wisconsin Oil-Heat Association Inc., meeting, = ‘ . nee 
Wisconsin Hotel, Milwaukee, Wis., Nov, 20 NEED FOR HIGH EARNINGS—Great expansion of oil industry 

North American Gasoline Tax Conference, facilities makes the present high earnings of oil companies e: 
Soremo Hotel, St. Petersburg, Nov. 20-22 sential. Bank analyst reviews oil industry capital needs 24 

Florida Petroleum Marketers Assn., meeting 


raton Hotel, Daytona Beach, Fla., Nov PUBLIC RELATIONS—As first anniversary of oil's public rela 
21 
tions program nears, 1,000 companies, 40 trade associations and 
indiana Independent Petroleum Assn.,_ Ince., 


9 ] ehies rticinpants 9 
emi-annual meeting, Hotel Severin, In- over 2,200 industry leaders have become active participants 25 
dianapolis, Nov. 21-22 


rennessee Oil Men’s Association, meeting, Pat FUEL OIL DELIVERY COST REDUCTION—Bonus plan for fuel oil 
-24 l ’ - T 


ten Hotel, Chattanooga, Tenn., Nov. 23-2 


: = truck drivers cuts distribution costs. Dispatcher and bulk plant 
ee : J yperator also share incentive payments under the plan 30 
Mid-Continent Oil and Gas Assn., Kansas-Okla- 
ine 1. non a FUEL OIL CONSERVATION—First printing of API's booklet on 
How to Save Money on Oil Heating” amounted to a million 
DECEMBER pies but is almost sold out. Demand is expected to require ad 


meeting \tlanti Ci aC tional rinting 
ASME, € \tlan ity Dec litional printing 36 


Nebraska Petroleum Marketers, Inc,., meeting 


| DEPARTMENTS 


Interstate Oil Compact Commission, meeting, 


Wisconsin LPG Assn., annual meeting Dee 


oil Industry Tire, Battery and Accessory 8 Avartinas _ 62 
Group, ! meeting Blackstone Hotel uae se 
LP-Gas Assn., b re meeting Ss Ch: »S 1 . 
¢ Mow O “0 gay rr) = aes torially opeakina 19 
New York Ol Heating Assn. Ine., annual Equipment Per nal: 59 
‘hristr party, Hotel Pennsylvania, Dec s P 
ates 45 
Oi Dealers’ Assn., of Arkansas, Hotel Marion 
ttle Rock rk., Dee. 9 M nt 7 
Liquefied Petroleum Gas Assn., south central Drirs 49g 
nd ith tern sectional meeting, St . : 
Hote New Orleans, Dec. 10 ! t y ent 9 
Natural Gasoline Assn. of America, regional 
yy eeting Herring Hotel ' 43 
Dec. 12 ca j 
56 
APL Executive Committee of Lubrication Com RT 4 
mittee, API Board room, New York, Dee Transportation News il 
W hin y ment 7 
JANUARY 
AE, annual meeting Book-Cadillac Hotel 
etroit Jar 12-16 
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“to give you 
more air per dollar’’ 


... that is the constant aim of Kellogg-American engineer- 
ing, research, and high precision manufacture. 

Heat, friction, and wear are reduced to a minimum in 
Kellogg-American compressors. All moving parts are pre- 
cision-machined to close tolerances. Hardened and ground 
roller wrist pin bearings and Timken tapered roller main 
bearings carry the drive load in all but single-cylinder 
models. Multiple valves are of light wafer-type design. 

“Built better by Kellogg-American” means more cubic 
feet of air per kilowatt hour. Both overall and volumetric 
efficiency are high. Operating costs are low. Compressor 
life is long and trouble-free. 





For more air per dollar... it's Kellogg-American. America” 


r 


Brake Shoe Company, Kellogg Division, Rochester 9, N.Y. 


KELLOGG DIVISION 
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ON THE OTHER FOOT—When petroleum products are 
plentiful and when they are “tight”, brokers traditionally 
have held the key to the spot market at New York 
harbor. Last winter when heating oils were going beg- 
ging major company sellers would deny vehemently 
that they were shading their posted prices, but buyers 
could find brokers with cut rate oil and a good part of 
that oil came from majors’ terminals. Now the situation 
has gone into reverse with a vengeance. During the sum- 
mer some tank car and barge buyers have been irate to 
find that, although majors with whom they had done 
spot business in the past said during the summer they 
had no oil to sell, brokers came forward with No. 2 fuel 
at prices up to “two cents over the market’, and when 
the buyer took delivery it was from the terminal of a 
major who had said “sorry no oil.’’ Buyers say the trend 
is continuing, and while ‘premiums’ are no higher, fuel 
oil is harder to find. Most buyers appear philosophical 
about “premiums”. They point to last winter and say “it 
cuts both ways.” 


ECONOMICAL OIL MARKETING—With some _ ease- 
ment of tight supply situation in the Middle West, greater 
competition is coming back into marketing. Oil com- 
panies are again speeding up the installation of larger 
service station storage tanks in areas adjacent to pipe- 
line and water terminals in order to make direct deliv- 
eries to reduce handling costs. Resumption of jobber op- 
position to major companies in some manner supplying 
lealers with free service station equipment is in the wind. 


RIZLEY BILL ACTION— The Senate Interstate and For- 
eign Commerce Committee may take another vote on the 
Rizley Natural Gas Bill during the special session of 
Congress. The bill, which would specifically bar Fed- 
ral control over production and gathering phases of 
natural gas, was tabled by a 6 to 5 committee vote last 
year but was ordered reconsidered. Expectation here now 
s that it will be four or five weeks after Congress re- 
onvenes before Marshall plan legislation is brought to 
the floor for debate. During this period, a Senate Inter 
state and Foreign Commerce Subcommittee, headed by 
Sen. Moore (R., Okla.), would have a chance to hold 
public hearings and get the bill back before the whole 
ymmittee. The measure’s backers expect another close 
ymmittee vote but are hopeful that some members who 
ypposed it last year can be won over. 


C’MON IN—One of the suppliers barred by a ruling o9f 
he comptroller general from recovering on post-OPA 
lardship adjustments on contracts with the government 
S canvassing others affected to find out if they'll join 

n in court action to upset the ruling. He is Harry 
Valler’ of the Arrow Oil Co., Baltimore, Md., and has 
etained as counsel Wendell Berge, former head of the 
Justice Department’s antitrust division, now a member 
f a Washington, D. C., law firm. 
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NOT SUCH BAD NEWS— News that National Maritime 
Union (CIO) is seeking a national parley of other 1mari- 
time unions, AFL, CIO and independents, to present a 
united front on wage increases and other contract pro- 
visions is not quite the bad newg to shipping industry, 
including oil tanker operators, that it would appear. 
Asking for “a united front” and getting it are two dif- 
ferent things. NMU’s relations with other marine unions 
are not entirely amicable, are complicated by internal 
fight between communists and anti-communists within 
NMU and aggravated by personal feuds between officers 
of at least three unions. 


MIXED BLESSING ?—Military oil buyers are withhold- 
ing judgment on Jersey Standard’s move to have avia- 
tion gasoline and fuel and heating oils carry proportion- 
ately more of the increased cost of crude and thus, per- 
haps, become more plentiful. The supply outlook can’t 
improve too soon to suit these officers, and they con- 
cede the economics of the current situation just might 
indicate remodeling of price margins, but they don’t like 
the possibility that they will be ‘“sandbagged” with the 
upward price adjustment, being heavy buyers of the 
aforementioned products. They still feel that refiners 
would do well to think of military requirements first and 
others next. 


LP-GAS TANK CARS—With an estimated 1,600 new 
LP-gas tank cars put into service between August, 1946, 
and July, 1947, and production continuing at a rate of 200 
a month for a possible total of 4,536 cars by the end of 
the year, transportation of the LP-gas end of the petrole- 
um industry is in better balance than it has been since 
prewar—-and probably in better balance than transporta- 
tion for other products. There may even be a few idle 
LP-gas cars, but they will be taken quickly once cold 
weather hits and shipments of propane jump. By Jan. 1, 
one source estimates, number of cars in service will be 421 
short of meeting peak requirements--another places the 
figure at 700. 


OF ALL TIMES!— Questions which FBI agents have been 
putting to several companies recently about their con- 
duct of pipeline facilities have stirred resentment among 
industry executives, who feel the Justice Department 
might be acting in better taste if it did not have pend- 
ing the API antitrust suit. The agents are asking what 
kind of tankage is being provided shippers, how many 
shippers use the lines, where the products go and infor- 
mation generally as to the common-carrier character 
of the lines. Question rising immediately in the execu- 
tives’ minds is this: If the Justice Department isn’t pre- 
paring an action picking up a segment of the API suit, 
isn’t it asking us to help it freshen up that case? Ac- 
cordingly, a few companies’ attorneys have advised their 
executives not to answer the agents’ questions. 











Architect: Bellman, Gillett & Richards, Toledo 






“Now I can see cars coming from all direc- 
tions, and boy—do they come into this 
sparkling, new station! 

“Take a look at the picture of my old 
station—then look at the new one. The 
main difference is glass—there isn’t a blind 
spot in the new place. At my old station, 
cars could pull up without my seeing them. 
I vowed my next station would be diferent. 

Then I saw L-O-F’s folder on the Visual 
Front. It showed me how this kind of station 
works two ways... it lets customers see in, 


"NO BLIND SPOTS 


IN MY STATION” 


... says Ford J. Miller of Toledo, Ohio 


to view accessories, appliances and services 
... and it gives the station operator a sweep- 
ing view of the driveways. That folder had 
some other good ideas | used, too—such as 
the use of |} itrolite* g 
front in color. It helped my architect and 


lass facing to frame the 


me get started on a smart-looking and smart- 
operating station”. 

You, too, can get a copy of this Service 
Station folder by writing the Libbey ‘Owens: 
Ford Glass Company, 70117 Nicholas Build- 
ing, Toledo 3, Ohio. #2) 
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The members of 
the U. S. Maritime 
Commission sel- 
doni agree unan- 
imously on anything. 

But on one thing all five, for a 
change, now are agreed 100%, and 
that is the urgency of getting 50 T2 
tankers out of the laid up fleet and 
into service as quickly as possible so 
as to help out on the Atlantic Coast 
this winter. 





Mr. Yocom 


This refreshing unanimity comes at 
a time when all efforts are needed, 
including the cutting of red tape, if 
the presently immobilized tankships 
are to be gotten in shape soon enough 
to make a worthwhile contribution 
towards solution of the problem of 
supplying the north-eastern states 
with fuel oil. 

Normally, if past performance is 
any criterion, it would take at least 
three months before any of the idle 
ships could be put into service. But 
USMC, with the active and interested 
help of all government agencies con- 





Concerted effort 
of the oil industry 
Mr. Lamm to make a larger 
volume of gasoline 

ind fuel oil available in the Middle 
West is meeting with some success. 
First signs of industry optimism 
bout the supply situation in several 
onths cropped up at the South Da- 
ota jobbers convention last week. 
may not be permanent because of 
inpredictable weather, but jobbers 
here said they had been able to ac- 
umulate inventories of both gasoline 
nd heating oil. Outlook for the com- 
ig heating season is a great deal bet- 
r than three weeks ago, they said. 
A wider check revealed similar im- 
rovement in supplies in Kansas, Ne- 
raska, North Dakota and Minnesota, 
it moving eastward into other states, 
ie optimssm dimmed somewhat. Im- 


t 
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INTERPRETING THE OIL NEWS 





WASHINGTON—By Herbert A. Yocom 


Maritime Commission Agrees 


On Need to Help East Coast 


cerned (particularly the Navy and 
the White House), is applying such 
great pressure that it now looks as 
though some of the ships will be 
picking up their first loads within 45 
days. 


The current fight over sale of ad- 
ditional tankers to foreigners stems 
largely from the efforts of the mi- 
nority faction on the USMC. That 
faction consists of only ONE com- 
missioner—pudgy Grenville Mellen, 
former port director at Biloxi, Miss. 

who has dered go against the 
wishes of both the State Department 
and the White House, even though 
he is a Truman appointee. 


Months ago Mr. Mellen began his 
one-man campaign against sales to 
foreigners, declaring that sales 
abrozd were illegal so long as Ameri- 
ean citizens had unfilled applications 
on file at USMC. Furthermore, he 
was arguing that an oil shortage im- 


MIDWEST—By Earl Lamm 


Midwest More Optimistic 
On Winter Supply Outlook 


provement is very likely temporary, 
but here are the reports. 

In Kansas, Denny Klepper of Klep- 
per Oil Co. at Wichita, former presi- 
dent of Kansas Oil Men’s Assn., said 
gasoline sales are off about 20% com- 
pared with the July peak, which he 
estimated is a little more than the 
normal seasonal drop; but perhaps 
the July peak was abnormally high 
because of the big wheat harvest. 

In Nebraska, Herb H. Hahn, secre- 
tary, Nebraska Petroleum Marketers 
Assn., called the supply picture much 
better than jobbers in that state an- 
ticipated it would be two or three 
months ago. Spot check showed con- 
sumer fuel oil storage nearly 100% 
full, he said. Gasoline supplies are 
still tight, but there is no stringency— 
jobbers generally have ceased worry- 
ing about current supplies, but are be- 


pended here at home and that it 
could be worsened by a lack of tanker 
transportation. 


It was not, however, until his ap- 
pearance before the Senate Small 
Business (Wherry) Oil Subcommit- 
tee this past week that he began get- 
ting outside support for his effort 
Now, Wherry has taken up the cud- 
gcls—and in a way that the adminis- 
tration cannot afford to ignore, be- 
cause this matter of the disposal of 
surplus tankers to foreigners comes 
along at a time when it wants no 
rocking of the boat on Capitol Hill 


Undoubtedly this is a subject about 
which plenty is going to be heard’ 
during the course of the next several 
weeks. The fact that Wherry is in- 
terested assures that. Also, he has 
a powerful appeal in the cry that un- 
less these sales are halted, “people 
will go cold this winter’. 


Even so, there are no signs of the 
administration giving in lightly, 
much as that might help smooth the 
way to a complete accord on the 
amount and nature of recovery aid 
to Europe. That is because tankers 
very definitely are being used as in- 
struments of high policy in the gov- 
ernment’s foreign program. And 
there is the further fact that the ad 
ministration, through the State Dr- 
partment, is committed to the sal 
of the tankers. 


ginning to worry about next spring 

H. F. Horning at Minneapolis, secre- 
tary of Northwest Petroleum Assn., 
said jobbers in his state and in North 
Dakota again are in good mood, with 
estimate that consumer fuel oil stor- 
age is about 80% full. 

However, jobber and consumer stor- 
age facilities in these five states gen- 
erally are not as large as in states to 
the east where population is heavier, 
and a period of severe weather would 
quickly affect fuel oil supply status 

3ut again, all service stations every- 
where in the Middle West have gaso- 
line, indicating that supply conditions 
in this area are better than last sum 
mer. 

While it is much too early to draw 
any definite conclusions from the im- 
proved supply reports in the Middl 
West because of unpredictable weath- 
er, it is a relief for this area to even 
momentarily stick its head up through 
the gloom that has prevailed since 
spring. Allocation, or limitation, on 
deliveries of fuel oil, and very likely 
gasoline, will continue through the 
winter, but on a slightly improved 
basis. 

° ° ° 


Important position many Independ- 
ent oil jobbers occupy in the civic af- 
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wt “Praule Statement io wwe ol. invustey 


. concerning the purpose, policy and method of promoting 
Wynn’s Friction Proofing Oil . . . released in news form to 
some five hundred leading consumer and trade publications 


... by Chestien Wynn, President, Wynn Oil Company 











For Immediate Release to All Publications 


"FRICTION PROOFING OIL NO REFLECTION ON 


OTHER OIL QUALITY," SAYS LEADING CHEMIST 


Friction proofing oil, currently sold as a supplement 


for longer motor life, does not and never will reflect upon 
the quality of the many fine grade motor oils that have 

done so much for the motoring public and industry, according 
to Chestien Wynn, petroleum chemist and founder of Wynn Oil 
Company, San Gabriel, California. Instead, according to Wynn, 
this new oil, bearing the Wynn name, requires the uSe of the 
operator's favorite oil to provide a quality carrier to 
lubricated parts of motorized equipment. 


"We have no intentions of entering into competition 


with America's reputable producers and distributors of lubri- 
cating oils and greases," said Mr. Wynn. "Nor have we the 
desire to become involved in costly refining processes and 
the complicated equipment necessary to produce a complete 
lubrication oil with the many startling Wynn qualities. Our 
friction proofing oil is a supplement to, and not a substi- 
tute for, the established brands of lubrication oils now on 
the market." 


Wynn recommends the continued use of quality, perform- 


ance proven motor oils, and the use of Wynn's Friction 
Proofing Oil in small quantities, as a supplement, for motors, 
gears and machinery. Laboratory and dynamometer tests, and 
letters of recommendation from many large maintenance shops 
and industrial firms who have used WFPO over extended periods, 
bear out the Wynn Company's claim of a "friction proofing oil." 


The product, marketed internationally through dealers, 


is reportedly attracting rapid consumer and trade acceptance. 











Comments Tuuited by WYNN OL COMPANY, SAN GABRIEL, CALIFORNIA 
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airs of their own local communities 

as clearly demonstrated at a meet- 

ig of the city commission at Yankton, 
D., on Oct. 27. 

It was Monday evening, regular 
eekly meeting time for the comm 

on. J. E. Adrian, secretary of South 

akota Independent Oil Men’s Assn., 
ho is also finance commissioner for 

e city of Yankton, invited his fellow 

| men attending the association’s an- 

ial convention, who are similarly ac- 
ve in civic affairs at home, to sit in 

1 the Yankton meeting. 

Five out-of-towners attended. One 

them, Damon Clark, Clark’s Serv- 

Mitchell, S. D., who is mayor of 

s home town, acted as chairman of 

e Yankton meeting. Others who at- 

nded the meeting, in addition to Mr. 
\drian, were: 

S. L. Hjermstad, Hjermstad Oil Co., 
a vice president of the jobber associa- 
tion and member of the city council of 
Wallace, S. D.; Abin Nesland, West 
River Oil Co., mayor of Timber Lake, 
S. D.; M. E. Davidson, Davidson Oil 
Co., mayor of Bristol, S. D.; and Gor- 
don Larson, Larson Oil Co., city coun- 
cilman at Platte, S. D. 


° ° ° 


Jobbers attending the directors 


The fond hopes 
of the Western oil 
companies that the 
wage pattern 
which seemed to be taking shape in 
the Gulf area in the last few months 
would be applicable to their area went 
up in smoke last week. 


Mr. Sweeney 


After The Texas Co. here signed 
with the Oil Workers International 
Union late in September things looked 
promising. The Texas Co.’s agree- 
ment provided for a 5c increase in 
basic wages and conversion of the 
’.70 per month cost of living bonus 
into a 10c per hour rate. 

Within a few days California Stand- 
ard, Shell and Richfield approached 
the OWIU with a request to open 
negotiations. OWIU, in turn, request- 
“1 the Union Oil Company and Tide 
Water Associated to open negotia- 


1S. 


Ke 


Yumerous meetings were held and, 
in general, the companies offered to 
ke the same deal as Texaco had. 
Uvion Oil preferred the $17.70 per 
n nth payment with a 4.8c per hour 
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meeting of the South Dakota associa- 
tion reported that their individual 
company accounts receivable are now 
higher than at any time in history, 
which was the reason Herman Ebsen 
of International Harvester appeared 
on the speaking program with a warn- 
ing address on credits and collections. 
Increased demand for products may 
explain part of the jump in accounts 
receivable, but unless jobbers “age” 
their accounts (check up on how old 
they are) they may soon experience 
abnormal bad debt losses. 
° ° ° 

We have been hearing lately about 
decline in unit sales of merchandise in 
industries other than petroleum, while 
total dollar sales still show an in- 
crease because of high prices. Repre- 
sentatives of shoe manufacturers, ra- 
dios, etc., have been making speeches 
about it at their association conven- 
tions in Chicago. When and if that 
situation becomes general, it foreshad- 
ows a business slump. Although gal- 
lonage sales of petroleum products 
may continue high for several years, 
a sale is not a sale until the money 
is collected, and even a slight decline 
in general business makes collections 
tough. 


PACIFIC COAST—By Don Sweeney 


New OWIU Demands Peril 


West Coast Labor Peace 


increase, but it amounted to the same 
thing. 

The OWIU negotiators, in each case, 
countered with a demand for conver- 
sion of the $17.70 cost of living bonus 
into a 10c per hour basic wage in- 
crease plus another 15c per hour, also 
in basic wages—-a total of 25c per 
hour (since cost of living bonus 
amounting to 10.2c per hour would be 
dropped, actual increase would be 
14.8c per hour). 

Little progress was being made in 
any of the negotiations when two 
OWIU locals—those covering Cali- 
fornia Standard’s Richmond refinery 
and Tide Water Associated’s Avon re- 
finery— instructed their negotiators to 
increase the demand to 35c per hour 
(which would be an actual increase of 
24.8c per hour). The justification 
for this move, in the eyes of the union 
members, was the increase in the cost 
of living since the opening of nego- 
tiations a few weeks before. 

While the other twelve locals in 
California have not as yet followed 
in this demand, a high official of the 
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OWIU 
shortly. 

The Shell negotiations in San Fran- 
cisco were the first to break down. 
The company made the proper over- 
tures to the Conciliation Service. 
While further meetings have been 
scheduled between California Stand- 
ard and OWIU, the Conciliation Serv- 
ice has been called in here also. 

In the case of Richfield, no meetings 
were requested by the company after 
it notified OWIU that it wanted to re- 
open negotiations. Just to be on the 
safe side, apparently, the union has 
reported this situation to the Concilia- 
tion Service as a dispute. 

Fortunately, the staff of the Con- 
ciliation Service in California is large- 
ly unchanged since the last labor 
crisis. Both the individual major com- 
panies and the OWIU give a major 
share of the credit for last Spring’s 
peaceful settlement to the Service 
and the commissioners’ experience at 
that time should be valuable in han- 
dling the present situation. 

The only major not involved in ne- 
gotiations yet is the General Petro- 
leum Corporation. It has made no 
request to the union, and the union 
has not approached the company. 

Naturally, General Petroleum is 
watching the labor picture carefully. 
Its interest, however, is in all likeli- 
hood no more intense than that of 
the twenty-odd independent refiners in 
California. These companies, worried 
about rising crude prices on the one 
hand and faced with rising labor costs 
on the other, have plenty of cause 
for fingernail chewing these days. 


* + * 


predicted that they would 


Pumps in Union Oil Co. stations in 
California now bear a small sticker. 
It reads simply, ‘Price includes 6c 
tax.” In other states, the sticker is 
being used with the appropriate 
amount of that area’s tax. 

For the money expended, this is 
one of the sharpest moves that has 
been made by the California industry 
so far to bring to the public’s atten- 
tion the heavy tax load each gallon 
of gasoline they buy carries. 

+ + + 

Figures issued by the California 
State Board of Equalization show that 
$43 million was spent for oil drilling 
and refinery equipment in the state 
during the first six months of 1947. 
During the same period of 1946 $32 
million was spent. This healthy in- 
crease in capital investment is cheer- 
ing; but would be a good deal more 
so if it could be honestly said that 
the industry got $11 million more 
equipment for its money. 

Unfortunately, higher steel prices 
and freight costs probably accounted 
for a good deal of the increase. Though 
this factor will be operative in the sec- 
ond half figures also, they should show 
an even better increase. 
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Team Up with Military 
In ‘Minute Men’ Plan 


New committee of 12 
oil men, set up by Ameri- 
can Petroleum Institute to 
maintain liaison with mili- 
tary on Organized Re- 
serve units, will sponsor a 
group session on Nov. 11 
at 2:30 p.m. during the 
API meeting in Chicago. 
Carl E. Cummings, Texaco, 
is chairman of this per- 
manent committee; E. W. 
Berlin, Standard-Vacuum, 
is secretary. Other mem- 
bers are: George T. Ballou, 
California Standard; Wil- 
liam R. Boyd, Ill, Petroleum 
Advisers; Wiley Butler, 
Coastal Oil; M. B. Chittick, 
Pure; W. C. Kinsolving, 
Sunoco; James E. NcNary, 
Standard (N. J.); W. B. 
Plummer, Indiana Stand- 
ard; Rex Smith, Skelly; 
S. S. Smith, Shell; and 
John Mettenheimer, Hum- 
ble. Most of the commit- 
tee members served in 
POL during the last war. 
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Majewski Withdraws His 
4-Point Supply Proposal 


Bowing to Opinion of Majority That Plan Might Be 


Seen as Invitation to U. 


NPN News Bureau 
CHICAGO—B. L. Majewski on 
Nov. 3 wrote OGD Director Max W. 
Ball asking that his four-point pro- 
gram for easing the supply problem, 
contained in a letter written to Mr. 
Ball on Oct. 15, be withdrawn from 
further consideration. (See NPN Oct. 
15 p. 13 and Oct. 22 p. 13). 


Mr. Majewski said that after mak- 
ing the proposals he solicited the 
opinions of 400 petroleum industry 
leaders, most of whom said they op- 
posed it. 


“IT have just completed analyzing 
the responses—truly a remarkable 
cross-section expression of opinion by 
the oil industry on an important sub- 
ect,’ Mr. Majewski said. ‘Some fa- 
or the plan suggested. Some sug- 
est the pursuit of a middle 
ourse. The majority oppose the plan 
because it might be construed as an 
nvitation to government regulation 
and because they feel that the oil 
ndustry can best do its own job in 
olving the problem with which it is 
nfronted.’ 


Four-Point Program 


Mr. Majewski then said that he 
lded to the majority viewpoint ex- 
essed. The program, which he pro- 
sed personally and not as Deep 
ck Oil Corp. vice president or API 
ce president, included these points: 
1. Co-ordination of petroleum 
ansportation system east of Rock- 
s, including tankers, barges, tank 
irs, trucks and pipelines to insure 
ist efficient use of these facilities. 
2. Scheduling flow of crude oil and 
ducts in such manner that after 
ilitary and Marshall plan needs are 
t, remaining supplies will be fully 
stributed on equitable basis to vari- 
is areas of country east of Rockies. 
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3. Appointment of study group to 
recommend ways and means of max- 
imizing yield of distillate fuel oil at 
expense of gasoline during winter. 

4. Appointment of another study 
group to recommend how quantities 
of aviation and motor gasoline could 
be increased by lowering octane of 
housebrand to maximum of about 74 
and premium to 78.5. 


Lists Reasons for Withdrawal 


In his letter of Nov. 3 to Mr. Ball, 
Mr. Majewski listed the following 
reasons for withdrawing his sug- 
gestions: 

“1. That the overwhelming major- 
ity of the oil companies realize their 
responsibility to the consuming pub- 
lic and are likewise fully cognizant 
of the necessity of meeting the re- 
quirements of the military. 


“2. I am _ reassured that every 
proper effort will be made to con- 
serve petroleum products in the 
present shortage to prevent human 
suffering and to maintain our econ- 
omy. 


“3. I am of the opinion that the 
Committee on Petroleum Supplies and 
Availability (NPC), recommended 
by the Agenda Committee and 
just appointed by Chairman Hallan- 
an in response to Secretary Krug’s 
letter of Oct. 17, will consider its 
scope broad enough to fit into its 
work consideration of the sugges- 
tions contained in my letter of Oct. 
15 to you, without raising the spectre 
of government control.” 


“In bowing to superior majority 
judgment,” he continued, “I acknow- 
ledge the functioning of the demo- 
cratic process without yielding one 
iota in my determination to see to 
it that the industry will fulfill its 


responsibility to the consumer and to 
the government.”’ 


Replies to Vandeveer 


Mr. Majewski’s' proposals had 
brought from W. W. Vandeveer, 
president of Allied Oil Co., Cleve- 
land, the charge that it would lead to 
government control. (See NPN Oct 
22, p. 13 for text of Mr. Vandeveer’s 
letter.) 

Prior to withdrawing his sugges- 
tions, Mr. Majewski wrote an open 
letter to Mr. Vandeveer denying that 
he ever wanted government control 
of the oil industry——just legal author- 
ity for industry co-operation. The 
Majewski to Vandeveer letter, writ- 
ten on Oct. 31, said: 

“T have no intention of wanting 
the government to come into our in- 
dustry with both feet in either war- 
time or peace. I do not distrust my 
government when it desires to help 
industry to legally help itself. . . I 
see no reason why the proposed com- 
mittee cannot work with the Oil & 
Gas Division (of Interior) to the 
advantage of the consumer without 
getting the industry into any kind of 
a strait jacket. 

Categorically denying that he 
asked for directives to co-ordinate 
petroleum transportation and to al- 
locate crude oil and products, Mr. 
Majewski asserted: “I am _ asking 
only for governmental approval of 
permissive cooperative action by the 
industry alone—without government 
umpires—to do certain approved 
specific things. . . I think that proper 
clearance stated in unequivocal 
language can be obtained from the 
Justice Department.” 

If DJ hedges in ambiguous condi- 
tions that nobody would feel safe, 
Mr. Majewski said he would be the 
first to disclaim. 

“T have not asked the government 
to direct an equitable distribution of 
all petroleum supplies among. the 
various segments of the industry and 
do not intend doing so,” he _ con- 
tinued. 

The proposal made in Washington 
was predicated upon three areas of 
responsibility where industry inter- 
est in primary and government in- 
terest is present as stated recently 
by Interior Secretary Krug, Mr. Ma- 
jewski wrote Mr. Vandeveer. Mr. Ma- 
jewski briefed the three responsibili 
ties: 

1. Industry has to meet all de- 
mands of the nation for oil. 

2. Industry should meet these de 
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mands at lowest possible cost to con- 
sumers. 

3. Industry should make maximum 
use of our oil resources and conserve 
them for maximum length of time. 


Sees Council As a Forum 


“I accept them (these responsibili- 
ties) as valid reasons in the public 
interest,” Mr. Majewski continued, 
“and see in the council a forum which 
keeps oil minds stirred with new 
thoughts and where ideas instead of 
dollars are important.” 

“Individual company plans and pre- 
dictions will not suffice,” he said 
“A united industry through the NPC 
supported by the public relations acti- 
vities of API, IPAA and jobbing and 
dealer organizations, must now tell 
the American people what they can 
expect from us as suppliers of petro- 
leum products.” 


NPC Group to Study Means 
Of Keeping Barges Moving 


NPN News Bureau 

WASHINGTON Membership in 
two National Petroleum Council comi- 
mittces have been announced by 
Walter S. Hallanan, council chair- 
man. Committees, their duties and 
membership follow: 

Special committee to explore means 
of keeping Illinois River open to 
barge traffic during the winter. 

B. L. Majewski, Deep Rock Oil Co., 
chairman; H. M. Baskerville, Upper 
Mississippi Towing Corp., Min- 
neapolis; A. L. Christy, Pure Oil, 
Chicago; A. W. Frey, National Oil 
Transport Corp., New York: J. O. 
Innes, of John I. Hay Co., Chicago; 
B. L. Meece, Globe Oil & Refining, 
Chicago; A. W. Peake, Indiana Stand- 
ard; Chester Thompson, American 
Waterways Operators, Washington, 
D. C., and P. S. Wise, Socony-Vacu- 
um, New York. 

Committee to study, analyze and 
report on estimated petroleum and 
oil equipment requirements of 16 
European nations under the Marshall 
Plan. 

A. Jacobsen, Amerada Petroleum 
Corp., chairman; Russell B. Brown, 
Independent Petroleum Assn. _ of 
America; O. D. Donnell, Ohio Oil Co.: 
J. F. Drake, Gulf; Louis M. Faber, 
Retail Gasoline Dealers Assn., Mil- 
waukee; B. Brewster Jennings, Soco- 
ny-Vacuum; W. Alton Jones, Cities 
Service; John M. Lovejoy, Seaboard; 
A. C. Mattei, Honolulu Oil Corp.; 
Geo A. Hill, Jr., Houston Oil Co.: 
Eugene Holman, Standard Oil Co. 
(New Jersey); W. F. Humphrey, Tid¢ 
Water Associated; J. E. Pogue, Chas« 
National Bank; Chas. F. Roeser, 
Roeser and Pendleton, Inc.; Robert 
E. Wilson, Indiana Standard, and 
Ralph T. Zook, the Sloan and Zook 
Co., Bradford, Pa. 
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Military Getting More Product, 
But Demand Still Not Being Met 


Page Committee Report Shows Slight Improvement; 
New NPC Committee Expected to Study Supply Gaps 


NPN News Bureau 

WASHINGTON A report show- 
ing that sizable gaps persist in mili- 
tary supply for the current half of year 
fast running out will be a springboard 
for discussions of new National Petro- 
leum Council committee taking up the 
problems of products supplies and 
availability. 

The report was prepared by Howard 
W. Page, acting chairman of NPC’s 
committee on military and govern- 
ment petroleum requirements, as a 
supplement to the situation study his 
group brought out Oct. 9 (See Oct. 
15 NPN). 

[It discloses that the military’s sup- 
ply position improved slightly between 
Oct. 3 and 31, even as requirements 
estimates except for aviation gasoline 
went up; also that offerings of certain 
products actually exceeded require- 
ments of some areas. But the “sur- 
pluses,” says the report, will be ap- 
plied against Jan.-June requirements, 
leaving the industry a supply target 
of 7,216,000 bbls. to hit before Jan. 1. 
And this does not take into account 
unfulfilled Bureau of Federal Supply 
Requirements, since BFS cannot sup- 
ply firm data. 

Offerings between Oct. 3 and 31 to- 
taled 812,000 bbls., but requirements 
estimates went up 329,000 bbls. 

Further, the report shows, the avia- 
tion gasoline estimate for the first 
half of next year has been revised 
upward by 1,756,000 bbls. 

Heading NPC’s new committee is 
Frank M. Porter, president of the Mid- 
Continent Oil & Gas Assn., Oklahoma 
City. Walter S. Hallanan, NPC’s 
chairman, first appointed B. Brewster 
Jennings, but he advised that he would 
be unable to accept because of previ- 
ous commitments and out of regard 
for his work on NPC's special com- 
mittee to study petroleum require- 
ments of the 16 nations participating 
in the Marshall plan. 

In addition to Chairman Porter, 
the committee, whose establishment 
at Interior Secretary’s request was 
approved last week (See Oct, 29 NPN, 
page 15), includes the following: 

Merle Becker, Independent Petro- 
leum Assn. of America; Paul G. 
Blazer, Ashland Oil & Refining Co.; 
Bruce K. Brown, Indiana Standard; 
Stewart Coleman, Jersey Standard; 
Gordon Duke, Southeastern Oil; James 
P. Dunnigan, Producers Refining Co., 
Inc.; R. G. Follis, California Standard; 
B. I. Graves, Tide Water Associated; 
D. P. Hamilton, Root Petroleum; 


Walter Hochuli, The Texas Co.; Harry 
J. Kennedy, Continental Oil Co.; B. L. 
Majewski, Deep Rock; D. A. Hulcy, 
Lone Star Gas Co.; Clyde G. Morrill, 
Atlantic Coast Oil Conference; Sidney 
Swensrud, Gulf Oil; Reece H. Taylor, 
Union Oil; W. W. Vandeveer, Allied 
Oil; L. S. Wescoat, Pure Oil; H. C 
Wiess, Humble Oil & Refining Co. 

The group will hold its initial meet- 
ing at the Palmer House in Chicago, 
Nov. 11. 

The new Page report estimates 
military requirements have increased 
since the Oct. 9 report of the com 
mittee as follows: 


(Thousands of barrels) 


Jduly- Jan.- Fiscal 

Dec. June Year 

1947 1948 1948 

Aviation gasoline.......(383)* 1756 1373 
Motor gasoline ......... 360 ¢ wise 360 
Wavy DCR] 2 c.ccc so 0: 65 ear 65 
Other Diesel & burner oil 12 a 12 
Navy special fuel oil.... 275 275 
TOTAL . ; . 329 1756 2085 
Figure in parenthesis indicates a decreast 


Industry offers for the July-Dec., 
1947, period have increased since Oct. 
3 as follows: 


(Thousands of barrels) 


\viation ; ale ~<a 67 
Motor ‘ car's 164 
Kerosine é ‘ bg 13 
Navy Diesel ; 115 
Other Diesel ‘ 16 
N. S. Fuel , 300 
Other heavy fuel . ‘ 13.4 
TOTAL S12 


The items still uncovered, shown 
in parenthesis, for the July-Dec., 1947 
period, based on the latest require- 
ment estimates are: 


(Thousands of barrels) 


West 
Coast Inland Carib. Total 
Aviation & jet .. (361) (170) 904A 373A 
Motor gasoline... 230A 9 (759) (538) 
Kerosine ... ‘ (95) (1) R9A (7) 
Navy Diesel.. (334) (2486) (2820) 
Other Diesel & 
burner . ; 1A (10) (16) (25) 
Navy special fuel 471A . (4052) (3581) 
Other heavy fuel 5OA (17) (651) (615 
TOTAL .« .. (€38) (207) (6971) (7216 


(A) Surplus offers above area required whic! 
in some cases have been used to offset short 
ages in other areas and in other cases Ww 
be applied against Jan.-June 1948 require 
ment 
“The figures do not include eithe 

requirements or offers for the Bu 

reau of Federal Supply,” the Pag 
report said. 
“Frightful” was BFS’ word for th 


response in its opening to a call for 


17,294,657 gals. of fuel oil and kero 
sine for delivery in the six months be 
ginning Dec. 1 in Region 3. A tota 


of 2,272,655 gals. was offered by jus' 


four suppliers. 
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Midwest Oil Supplies Ease Slightly: 
East Coast Difficulties Increase 


Crude Runs to Stills 2,000 B/D Higher in Dist. 2 
While Stocks of Gas Oil and Distillates Rise 


By NPN Staff Writers 

The supply situation in the Mid- 
west is beginning to show slight im- 
provement. While crude runs to stilis 
at refineries in nation as a whole 
were decreasing in week ended Oct. 
25, Dist. 2 increased its runs 2,000 
b/d. 

Also encouraging was the increase 
in gas oil and distillate stocks in the 
Middle West from 12,352,000 bbls. to 
12,616,000 bbls. at week ended Oct. 
25, according to American Petroleum 
Institute figures. This places distil- 
late stocks at higher level than same 
date in 1946, the first time since the 
end of the last heating season that 
this has been true. Gasoline stocks 
declined slightly. 

Further east, however, the supply 
picture was none too rosy with tank- 
ers scarce and demand strong for 
those available. It is expected that 
some of the tankers being prepared 
fox service may be ready in about 45 
davs. (See Washington comment on 
p. 7) 

-roduct price increases in the East 
and elsewhere brought about by the 
Oct. 15 advance in crude postings 
were higher on distillates and heavy 
fuel than on gasoline. This reflected 
the desire of the industry to attract 
more distillate and heavy fuel than 
gasoline. 


Output Hits New High 


One bright side of the supply pic- 
ture was revealed when Standard Oil 
Co. (N. J.) reported Oct. 28 that re- 
fineries of its domestic affiliates had 
averaged crude runs of 704,000 b/d 
during past nine months, an all-time 
high and an increase of 73,000 b/d 
over runs of same period in 1946 
vhich averaged 631,000 b/d. 

Increase, company said, amounted 
to nearly 12°% and resulted in total 
f 19,900,000 additional bbls. of crude 


elnge processe d. 
Wherry to Probe East 


Meanwhile, Senate Small Business 
il Subcommittee, headed by Sen. 
Vherry (R., Nebr.), tentatively has 
heduled hearings for Nov. 25 and 
6 in Washington to hear complaints 
Fiast Coast marketers that they 
re not receiving sufficient supplies 
hold their customers. 
Subcommittee said most of com- 
laints come from jobbers in New 
ork state and are similar to ones 
ade by Midwest marketers at 
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group’s hearings in Omaha and Chi- 
cago. 

East Coast hearings will clear 
decks for windup hearings first week 
in December. Leadoff witnesses for 
these sessions probably will be of- 
ficials of Interstate Commerce Com- 
mission. 

ICC will be quizzed on rate sched- 
ules established for common carrier 
oil pipelines. Subcommittee contends 
that transportation charges for pipe- 
line movements are “phantom freight 
rates,” because they are based on 
charges for tank car hauls of sim- 
ilar distances. 

Subcommittee said costs of operat- 
ing pipelines are much cheaper than 
tank car transportation and, there- 
fore, pipeline rates should be ‘‘much 
lower.” Also, subcommittee said it 
plans to question ICC on subject of 
“minimum tender,” a device which it 
was asserted effectively blocks small 
producers and jobbers from using 
pipelines. 

Michigan Seeks Demand Figures 

In Michigan, questionnaire on the 
fuel oil was being developed here 
Nov. 3 by two committees, one of 
state government officials and the 
other industry, which will be mailed 
to Michigan refiners and major com- 
pany suppliers operating in this state. 

Objective of questions is to deter- 
mine more definitely how much fuel 
oil suppliers sold last year and how 
much they can supply during com- 
ing heating season to relieve critical 
shortage in this state, according to 
J. D. Hadley, secretary, Michigan Pe- 
troleum Assn., and member of the in- 
dustry committee. It probably will 
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be two or three days before ques- 
tionnaire is completed ready for mail- 
ing, he said. 

Demand Up 20% 

Another Midwest state, Indiana, 
announced results of a survey of fuel 
oil in that state which showed house- 
holders will need 20°% more oil this 
year than last. 

30V. Ralph F. Gates said 40 oil com- 
panies answered questionnaire on fuel 
oil problem. Refineries in Indiana and 
adjoining states have idle capacity 
to produce 24,000 b/d more of fuel oil, 
but are unable to obtain additional 
crude to produce the needed fuel, the 
governor said. Only remedy for short- 
age recommended by oil companies 
is stringent conservation of fuel oil. 

Only three companies reported abil- 
ity to increase supply to Indiana. One 
company, which supplies approxi- 
mately one-fourth of the fuel oil in 
state said it will put 14 to 18% more 
oi! in Indiana this year than last. 
Two smaller companies predict in- 
creases of 10 and 9%. 

Allocations to Continue 

Attesting to the continued heavy 
demand for gasoline in Midwest with 
stocks short, Standard Oil Co., Ind., 
told NPN Oct. 30 it would continue 
to allocate gasoline to its dealers and 
customers through November, al- 
though total quantity available for the 
month probably will be better than 
November 1946. 

The only other company with a 
statement on allocations was Deep 
Rock, with Vice President B. L. Ma- 
jewski saying: ‘“‘We think the situa- 
tion is so stringent that we plan on 
allocations for the next six months.” 


Pure Oil Strike Continues 

Elsewhere in the Midwest, labor dis- 
pute at Pure Oil Co.’s Toledo, Ohio, 
refinery continued into eighth month, 
Plant Superintendent D. S. Frank 
submitted proposal Oct. 28 involving 
management rights, arbitration and 
no-strike clause to representatives of 
OWIU local at Toledo. 





CLEVELAND—Cleveland Better 
Business Bureau is running 5 col- 
umn by 16-inch advertisements in 
three local daily newspapers warn- 
ing Clevelanders to make sure of 
a full winter’s supply of fuel be- 
fore buying heating equipment. 


The advertisements are being 
sponsored by East Ohio Gas Co., 
and are result of numerous com- 
plaints that new equipment for 
both gas and heating oil is being 
sold home owners. 


Despite warnings in similar ad- 
vertisements by Standard Oil Co. 





Better Business Bureau Warns on Fuel Oil Equipment 


(Ohio) and Allied Oil Co. of 


Cleveland, the Bureau told NPN, 
homeowners continue to buy 
equipment. Some heating equip- 
ment dealers are reported furnish- 
ing a drum of fuel with each 
new order, leaving purchaser on 
his own when that is used. 

3etter Business Bureau has fur- 
nished warning posters to more 
than 300 industrial plants. These 
are placed on bulletin boards and 
3ureau estimates they will be read 
by more than 250,000 workers. 
Detroit, Akron and other Better 
Business Bureaus are considering 
similar poster campaigns, local of- 
fice said. 
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Skelly Goes to Court in Effort 
To Halt Mission-Sunray Merger 


NPN News Bureau 

TULSA W. G. Skelly, director, 
stockholder and former president of 
Mission Corp. and also former presi- 
dent of Pacific Western Oil Corp., to- 
day instituted court proceedings to 
prevent the merger of Mission Corp. 
into Sunray Oil Corp. Mission Corp. 
owns 59% of Skelly Oil Co. stock. 

He filed suit in the U. S. District 
Court for District of Nevada at Reno 
against Mission Corp., and in the U. 
S. District court for the Southern 
District of California at Los Angeles, 
against trustees of the Sarah C. Getty 
Trust, J. Paul Getty, and Pacific 
Western Oil Corp., to prevent the 
holding of a meeting of Mission stock- 
holders Dec. 6, called for the purpos¢ 
of approving a merger of Mission into 
Sunray Oil Corp. 

Named as defendants in the Los 
Angeles suit are Thomas A. J. Dock- 
weiler and George Franklin Getty IT, 
as trustees, J. Paul Getty, and Pacific 
Western Oil Corp. 


Vote Scheduled on Dec. 6 

The suits are designed to prevent 
the Getty interests, who control Pa- 
cific Western, and, through Pacific 
Western, control Mission, from caus 
ing Pacific Western to vote the Mis 
sion stock in favor of the proposed 
merger at the Mission meeting Dec. 6 

“I filed these suits,” Mr. Skelly told 
NPN Nov. 4 “to protect the 30,000 
stockholders of Mission Corp. whose 
interests have not been properly con- 
sidered in this deal. In my judgment 
they are not being treated fairly in 
comparison with treatment of Pacific 
Western stockholders. 

“The Gettys exercise dominating 
control over Pacific Western and Pa- 
cific Western in turn dominates Mis- 
sion so the Gettys in effect dominate 
Mission, and through that domination, 
are ramming this deal through. 


Time for Study Denied, He Says 

“This was proved conclusively on 
Oct. 18 when the proposed merger 
agreement between Mission, Sunray 
and Pacific Western was presented 
to the Board of Directors of Mission 
for the first time. My motion to re- 
cess the meeting of the directors un- 
til Nov. 15 to give time for study of 
the agreement and to obtain an opin- 
ion of disinterested counsel and a com- 
mon yardstick appraisal of the pro- 
perties involved, was voted down by 
the Getty-dominated board. 

“Another resolution, presented at 
the same meeting, which was held on 
a Saturday asking that a recess be 
taken until the following Monday, 
just two days including Sunday, to 
give an opportunity to study the 
agreement also was voted down. The 
Getty-dominated board would not per- 
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mit even a week-end study of the 
agreement.” 

Mr. Skelly stated that in his opinion, 
based on his familiarity with Mission 
Corp. over the past 10 years as its 
president and a director—until ousted 
as president Oct. 18 by the board of 
directors—the value of Mission stock 
held by the 30,000 stockholders other 
than the Getty interests, is far greater 
than any amount they can realize 
through the proposed merger. 

“These 30,000 stockholders,” he add- 
ed, “had no hand at all in setting up 
the proposed merger. It was not con- 
ceived by them but the Gettys and 
Eastman, Dillon & Co., and Sunray.” 


Approved by Directors 


Directors of Sunray and Pacific 
Western and a majority of Mission 
directors have voted in favor of a 
merger of Pacific Western and Mis- 
sion into Sunray. The Getty interests 
own 85% of Pacific Western stock and 
are to be paid $68 a share for this 
stock. Minority stockholders of Pa- 
cific Western also may turn in their 
stock at the same price if they so de- 
sire. 

No such offer was made to Mission 
stockholders. They are not offered 
any alternatives to the six shares 
of the new Sunray common for each 
share of Mission they own. Of this 
Sunray stock, there will be authorized, 
if the merger goes through, 15,000,- 
000 shares of $1 par value, and mor: 
than 9,000,000 shares will be outstand- 
ing 

Stockholders af Pacific Western 
and Sunray are to meet Dec. 5 to act 
on the proposed merger. 


Harriman Urges Congress 
Continue Export Controls 


NPN News Bureau 

WASHINGTON Recommending 
continuation of export controls be- 
yond their scheduled expiration date 
of next Feb. 29, Commerce Secretary 
Harriman says “close control” of 
petroleum products will continue to 
be necessary “for some months to 
and curbs on steel may have 
to be extended to more products. 

Also, he sees strain on nation’s rail 
system increasing, and is urging that 
controls over use of rail facilities be 
continued, too. 

Recommendations are made in his 
first quarterly report to President 
Truman and Congress under Second 
Decontrol Act. 

Harriman’s report disclosed about 
one-fourth of petroleum products ex- 
ported in first eight months of this 
year went to Canada and other West- 
ern Hemisphere’ countries, while 
roughly two-fifths went to Europe, 


come” 





“about the same proportion as before 
the war.” 

Probable total exports for 1947 
based on shipments in Jan.-Sept 
period—of products on which controls 
were reimposed June 30 were shown 
in comparison with exports of pre- 
vious years as follows (in thousands 
of bbls.): 


1947. First 
8 Months 


Products Annual Rate 1946 1939 
Aviation gasoline . 3,685 1,605 1.001 
Motor gasoline : 35,220 36,440 32,512 
Gas oil distillate 

fuel oils . .. 26,640 27,205 30,615 
Residual fuel oil 8,112 5,814 14,972 
Kerosine <eeeee 7,830 8,187 7 

Totals 81,487 79,251 90.097 


Kentucky Jobbers Ask 
Broader Margins and 
Equitable Allocation 


Special to NPN 

LOUISVILLE, Ky.—Thirty Ken 
tucky oil jobbers met here Oct. 29 
with the executive committee of the 
Kentucky Petroleum Marketers job 
ber division and adopted resolutions 
concerning ‘static margins’, alloc: 
tion of refined products and of steel 
for relieving existing transportatior 
and refining difficulties. 

Members attending the = snecial 
meeting discussed Sunday closing of 
service stations, company policies 
dispensing equipment and other sub 
ects which delegates to the National 
Council of Independent Petroleun 
Assn. will take up at meeting 
NCIPA in Chicago Nov. 12-13. 


Cost Increase Pointed Out 


Resolution on margins urged that 
the differential between the tank ca1 
price and the tank wagon price b: 
broadened sufficiently to provide, a 
least partially, for increased operat 
ing costs. It pointed out that refined 
products prices have increased as 
much as 3.45¢c per gal. in the last 
18 months, while margin of gross 
profit for wholesaling has increased 
only 0.1c, while costs have increased 
from 50 to 100%. 

Suppliers were urged to allocat 
fairly all available supplies, so that 
all customers, jobbers, dealers and 
consumers will receive their pre 
portionate share of available sup 
plies. 

Resolution concerning steel allo 
cation called upon Kentucky membe! 
of Congress to initiate and support 
action at coming special session t 
make immediately available in an) 
steel allocation program a sufficie! 
supply for manufacturing tank cars 
pipe, barges, and other transporta 
tion and refining equipment, to l 
crease transportation and refining ca 
pacity sufficiently to relieve perma! 
ently the shortage of refined petr 
leum products. 
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Brewster and Aramco Debate U. S. 
Benefits from Saudi Concession 


Senator Says Nation Got Nothing in Return for Aid; 
Company Asserts Low Prices Mean Big Navy Saving 


By HERBERT A. YOCOM 
Chief, NPN Washington Bureau 

WASHINGTON—The question of 
whether the U. S. has gotten a re- 
turn on an investment of $80,000,000 
in lend-lease and other aid to Saudi 
Arabia was still a moot one this 
week, after six days of probing by 
the Senate War Investigating Com- 
mittee. 

If you listened to Chairman Brew- 
ster (R., Me.), of the Senate War 
Investigating Committee, the answer 
still was no—‘*absolutely nothing” 
except an “apparent obligation” to 
protect Arabian American Oil Co.’s 
interests there plus the “privilege” 
of buying oil at whatever Aramco 
feels is a “fair price.” 


Aramco Says 26 Million Saved 


As vehemently, Aramco officials 
proclaimed from the other side of 
the fence that not only had a solid 
foothold been won in the Middle East 
for the U. S., but also that the price 
it is charging for oil already has 
resulted in a $26,500,000 saving to 
the government. 

Throughout the six days of testi- 

mony, Brewster had sought labori- 
ously to make out a case in support 
of his claim that government is en- 
titled to purchase products from 
\ramco at a discount in return for 
having taken over, at the company’s 
behest, a big part of the burden of 
financing King Ibn Saud’s budget, 
with these results: 
J To the senator’s inquiry as to 
why Aramco, in 1945, contracted to 
sell special fuel oil to the Navy at 
$1.05 instead of at a 40c figure that 
had been suggested in a 1941 propo- 
sition put to President Roosevelt, 
Aramco replied that the earlier of- 
fer was not a proposal for a commer- 
cial sale of products to the U. S. 

Rather, said W. S. S. Rodgers, 
board chairman of The Texas Co., 
me of the Aramco partners, “it sim- 
ply proposed a means by which the 
U. S. might, without cost to itself, 
advance to the king of Saudi Arabia 
(for oil) $6,000,000 a year for five 
years, which the king sorely needed 
to insure the stability of his coun- 
try.’ The products, he said, would 
have been sold by the king, not by 
Aramco, and latter would have lost 
noney, although it had hoped to re- 
over production, transportation and 
costs. He emphasized, 
oo, that the proposal had been re- 
ected; also, that it had ‘nothing to 
io with the question of the fairness 
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and reasonableness of the 
specified in sales 
made with the U. S.” 


prices 
contracts later 


Government Ignored Offer 


2. Although Saudi Arabia was 
made eligible for lend-lease in Febru- 
ary 1943, a second Aramco offer, 
made one week previously, to sell 
crude or products to the U. S; “at 
prices well under world prices” if 
that were done, subsequently was 
“completely ignored’ by the govern- 
ment, according to Mr. Rodgers. 

The company’s proposition, which 
grew out of its concern over the im- 
proving British position in Arabia, 
was to have Great Britain’s creditor 
position in Saudi transferred to the 
U. S. by crediting to its lend-lease 
debt to the U. S. the money owed by 
Saudi to Britain. In turn, Aramco 
would set aside as a reserve for the 
U. S. an amount of oil having an 
equivalent value. Also, “to assure 
use of additional reserves and also 
recovery of at least-a part of any 
additional lend-lease aid to Saudi,” 
it offered to set aside additional oils 
under a similar arrangement. And 
further, Aramco suggested that it 
‘would be willing for a certain pe- 
riod to give the U. S. an option on 
a specified number of barrels of crude 
or the equivalent products, at an 
agreed upon percentage of the going 
price in the world markets. . . at the 
time the U. S. elected to take deliv- 
ery.” 

To Brewster, the advent of lend- 
lease for Saudi was “the consumma- 
tion of your (Aramco’s) long en- 
deavors” to get the U. S. contribut- 
ing directly to King Ibn Saud’s gov- 
ernment, yet: 

“In the following two years millions 
of dollars of American money were 
poured in there, which served to 
shore up your claims and to quiet 
the king, but the proposition that 
we get the oil at 40c evaporated, and 
was forgotten.” 


Deal Shelved by Ickes 


3. In August 1943, the govern- 
ment approached Aramco with a 
proposition to buy up its entire con- 
cession, following this with proposals 
to take first a 51% interest and finally 
a 14 interest in Aramco, only to have 
Harold L. Ickes, as head of Petro- 
leum Reserves Corp., call the whole 
thing off suddenly and without ex- 
planation at a time when Mr. Rodgers 
thought an agreement imminent. 

(According to a memorandum from 
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War Mobilizer Byrnes to President 
Roosevelt, read into the record by 
Brewster, the proposal for a majority 
stock purchase in Aramco was re- 
fused by Ickes ‘because the com- 
panies tried to drive a hard bargain.” 
Also, the memo contained a state- 
ment by Byrnes that it was at his 
suggestion that PRC had been cre- 
ated by Jesse Jones, of RFC, on June 
30, 1943.) 


Brewster Opposed Pipeline 

1. There was the subsequent 1944 
PRC proposal to build a pipeline to 
the Mediterranean, in return for 
which government would have gotten 
the right to one billion bbls. of crude 
at 25c below the market, but this, 
too, collapsed because, said Mr. 
Rodgers, of “the uproar from the oil 
states and right up here on the hill.” 

“As I look back, you were against 
it, too,” recalled Mr. Rodgers for 
Senator Brewster. “You said, well, I 
don’t like this pipeline and you can’t 
go through with it, but I'd like to 
help you in some other way.” 

In between all of the above, the 
committee’s inquiry branched out in 
all sorts of directions. 

At one point, while Mr. Rodgers 
was on the stand, Senator Brewster 
was promising to call on the at- 
torney general to examine for pos- 
sible antitrust law violation the deal 
under which Jersey Standard and 
Socony-Vacuum are arranging to 
join with California Standard and 
Texaco as partners in Aramco. That 
was because to the senator it seemed 
that one result of the deal might be 
to keep cheaper Arabian oil—-$1.37 
oil, he called it-—-out of New York 
and other Eastern seaboard ports. 

At another, he was stating that he 
intended having his ‘tax experts” 
look into the question of “foreign 
fiag corporations” because of testi- 
mony by H. M. Herron, board chair- 
man of Bahrein Petroleum Corp. and 
the California-Texas Oil Co., that 
these two concerns, incorporated in 
Canada and the Bahamas, respective- 
ly, had earned profits of close to 
$117,000,000 on their Middle Eastern 
operations on which they paid no 


taxes to the U. S. 
Fears King May Use Arms 

Again, he was striving to establish, 
through a reading of press accounts, 
that King Ibn Saud, because of his 
feelings on the Jewish-Palestine 
auestion, would not be above using 
against the U. S. the arms and muni- 
tions we had sent him. 

Repeatedly, too, he was adverting 
to what he described as “the ex- 
traordinary intimacy of interest be- 
tween certain departments” of gov- 
ernment and the Aramco partners, 
the object being, he told reporters, 
to bolster his contention that the 
U. S. “is entitled to more considera- 
tion than it has received” from the 
companies. 
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Refined Products Prices Advance 
In East, Southeast, Southwest, West 


Companies Cite Higher Cost of Crude, Transportation; 


Distillate and Heavy Fuel Rise More Than Gasoline 


NPN News Bureau 

NEW YORK-—Rising prices for re- 
fined products swept the East, South- 
east, and Southwest the past week 
with five “reference sellers,” includ- 
ing Standard of New Jersey, Atlantic 
Refining Co., Socony-Vacuum Oil Co., 
Standard of Kentucky and The Texas 
Co., posting increases, and over the 
weekend Standard of California an- 
nounced advance in heavy crudes as 
well as products prices. 

Eastern majors, pointing to in- 
creased crude and_ transportation 
costs, at the same time emphasized 
the need for increasing distillate and 
heavy fuels production by increasing 
prices for these oils in amounts great- 
er than their increases on gasoline. 
For Standard of New Jersey, in- 
creases amounted to renunciation of 
its “hold-the-line”’ policy first voiced 
last July. Standard of California 
also recalled gasoline price reduction 
it made last May “in an attempt to 
hold the price line.” 

Advances Distillates More 

Jersey Standard’s increase, effec- 
tive Oct. 30, generally was 0.3c per 
gal. for motor gasoline, 0.8c on kero- 


sine and other distillate fuels, 30 to 
37c per bbl. on heavy fuels. Increases 
were slightly more in some areas to 
cover higher freight rates, company 
said. See p. 52 for new tankwagon 
prices, 

The Texas Co. boosted its Texas 
prices, effective Oct. 29,—0.5c on gas- 
oline, 0.6c on kerosine and distillates, 
25c on residuals. 

Increases posted by Atlantic gen- 
erally ranged from 0.2c per gal. on 
gasoline up to Ic per gal. on kerosine 
and No. 2 fuel i» some areas. Com- 
pany’s higher postings were effective 
Nov. 3 in Georgia and Florida, Oct. 
31 in other areas. See p. 51 for new 
prices. 

Socony-Vacuum boosted gasoline 
0.3c, distillates 0.8c, effective Nov. 3, 
in New York, New England and other 
areas. Company’s new prices will 
be published in Nov. 12 NPN. 

Standard of California raised prices 
it will pay for heavy crudes 1 to 12c 
per bbl. and posted minimum in- 
creases in its products prices of 0.1c 
for gasoline and kerosine, 0.2c for 
heating and Diesel fuels, 5c per bbl. 
for industrial type fuels. 


API Attendance Expected to Set New Record; 
Military Group Session Innovation This Year 


NPN News Bureau 

CHICAGO—Five thousand men 
from every branch of the oil industry 
will meet here next week for the 
27th annual meeting of the American 
Petroleum Institute. 

The convention is getting under- 
way unofficially this week with two 
committee meetings scheduled for 
Wednesday, Nov. 5, but the big show 
starts on Monday, Nov. 10 when the 
first of the group sessions will be 
held. It will continue through Thurs- 
day, Nov. 13. 

New on this year’s program is a 
group session on the Organized Re- 
serves of Air Force, Army and Navy 





Public Relations Review 

A separate article, reviewing 
the public relations program 
which was approved by the API 
Board of Directors a year ago, 
appears on page 25 of this is- 
sue. The Public Relations group 
session at this year’s convention 
will be held at 8 p. m. on Tues- 
day, Nov. 11. 
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at 2:30 p.m. on Tuesday, Nov. 11, at 
which military leaders and oil men 
who served in Word War II will be 
speakers. 

On Military Program 

Under sponsorship of the new API 
committee on the organized reserves, 
of which C. E. Cummings of The Tex- 
as Co. is chairman, the program in- 
cludes: 

Maj. Gen. T. B. Larkin, quarter 
master general, talking on ‘“Petrol- 
eum Planning for Defense.” 

Col. G. A. Vogel, executive officer 
of the Army-Navy Petroleum Board 

“The Role of A-NPB.” 

Capt. Ralph E. Wilson of the Navy, 
Steven C. Lombard of the Air Force, 
Lt. Col. John D. Hines of the Army 
“Plans for Petroleum Personnel for 
the Department of Defense.” 

M. B. Chittick, Pure Oil Co.—‘“De- 
velopment of the Composite Petrol- 
eum Officers Unit.” 

Stanley Young, Standard-Vacuum 


Oil Co.—‘“‘Requirements of a Training 
Program for Petroleum Reserve Of- 
ficers.”’ 


This session will be held in the 


Upper Tower of the Stevens Hote! 
Following the meeting, it is expected 
that there will be informal gatherings 
of oil men who were in POL servic 
during the recent war. 


Marketing Meeting Is Open 

Another innovation this year is th: 
open meeting of the Division of Mar 
keting General Committee at 2 p.n 
on Monday, Nov. 10. All oil market 
ers, whether or not members of API 
have been invited by B. L. Majewski 
API marketing vice president, t 
attend this session. 

Also open to all marketers is thi 
Marketing group session at 10 a.m 
on Tuesday, Nov. 11 in the Upp 
Tower at the Stevens. Feature 
the session will be a panel discus 
sion on how API can best aid all oi 
marketers, under the chairmanshi} 
of W. J. Carthaus of Deep Rock an: 
with the following speakers: Car 
Mayhall, Anderson-Pritchard O 
Corp.; Stanton Smith, Smith Oil an 
Refining, Rockford, Ill.; H. H. Hahn 
secretary, Nebraska Petroleum Mar 
keters; Walter Hochuli, The Texas 
Co. ‘ 

Two other topics on the Marketing 
group session are: ‘“Today’s Fuel Oi 
Problems” by John’ Boatwright 
Standard of Indiana, and W. L. Holm 
gren, W. H. Barber Co.; and ‘Con 
sumer Preference at Service Stations’ 
by Wallace Hughes of Hearst News 
papers. 

For the second successive year thi 
API Agricultural Development Com- 
mittee, of which George Krieger ot 
the Ethyl Corp. is chairman, will 
hold a group session. Speakers at 
this session, to be held at 2 p.m. on 
Monday, Nov. 10, will be S. A 
Swensrud, Gulf Oil Corp.; Oris V 


Wells, Department of Agriculture 
Paul B. Mulliken, National Retail 


Farm Equipment Assn.; Clifton A 
Woodrum, American Plant Food 
Council. The topic will be “Oil and 
Food.” 

There will be three general ses 
sions, most of the speakers for which 
are pictured on the front cover of this 
issue of NPN. 

This year’s Transportation grou} 
session, and meetings of Transporta 
tion Division committees, will be held 
at the Palmer House, the group ses 
sion being scheduled for 9:30 a.n 
on Wednesday. 





Program in Oct. 29 Issue 

An easy-to-read version of the | 
program for the 27th annual | 
meeting of API was published 
in the Oct. 29 issue of National | 
Petroleum News on pages 26 and 
27. The group session of the 
Agricultural Development Com- 
mittee will be held at 2 p. m. 
on Monday, Nov. 10 instead of 
at 3 p. m. as stated in the 
Oct. 29 NPN. 
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South Dakota Meeting 








President Ed A. 
Bottcher presents 
an honorary mem- 
bership certificate 
to U. S. Sen. Chan 
Gurney “in recog- 
nition of years of 
meritorious service 
in behalf of all citi- 
zens of South Da- 
kota” 


South Dakota Oil Men Endorse 
Plan to Reduce Octane Ratings 


Also Recommend Fuel Oil Yields Be Maximized; 
Indiana Standard Sees More Fuel Oil Available 


By EARL LAM™M 
NPN Staff Writer 
YANKTON, S. D.—South Dakota 
Independent Oil Men’s Assn., meet- 
ing here Oct. 27-28, went on record 
backing the Majewski proposal to 
OGD—later withdrawn—to the extent 
of urging reduction in octane rating 
of premium gasoline to 78 and regular 
to 74, and recommended that refiners 
naxiniize fuel oil yields. 
Also included in the 


shortage 


products 
resolution was a _ recom- 
mendation that the oil industry work 
with other industries to increase 
transportation of petroleum by pipe- 
line, river, rail and truck. The as- 
sociation also suggested that trans- 
ports be used for short haui. 
Association was told by R. F. Bai- 
ty, general manager of sales, Stand- 
ard Oil Co. (Indiana), that Indiana 
Standard at present anticipates its 
supplies of range and furnace oils 
will be slightly larger this winter 
than during the last heating season. 
He said distribution will be increased 
accordingly but did not give any hint 
is to the amount of the increase. He 
tated that Indiana’s limited num- 
ber of jobbers and distributors will 
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receive the same percentage increase 
as company owned outlets. 

However, he added, under existing 
conditions there will be no surplus 
of heating oils for sale through brok- 
ers, small quantities of which have 
been sold in that manner in the past. 

Standard of Indiana _ representa- 
tives have not been out actively so- 
liciting new heating oil accounts as 
reported in the trade, the company’s 
general manager of sales declared. 
But the company he said, does feel 
a responsibility in supplying its pro- 
rata share of new burners with fuel 
oil. As an example, he continued, 
the president of the University of 
Illinois recently came in to see Stand- 
ard about heating oil supplies for 
new quarters for GI students. We 
finally told him, Mr. Baity said, that 
we would supply half of the amount 
needed, but that he would have to 
obtain the balance elsewhere as our 
supplies are limited. 


Sees Definite Place for Jobber 


Taking notice of various reports 
in the trade that Independent jobbers 
are on the way out, the speaker de- 
clared that he wanted to- emphasize 


that Standard of Indiana feels that 
there is a definite place in the in- 
dustry for Independent jobbers like 
those present, regardless of the fact 
that Standard of Indiana was origin- 
ally set up as a direct marketing 
company and has only a few Inde- 
pendent jobber outlets. 

Referring to the over-all industry 
supply situation, the speaker said 
that, untik recently, stocks of kero- 
sine and distillates in the Midwest 
have been slightly less than last year 
when they should have been consid- 
erably more in view of the prospec- 
tive record-breaking demand. 

“They have been building up at a 
good rate during recent weeks,” he 
continued, ‘“‘and barring accidents, 
the rate of production of kerosine 
and distillate fuels in the area should 
be substantially higher than it was 
last year. If the public continues to 
co-operate in reasonable conservation 
efforts, we do not anticipate any- 
thing more serious than local spot 
shortage due to temporary disrup- 
tions of transportation, which may 
occur from time to time as a result 
of bad weather.” 

However, an abnormally cold win- 
ter, added to other problems, could 
make the supply situation very dif- 
ficult, it was pointed out. 

Touching on price problems, Mr. 
Zaity said the present situation is 
one in which economic factors tend 
to increase prices and that a marked 
readjustment has been taking place 

.. “Fuel oil users today are bidding 
against gasoline users for available 
supplies and price, the regulator, will 
continually tend to adjust the yield 
of various products to fit the de- 
mand.” 

3ut the wholesale commodity price 
index published by the Bureau of 
Labor Statistics, he continued, shows 
that for August, 1947-—the latest 
figures available-—petroleum _ prod- 
ucts were at 92.2% of the 1926 level 
as compared with 153.6% for all 
commodities. He thought it probable 
that, even after recording the price 
advances of crude and products ear- 
lier this month, petroleum products 
prices still are below the 1926 level. 
“In any event,” he said, “they are 
below the average for all commodi- 
ties.” 


Other Resolutions 

Other “objectives and resolutions” 
approved at the convention, included 
these: 

Permanent Antifreeze: Association 
is disturbed by the apparent diver 
sion of the distribution of perman- 
ent antifreeze from oil companies to 
automotive jobbers, and urged anti- 
freeze manufacturers’ continue - to 
market their products through oil 
companies. 

Public Relations: Association is in 
sympathy with API's public relations 
program, but is not 100% in accord 
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with its objectives and method it is 
being carried out; but members were 
urged to co-operate. 

Fire Prevention: Several disas- 
trous bulk plant and service station 
fires in recent months have created 
concern about fire prevention; urges 
members to keep properties clean 
and free from weeds, trash, etc., and 
that electrical wiring be checked per- 
iodically; see that adequate fire ex- 
tinguishers are installed and kept in 
vorking order. 

Highway Safety: Alarmed over 
growing loss of life in highway ac- 
cidents; suggests cautioning drivers 
and that governor and highway of- 
ficials fully enforce speed limits. 

Highway Fund: Urges that public 
officials take cognizance of extreme- 
ly expensive highway construction 
costs and weigh carefully requests 
from pressure groups before approv- 
ing new highway construction proj- 
ects so that tax money will be used 
wisely. 

Federal Taxation: Pledged contin- 
ued effort to repeal federal gasoline 
and lube oil taxes and other Federal 
excise taxes on motorists. 


Other Convention Speakers 


Among others who addressed the 
two-day jobber convention were: C. 
F. Niessen, assistant sales promo- 
tion manager for Mid-Continent Pe- 
troleum Corp., Tulsa, who spoke on 
“Salesmanship—and How!”; Dr. R. 
F’. Patterson, professor at University 
of South Dakota, “A theme for South 
Dakota”; Thomas B. Murphy, Deep 
Rock Oil Corp., Minneapolis, “The 


Industry Public Relations Program”’; 
Herman Ebsen, International Har- 
vester Co., Chicago, “Credits and 
Collections”; and Arthur H. Bray- 
ton, of the Des Moines Chamber of 
Commerce. 

Mr. Niessen’s novel talk on sales- 
manship was dramatically presented. 
He added punch by using a number 
of “props” to illustrate his main 
points. Consistent sale of merchan- 
dise, he said, is achieved in a regu- 
lar, systematic manner, step by step 

like building a pyramid with a 
set of wooden blocks. Each has a 
purpose and if one is omitted, the 
structure tumbles down, just as 
salesmanship misses its mark if a 
step in procedure is left out. 

While there is a shortage of gaso- 
lines and heating oils, and no sales 
problem is involved generally in dis- 
posing of them other than to divide 
available supplies among customers, 
it was pointed out that there are 
more plentiful supplies of other prod- 
ucts and merchandise—such as mo- 
tor oils and greases, tires, batteries 
and accessories, and service and re- 
pairs of automobiles and trucks. Sales 
promotion and merchandising’ of 
these things add to profits now and 
keep salesmen in mental trim for 
the time when there again will be 
ample supplies of all petroleum prod- 
ucts. 

Mr. Murphy told the convention 
that complaints of unthinking oil 
men about lack of supply of products 
and charges that the “big fellows’’ 
are simply holding back, “does no 
good within the industry and harms 





YANKTON, S. D.—Edward A. 
3ottcher of Bottcher Oil Co., 
Highmore, S. D., was elected 
president of South Dakota In- 
dependent Oil Men’s Assn. at 
the annual convention here Oct. 
27-28. He served the association 
last year as first vice president. 

Under the rotation system 
used by the association, other 
officers also advanced: J. W. 
McKeever, McKeever Midwest 
Oil Co., Rapid City, from sec- 
ond vice president to first vice 
president, and Jess Taylor, 
Taylor Oil Co., Sioux Falls, 
from third vice president to 
second vice president. S. L. 
Hjermstad, Hjermstad Oil Co., 
of Wallace, was elected third 
vice president. Association of- 
ficers re-elected to the same 
positions they held during the 
past year are: A. J. Rhian, 
Rhian Oil Co., Yankton, treas- 
urer, and J. E. Adrian, secre- 
tary. 





Bottcher Named President; Directors Elected 


Three new directors were 
elected Lloyd Blomstrom, 
Blomstrom Oil Co., Winner; A. 
C. Schwen, Pioneer Oil Co., 
Pierre; and W. E. Kurle, Kurle 
Oil Co., McLaughlin. Mr. Kurle 
is a representative from Corson 
County in the State legislature. 

Hold-over direetors, whose 
terms did not expire this year, 
are Julius Hansen, Cooperative 
Oil Co., Centerville; Fay Snyder, 
Warrior Oil Co., Sioux Falls; 
Herbert Peterson, Peterson Oil 
Co., Webster; Emil Kost, East 
River Oil Co., Selby; Earl Kin- 
dred, Kindred Oil Co., Miller; 
P. L. Prostrollo, Prostrollo & 
Sons, Inc., Howard; Marion Van 
Wyk, Van Wyk Oil Co., Platte; 
C. G. Skartvedt, Skarty Oil Co., 

Rapid City; R. D. Hill, Hill Oil 
Co., Yankton; A. L. Hommer- 
sand, Arlington Community Oil 
Co., Arlington, and S. L 
Hjermstad, Hjermstad Oil Co., 
Wallace. 








18 


South Dakota Meeting 





us in the eyes of the public.” 

He said he was recently in a hotel 
room with eight oil jobbers—repre- 
senting eight different so-called ma- 
jor oil brands—when the subject of 
majors eliminating oil jobbers was 
mentioned. Most of them had mis- 
givings, he continued, but each high- 
ly regarded the major supplying him, 
so it was always “the other majors” 
who were to be feared. Since each 
of the jobbers trusted and respected 
each other, Mr. Murphy said hi 
pointed out to them that at least 
they knew the eight majors they 
represented were not planning to 
eliminate jobbers. 

Mr. Ebsen, who is northwest dis- 
trict credit and collections manager 
for International Harvester, told the 
Independent oil men that their prod- 
ucts also were distributed through 
jobbers, and that they have problems 
similar to the oil men pertaining to 
credits and collection. 


4 Methods of Procedure 


In the management of a retail bus 
iness, he said, there are four meth- 
ods of procedure: 

1. Cash basis. 

2. Charge accounts to select num 
ber of customers as a matter of con 
venience and not a matter of credit 

3. Charge accounts for all with 
good credit ratings, who pay between 
the first and tenth of each month 

t. Charge accounts for all good 
accounts even if the account has to 
be carried for several months. 

In operating on a credit basis 
Mr. Ebsen declared jobbers should 
know the financial status of each 
customer before credit is extended 
In the credit and collections depart- 
ment at Harvester, a formula called 
the “Four C’s of Credit” is used: 

1. Character (real desire to pay) 

2. Capacity (ability to pay or earn 
ing ability. 

3. Capital (are facilities ade 
auate?). 

4. Conditions (how long in busi 
ness and is the business stable?) 

“If you know someone in your 
community whom you like well 
enough and want to help, but wh« 
does not meet these standards, don’t 
extend him credit. Make a donatio! 
of, say, a thousand gallons of gaso 
line and put it on your books that 
way. The man might pay, but if he 
does, the amount can be entered or 
the ledger,’ Mr. Ebsen said. 

On the second day of the conven 
tion, the oil men were invited to 
Dutch lunch furnished by Dan Du 
gan Oil Transport Co. of Sioux Falls 

Sen. Chan Gurney of Yankton, 
former oil man, was banquet speak 
er on Tuesday evening. He wa 
awarded an honorary membership i! 
the South Dakota Independent Oi 
Men’s Assn. 
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Majors Should Tell Why ‘Bigness’ in Oil Retining 


Benetits Consumer to Counteract Monopoly Charges 


§ yo recent closing of an Independent refinery in Cali- 
fornia for lack of crude oil, brings up forcibly the 
1eed for “‘bigness’’—large invested capital—in producing, 
pipelines and refining, a need that the major oil com- 
panies could well clearly present not only to the industry 
but to the public. Such presentation should help ma- 
terially to answer the oftmade charge of “monopoly” 

a word which seems to be used interchangeably for “big- 
ness” by many industry critics. 


The California refinery is not the only one that has 
had to shut down or reduce its runs of recent years fo: 
lack of crude. From present indications of possible new 
producing fields in this country, these may not be the 
| 


t ¢ 
t 


to close down either. 


as 


What many people in the oil industry, and most of 
ose outside it, overlook is the impermanence of crude 
oil production in any given field. Oil marketers particu- 
larly are prone, by reason of their long distance from 
oil producing fields, not to realize that on the average 
a producing well is the biggest the day it comes in. Con- 
servation methods, now enforced by state conservation 
commissions, may maintain that production for many 
months or even several years, but actually, there is a 
steady decline down the years because the amount of 


th 


oil available underground gets less and less as more is 
taken out 


Independent refiners for the most part got started in 
the days when the refining operation was relatively 
simple and when large fields of new oil were brought 
in at low cost and with small investment and wastefully 
flowed without the benefit of state conservation laws. 
Because these laws tend to prevent large surpluses of 
crude on the market at low prices, some jobbers protest 
their existence but there is no more justification for 
such protests and for insistence on wasteful means of 
producing oil than there is for prevailing on the farmers 
to so overproduce the demand for food as to cause them 
to throw large surpluses on the market thereby reduc- 
ng prices to unprofitable levels and requiring large quan- 
tities of the food to be wasted. 


In the days when Independent refiners were numerous 
Independent producers could locate fields and bring in 
good wells on a shoe string because the first fields found 
were at shallow and inexpensive depths. In those days 
efining was so simple that plants also could be erected 
in shoe strings. 


But of more recent years the finding of new oil fields 
s neither simple nor cheap. Vast sums, millions of dol- 
ars, must be spent just to locate possible oil bearing 
strata and more millions must be spent to get out the 
il even from one field. Oil producing depths now run 
- to 5 and even 10 times those of 25 years ago. All this 
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is not planned this way by the major oil companies. It 
is just the way nature has deposited the oil. The shallow 
stuff has been largely found, and now deeper and deeper 
deposits must be sought. Dry holes that used to cost 
a few thousand dollars each have long cost upwards of 
a quarter of million dollars each 


Along with the greatly increasing cost of finding and 
producing oil has come greater investment in transport 
ing it by pipeline and in refining it. This increase has 
been due to the necessity of transporting and refining 
larger quantities but, in the case of refining, the in- 
creased investment has also been due to the need for 
radically better and better refining methods. Cost per 
gallon has generally gone down but because of the greater 
volume to supply the market and also to get that lower 
cost, the investment in refining has shot skyward 


In a recent paper W. M. Holaday, manager of Socony- 
Vacuum Laboratories, pointed to the high refining in- 
vestments when the proposed new General Motors en 
gines designed for ten more octane numbers go on the 
market. A 100,000 b/d refinery to make that fuel would 
cost by today’s known high labor and equipment costs, 


$65,000,000—and what is a 100,000 b/d plant against a 


probable more than 6,500,000 b/d crude oil to be refined 
by the time such a plant could be completed if it were 
started right now? One large company figures that its 
present refinery investment alone cost it at the rate of 
$2,600 for every barrel of products it is making today 
but that to duplicate that equipment on today’s labor 
and materials market would cost from $4,000 to $4,500 
per barrel of products daily. 


As the search for new and more crude oil production 
must be prosecuted continually over greater territory 
and as refineries must be built larger and more com- 
plicated and from more and more expensive engineering 
research, it would seem only obvious that the majors, 
the industry and the country, should reconcile their 
thinking to the idea that producing and refining, and 
probably pipelines, will be bigger and bigger “big busi- 


ness.” 


Laws and suits cannot break this “bigness” into smal] 
units, at least to a low cost advantage of the public, any 
more than the assembly lines of the big automobile com- 
panies can go back to the days of the hand assembled 
car and still make cars as good and at as low price as 
now. In point are the new top quality British automo- 
biles just entering this country at a price six times that 
of any of our large production cars, yet, with all due 
respect to our British friends, which would you rather 
have for wear and service and comfort, one of our $3,000 
jobs or the British $18,000 car? 


This “bigness” in producing and refining presents the 
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major part of the larger oil companies’ public relations, 
and their political and legal relations, job. Until that 
job is faced squarely and tackled effectively this ‘“‘big- 
ness” will continue to be confused with ‘‘monopoly” in 
the public thinking and the entire industry will be sub- 
ject to more and more political and legal attacks. 

The explanation of this “bigness” and the benefits it 
brings to the consumer and to the country, can easily 
be told to industry and public by the majors and in in- 
tensely dramatic fashion and in a manner that the pub- 
lic will easily understand. But if this ‘“‘bigness’’ is not 
clearly described for its values to the public, we can all 
expect more and more attempts at industry regulation. 

The responsibility for telling this “bigness” story is 
that of the majors and no one else. There are other 
stories of equal importance but of a different character 
that the Independents, and the small operators in pro- 
ducing, refining and particularly in marketing, can tell 
and which, if they are supplied with the proper material, 
NPN feels sure they will be glad to tell. Such stories 
by the Independents will have to do with the volume of 
competition, its freedom and how easily the average 
American can enter oil marketing, a story of the greatest 
political and legal value to the majors. Because of this 
and some very definite operating advantages oil mar- 
keting is the natural place for small units, owned and 
operated by individuals and small groups, units that ar 
anything but “big business’, units that, if properly con- 
served by intelligent treatment and competition from 
‘big business” will be a first line of defense against 


” 


both “big business” and little business being swallowed 


up in government totalitarianism. 


Competition in Oil Marketing Hidden 
Behind Signs Promoting Brand Names 


HERE is a lot of hot competition in oil marketing, 

as we all know, but the major oil companies do an 
almost 100% job in keeping it hidden from the general 
public. Even though the API Public Relations Cam- 
paign is almost a year old, the majors have not yet 
brought this Independent marketing competition out 
from hiding, though its existence is one of the facts the 
API campaign is trying to establish in the mind of the 
public. 


On a recent motoring trip from Cleveland to New York 


and to Boston and back home, one saw a bare half 


dozen pieces of evidence of the existence of this Inde- 
pendent competition even though the trip was through 
one of the best covered Independent marketing territor- 
ies in the country, especially of jobbers marketing under 
major brands. Two of the bits of evidence of the exis- 
tence of Independent jobbers in that 1500 mile trip were 
of jobbers selling under their own brands, one was one 
of the oldest in the country. Of the other the only evi- 
dence was a lone tank truck crawling up a mountain 
side. A third was the local marketing outlet of a Pennsyl- 
yania refiner and the other two were jobber bulk plants 
that happened to be near the highway. A careful check 
over all the east would have produced more evidence 
than this, admittedly, but we traveled a lot of the busiest 
highways and we could not help wondering what the 
rest of the motorists thought of our claims of competition 
in oil marketing? 

The reason for this almost complete blackout of the 
Independent jobbers’ competition is the effective job 
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the merchandising departments of the majors do with 
their trade names on service stations, trucks and road- 
side signs. By the time the merchandising men get 
through decorating these places, there is no room at all 
for even the name of the owning and operating Inde- 
pendent company. All you see is the 100% coverage of all 
advertising surfaces by the nationally advertised com- 
pany insignia. There is no evidence at these places of 
any Independent competitive ownership or operation 
As most bulk plants are far from the big highways, the 
average motorist therefore has no opportunity to see 
how effectively the majors may have blotted out even 
the Independent company’s name at those plants. 


While at service stations, which are owned or leased 
or in some way controlled by small oil companies, thers 
is not the least indication of that important fact. All on 
may see at best may be the name of the ‘dealer’ who 
generally has little or no investment in the station, yet 
it is the Independent jobbers-marketers—who reall) 
manage at least almost half the service stations—whose 
management alone makes those stations successful. 


While it is most commendable to make trade names 
prominent, such blotting out of all identity of the In 
dependent marketer has two decided disadvantages, 


1—-He is likely to lose all sense of personal identity 
even in his home area, and 

2—It removes from public observation the very 
evidence the majors are now trying to develop of 
the existence of competition in an industry that 
many say is dominated by a “monopoly.” 


Only one major company, we have so far heard from 
says that it is showing the jobber’s name on all signs 
through one of its southern districts but, it insists, it 
is extending that policy over the country. 


- 
Right along the roadside signs of national gasolins 
brands is evidence of how the automobile, tire and bat 
tery companies are farsightedly using part of their signs 
to herald the names of local distributors. One does not 
hear the same charges of ‘‘monopoly” leveled against 
these manufacturers as are shot at the oil industry. 


The basic defense of the majors against charges of 
“monopoly” lies, not in the comparatively few Independ- 
ent refiners, not in the many Independent producers who 
are mostly far from sight of users of the nation’s high 
ways, but in the many thousands of Independent oil 
companies who own and manage the distribution by tank 
truck and service station, almost half the petroleun 
products and who alone can offer the public the best 
evidence of competition for the public’s dollars. 


3ut all this best and much needed evidence has bee! 
hidden from public view because of the blind insistenc: 
of majors that only their nationally advertised trad 
names count. The majors would be a much longer wai 
on a successful public relations campaign if they too! 
the wraps off the jobbers and distributors so that th: 
consumers could see them as the consumers drive dow: 
streets and highways. 





READERS’ comments and opinions will be much 
appreciated by Warren C. Platt, NPN’s Editor and 
Publisher, 1213 W. 3rd St., Cleveland 13, Ohio. 
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November 5, 1947 


to the 
27th Annual Meeting of 
the American Petroleum 


Institute 


Once again we're delighted to welcome you to Chicago. Please ac- 


cept our best wishes for a pleasant visit and a successful convention. 
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STANDARD OIL COMPANY (Indiana) 
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FLUID “CAT” CRACKING 


The new Kellogg Fluid ‘Cat’ at 
The Texas Company Refinery in 
Casper, Wyoming. The refinery's 
total crude capacity is in the 
10,000 barrels per day group. 
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ML UN KELL 


Upon completion of existing con- 
tracts, the total fresh feed charged 
to Kellogg-built Fluid “Cats” will run 
close to 700,000 barrels per day! 


INCE 1940 the petroleum industry’s preference for 
S Kellogg Fluid “Cat” Units has been growing by 
leaps and bounds—and for good, sound reason. Fluid 
“Cat” Crackers built by Kellogg deliver a combination 
of advantages available in no other catalytic cracking 


pre cess. 


EXTREME FLEXIBILITY . . . Kellogg Fluid “Cats” can 
handle the widest variety of feed stocks with equal 
efficiency, ranging from kerosene to the heaviest gas 


oils, and even to reduced crudes. 


A flick of the wrist changes the catalyst to oil ratio, the | 


temperature, the bed levels, or the degree of re-cycling 





enabling the refiner to vary product quantity and 


quality to meet changing market demand. 


GREAT ECONOMY OF OPERATION .. . because 
Kellogg Fluid “Cats” have demonstrated on-stream 


efficiencies as high as 95.3%. One large unit recently 








days. 


HIGHEST EARNING POWER is the direct result of 
the flexibility, efficiency and economy of the Kel- 
logg Fluid “Cat”... adaptable to big or little refineries, 


alike. Kellogg Plaid “Cats” are operating in refineries 


ran 428 consecutive days and was turned around in 21 | 





where the total crude capacity runs less than 10,000 


BPD — as well as in some of the world’s largest plants. 


THE ML. W. Kezzoce Company 


ENGINEERS TO THE PETROLEUM INDUSTRY 


TORONTO LONDON PARIS 
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Treasury Puts Finger on Tax Aid 
For Co-Ops, But Asks No Remedy 


Private Business Pays Much More to Uncle Sam 
Per Dollar of Sales, Report to Committee Says 


NPN News Bureau 
WASHINGTON—Treasury Depart- 
ment reported on Oct. 31 that con- 
ventional types of private corpora- 
tions are paying from 8 to 16 times 
more federal income taxes than farm- 
er purchasing and marketing co-op- 
eratives, 

Ordinary business corporations are 
paying $1 in taxes for every $29.50 of 
gross sales, while co-operatives are 
laying out $1 in taxes for every $250 
to $500 of gross receipts, the depart- 
ment said in lengthy study of farmer 
co-op taxation. 

At same time that conventional 
trading corporations were paying 
nearly $2 billion in taxes on gross 
sales of $59 billion, Treasury said 
farmer co-ops were paying $10 to $20 
million in taxes on gross sales of 
about $5 billion. 

The report was prepared for pres- 
entation to the House Ways and 
Means Committee Nov. 4 at opening 
of hearings here on tax-exempt or- 
ganizations. 


Half Completely Exempt 


Treasury said one farmer in three 
in U. S. is a member of a purchasing 
or marketing farmer co-op and that 
half of nation’s 10,150 farmer groups 
are completely exempt from corpora- 
tion income taxes. The other haif, 
the report said, are taxed only on 
small part of net proceeds because of 
exclusion of patronage dividends 
from tax procedure. 

The report deals at length with 
four possibilities for equalizing tax 
treatment of co-ops and conventional 
types of private corporations but 
pointedly makes no policy recom- 
menaations. 

Four methods studied are (1) re- 
peal of exemption, (2) inclusion of 
all patronage dividends in taxable in- 
come, (3) inclusion of patronage div!- 
lends paid in non-cash form, while 
continuing the exclusion of cash divi- 

ends, and (4) imposition of a gross 
receipts tax or a tax on invested cap- 
tal. 


No Recommendations 


Although the Treasury department 
iid it was making no recommenda- 
ons, the report recounted many ob- 
tacles which it said would impair 
efulness of these measures. Nation- 


| Council of Farmer Co-operatives, 


r example, hails the study as 
proof” that “false charges” of un- 
ir competition have been made 


ainst co-operatives. 


The report said that dollar volume 
business done by farmer co-ops 
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has increased two and one-half times 
since 1939 to level of $5,645,000,000 
in 1944-45 marketing season, adding: 

“But the increases in co-operative 
marketing and purchasing are no 
greater in the aggregate than the in- 
creases in total cash receipts from 
farm marketing and_ purchasing. 
There is no evidence that the asso- 
ciations as a whole have enlarged 
their relative share of the total mar- 
ket in recent years. There has been 
an increase in manufacturing by co- 
operatives, but in the aggregate this 
type of activity is of little signif- 
icance.” 

In 1944-45 marketing season, re- 
port said, farmer co-ops handled 
$1,095,000,000 worth of farm supplies, 
including large amounts of motor 
fuels and lubricants. Treasury stated 
that about 2,750 farnier groups, or 
27°> of total number, were engaged 
primarily in farm supply purchasing. 

Growth of farm co-operative activ- 





DJ Wins Round in 
Sun Antitrust Suit 


NPN News Bureau 
WASHINGTON The Sun Oil Co. 
will have been blocked in its move to 
get at the bases for charges against 
it in the API suit if an order proposed 
by the Justice Department is signed 
in Federal Court here on Nov. 10 
by Justice F. Dickinson Letts, and is 
not overturned. 


The order would give final effect to 
a ruling last week by Judge Letts 
uphelding DJ’s objections to answer- 
ing voluminous interrogatories posed 
by Sun. 

Unless the order is subject to ob- 
jections or appeal and Sun objects or 
appeals, or unless Sun can obtain a 
rehearing—or some party moves for 
trial—the API case will revert to the 
inactivity in which it rested before 
DJ’s protest against the interroga- 
tories was debated on Oct. 1. 

DJ of late has shown no disposition 
to bring suit to trial. Rather, it has 
undertaken “‘segment” actions against 
industry, indicating it will drop the 
API ‘Mother Hubbard” suit when sub- 
stantial number of segment suits have 
been instituted. 

However, Sun might seek an early 
separate trial, it was pointed out. 
Company and seven subsidiaries would 
be in position to do so, should order 
stand, because they——as have no other 
of remaining 200-o0dd defendants— 
have filed answers in case. 


ity in oil production, grease and lube 
compounding and refining during past 
few years was to be expected, the 
report suggested, because petroleum 
is one of the principal farm operat- 
ing expenses and cash expenditures 
for oil products have been increasing 
steadily in importance. 

The report said value of refined pe- 
troleum products produced by farmer 
groups totaled only about $20 million 
in 1944, despite “a very substantial 
growth in recent years. It was noted 
that in 1943 farmer co-ops owned 
about 350 oil wells, 11 compounding 
plants and 9 refineries. 

The number, of course, has _ in- 
creased materially since that time 


City Co-ops Discussed 


in a short chapter devoted to non- 
farmer groups, the _ report 
stated that many city consumer co- 
operative groups, particularly petro- 
leum associations, are affiliated with 
farmer co-ops in regional and inter- 
regional federations. 


co-op 


As of 1945, the report continued, 
petroleum consumer co-ops totaled 
775 with more than 200,000 members. 
Their petroleum sales were estimated 
at $140 million for that year. 

Tax status of these groups, the re- 
port stated, is same as that of non- 
exempt farm associations. The con- 
sumer groups are subject to the cor- 
poration income tax, but may exclude 
from gross income bona fide patron- 
age dividends paid in cash as well as 
in non-cash form. Taxable income 
consists, therefore, of dividends paid 
on capital stock plus amounts re- 
tained and added to reserves, report 
concluded. 


Co-operative Refining Buys 
Stelbar Oil for 3 Million 


WICHITA, Kans. Stelbar Oil 
Corp. has been sold to Co-operative 
Refinery Assn. for $3,150,000 cash, 
effective Oct. 25, 1947, according to 
spokesman for Stelbar. 

Included in the sale are approxi- 
mately 150 wells on 59 leases with a 
daily total production of about 1500 
bbls. Co-op will also gain an addi- 
tional 500 b/d of crude from partner- 
ship and royalty interests of Stel- 
bar. Properties are in Russell, Sumner, 
Cowley, Butler and McPherson Coun- 
ties, Kans 


Death 


William C. Moore, oil industry 
equipment distributor for many years, 
with an office at 59 East Van Buren 
St., Chicago, died suddenly of a cere- 
bral hemorrhage at his home, 7321 
South Shore Drive, during the 
evening of Oct. 28. He was buried 
at Peoria, Ill., on Oct. 30. He is 
survived by his wife, Mrs. Catherine 
Movre, who assisted him at the of- 
fice. She plans to continue to operate 
the business. 
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Oil Companies Need High Earnings 


To Attract New Cash for Expansion 


Capital Expenditures for This Year to Exceed 


Net Income After Dividends, Study Discloses 


By NPN Staff Writer 


CLEVELAND — Current high oil 
company earnings are falling short of 
providing enough cash, after divi- 
dends, to finance huge expansion 
needs, according to Gilbert H. Palmer, 
investment analyst for National City 
Bank, Cleveland. Nor can the indus- 
try avoid continuing its good divi- 
dend record if it expects to meet its 
capital shortage by floating new stock 
issues, he added. 


Last year, for the first time in eight 
vears, Mr. Palmer notes, a group of 30 
large oil companies spent for capital 
purposes an amount larger than the 
total cash available from earnings 
after dividends. This year will show 
a similar result, he said, pointing out 
that the industry cannot long continue 
high capital expenditures, and at the 
same time finance its much heavier 
sales volume, without large scale bor- 
rowings or new stock issues. 


Underfinanced for Needs 


The fact is that despite much cur- 
rent comment about high oil com- 
pany earnings, the petroleum indus- 
try is underfinanced for its present 
day needs, Mr. Palmer said. New 
money required by the group of 30 
companies may well reach a total of 
$500,000,000 for 1947, he believes. This 
will be in addition to $1,735,000,000 he 
estimates they will have available 
from cash income, after dividends. 
Mr. Palmer has drawn upon past rec- 
ords of the group of 30 large oil com- 
panies which have been tabulated over 
a period of years by Chase National 
Bank. 

Despite last year’s record high cap- 
ital expenditures of $1,379,000,000 for 
the group, it was a total for a year 
when it was hard to spend money be- 
cause of stringent shortages in almost 
all directions, Mr. Palmer pointed out. 
Capital expenditures for 1947 will 
again surpass the rise in earnings, 


he said, and offered the following com- 
parison between 1946 and his esti- 
mates for 1947, showing how expan- 
sion needs for the 30 companies for 
the second successive year, will take 
more than the cash available, after 
dividends: 


Capital 
Expenditures 


Cash After 
Dividends 


$1,836,000,000 $1,735,000,000 


$1,379,000,000 $1,249,000,000 


Increase . $ 457,000,000 $ 486,000,000 


Wilson Estimate Recalled 


Some idea of financing needs in 
1948 and thereafter can be gained 
from estimates which have been made 
of industry wide capital expenditures. 
An API estimate places the figure at 
$4,095,000,000 for the two-year period 
1947-48. Dr. Robert E. Wilson, chair- 
man of the board, Standard Oil Co. 
(Indiana) told company stockholders 
in May, 1947, that the petroleum in- 
dustry needs to spend $3,000,000,000 
every year for some years ahead on 
new facilities and improvements. 
(NPN, May 28, p. 12.) 


Not only is there insufficient cash 
coming in to finance announced ex- 
pansion plans, Mr. Palmer points out, 
but working capital of the industry 
has been weakened. Demands for cash 
have come from two directions, he 
said. First, heavy demand for prod- 
ucts requires high dollar investment 
in new facilities; and second, the de- 
mand itself has driven sales to higher 
levels, causing a drain on working 
capital. 


Must Impress Investors 


The thirty companies probably will 
pay dividends totaling $415,000,000 in 
1947, Mr. Palmer estimates, withhold- 
ing more than four-fifths of net earn- 
ings for financing purposes. Now, 
more than ever, Mr. Palmer points 
out, the industry must be able to show 


Recent Earnings Statements 


(Ist 9 months) 


1947 1946 
(ist 9 months) 


Per Share Total Per Share 


a good earning record, and must main- 
tain healthy dividends. Faced with 
the necessity of going before the pub- 
lic with new stock issues, the petro- 
leum industry must give individual 
savers compelling reasons for invest- 
ing in its securities. This will be es- 
pecially true, Mr. Palmer said, in the 
competitive money market ahead. 


Some examples of recent moves 
toward new financing among individ- 
ual oil companies included announce- 
ment by Phillips Petroleum Co. of ar 
issue of 1,000,000 new shares of com 
mon stock. Purpose, the company 
said, was to finance expansion of fa 
cilities. Cost of expansion progran 
was placed at $85,000,000 for 1947 
which has been financed thus far 
through bank loans totaling more thai 
$46,000,000. 


Phillips has raised an additional 
$5,000,000 of its own capital needs by 
selling to undisclosed investors 200,000 
shares of common stock of Shamrock 
Oil & Gas Corp., of Amarillo, Tex 
at $25.00 per share. 


Continental Oil Co. in reporting 
third quarter earnings said that $40,- 
000,000 expansion program would be 
met largely through retained earnings 
plus bank loans. 


Earnings for Expansion 


President Reese Taylor of Union 
Oil Co., commenting on profits report 
for first nine months, said major por 
tion of earnings would be retained in 
the business for expansion purposes 


Tide Water Associated Oil Co. has 
announced a private issue of $48,000,- 
000 in 25-year debentures to finance 
purchase of 1,923,447 shares of Tide 
Water stock currently held by Mis- 
sion Corp. and Pacific Western Corp., 
but which would be acquired by Sun.- 
ray Oil Corp. under terms of proposed 
merger. Sunray is completing plans 
for new financing involving $36 million 
to $50 million to carry out terms of 
the three-way merger. 


In September Standard Oil Cu 
(Ohio) announced new _ issues of 
common and preferred stock to ex 
pand crude production facilities 
(NPN, Sept. 17, p. 16). 


U. S. Gasoline Tax Gains 


NPN News Bureau 
WASHINGTON September I 
ceipts of federal excise taxes on gas 
line totaled $46,294,539, up $5,619,256 
September, 1946, according 
Internal Revenue Bureau. Other co! 
lections reported include: 


; 


over 


Change from 


Texas Co. .. es does ‘ 78,396,388 ($6.97) 50,360,115 ($4.48) 
Shell Union 23,981,773 ($1.78) 
Barnsdall 3,535,553 ($1.59) 
Continental 12,061,245 ($2.58) 
Union Oil : ‘ 2,818,235 ($1.27) 
Standard of California... 66,544,580 48,990,458 ($3.77) 
Skelly = oc WN em 1 6,484,106 ($6.60) 
Phillips 14,763,153 
Deep “ock 
Mid-Continent 
Atlantic 


Source Sept., 1947 Sept., 194! 


iS 676.876 ($2.87) 
se . : Lube Oils 
Tire, tubes 13 


$ 6,592,323 $ 297,8 


404.5 


6,281,251 


24,589,113 


($2.82) 
($5.24) 


($2.80) 


368,836 
Electric, gas, oil 
appliances 5,533,857 
Auto trucks 6,173,318 2,378,2 
Other autos 
motorcycles 19,367,935 } 384 
\uto parts 
accessories 9,205,068 
ransportation of 
yil by pipeline 


5,206,346 968,4 
($5.12) 
($13.70) 
($5.20) 
($4.89) 
($6.87) 
($3.60) 


3,448,167 
°25.706.156 
1,952,970 
12,763,617 


10,836,518 


($3.00) 
($2.97) 
($4.12) T 
($1.58) 


7,662,872 


4,922,052 


1,461,221 
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The answers to your Questions about 
Du Pont Tetraethyl Lead Compounds 


Atrnough Du Pont has been manufacturing tetraethyl 
lead for a number of years it has not until now been engaged 
in the marketing of this important commodity. Beginning 
January 1, 1948, Du Pont will offer tetraethyl lead anti- 
knock compounds and services directly to refiners. 

To meet the increasingly complex needs of the indus- 
try and to provide a broadened service for its customers, 
Du Pont has formed the Petroleum Chemicals Division. 
Through this Division, Du Pont will offer tetraethyl lead, 


oil dyes, gasoline antioxidants, lube oil additives, etc. 


How long has Du Pont been manufacturing tetraethy! lead ? 


Starting in September, 1923, Du Pont produced its first commercial 
quantities of TEL. Up until two years ago, practically a// of the TEL 
manufactured in this country was made by Du Pont. In the past 24 years, 
Du Pont has produced over two billion pounds of TEL compounds. 


Under what name will Du Pont TEL be sold ? 


There will be two: Du Pont Tetraethyl Lead Compound— Motor Mix and 
Du Pont Tetraethyl Lead Compound—Aviation Mix. 


Will the TEL compounds offered by Du Pont after January Ist 
differ from those now being made ? 


No. 


What requirements must the refiner meet in order to use Du Pont 
Tetraethyl Lead Compounds ? 


Only those imposed by safety and health. 


Must fuels containing Du Pont Tetraethyl Lead Compounds be 
dyed a specific color ? 


All fuels containing TEL compounds must be dyed a distinctive color, 


according to the requirements of the Surgeon General. However, the 
choice of color for gasolines in which Du Pont Tetraethyl Lead Com- 
pounds are used will be left entirely to the refiner. Dyes for coloring 
gasoline are manufactured and sold by Du Pont. 
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May present lead blending equipment be used ? 


Since this equipment is standard, it may be used for any tetraethyl lead 
compound. Replacement parts for existing equipment and new units will 
be available from Du Pont. 


in what units will Du Pont TEL Compounds be sold ? 


They will be sold in standard containers and tank cars. Du Pont will 
have its own fleet of completely new tetraethyl lead tank cars. 


What services will Du Pont provide? 


Du Pont will offer comprehensive technical, operating and medical 
services. 


What medical services will be available ? 


Du Pont’s large staff of physicians and technicians, backed by many years 
of experience and supplemented by complete laboratory facilities, will be 
available to serve the industry. Their services will include the periodic 
examination of all personnel working with tetraethyl lead compounds. 
Advice on general health problems relating to the use of Du Pont addi- 
tives will also be available. 


What operating and safety services will Du Pont offer ? 


The extensive knowledge of operating procedures and safety in handling 
tetraethyl lead, gained by Du Pont during the past twenty-four years, will 
be made available to the refiner through a well-trained and experienced 
service organization with representatives in all major refinery centers. 
They will act in an advisory capacity on all problems associated with 
the handling of tetraethyl lead. 


What services will be provided by the district laboratories ? 


District laboratories of the Petroleum Chemicals Division will be located 
at Houston, Texas; Wilmington, Delaware; Chicago, Illinois; Tulsa, Okla- 
homa; and El Monte, California. They wili at all times provide helpful, 
cooperative service in the solution of specific problems. 


Will Du Pont do fundamental combustion research ? 


In line with its well-established policy, Du Pont will engage in a broad 
program of fundamental research in this field. Extensive chemical research 
laboratories are available to carry on this work, and engineering and road 
testing laboratories are being established in order to investigate all 
phases of fuel utilization. 


Will the petroleum industry benefit from Du Pont 
company-wide research ? 


The findings of any one of the many Du Pont laboratories throughout the 
country are available to the Petroleum Chemicals Division. From this in- 
terchange of advance knowledge comes a broad approach to any problem. 


Does Du Pont produce other products for the refiner ? 


YES! In addition to additives for petroleum products, of which there are 
many, Du Pont produces hundreds of products which find direct or in- 
direct uses in the production and refining of petroleum. Included are such 
things as chemicals, paint, neoprene, explosives and many others. Both as 
a major user of petroleum products and a supplier of chemicals for the pe- 
troleum industry, Du Pont has always been keenly interested in the growth 
and development of the industry and the betterment of its products. 


































CALL YOUR DU PONT 
PETROLEUM CHEMICALS 
REPRESENTATIVE 
or write for specific information to 
E. |. du Pont de Nemours & Co. (Inc.), 
Petroleum Chemicals Division, 


Wilmington 98, Delaware 








For better fuels...better lubricants 
Investigate Du Pont additives... 


GASOLINE OXIDATION INHIBITORS - OIL SOLUBLE COLORS 
LUBRICATING OIL ADDITIVES + FUEL OIL ADDITIVES 


METAL-WORKING LUBRICANTS - CORROSION INHIBITORS 


dnd 
DU PONT TETRAETHYL LEAD COMPOUNDS 





Bring your fuel and lubricating oil problems to us. Du Pont 


Research Laboratories are working steadily toward the de- 


\ 


velopment of new and improved fuels and lubricants through 
the application of chemical knowledge. The services of our technical 
men, backed by years of practical field and laboratory experience, are 
available to help solve your problems. 


DISTRICT OFFICES: Wilmington + Tulsa + Houston + Chicago + Los Angeles 
LABORATORIES: Wilmington + Tulsa + Houston + Chicago + _ El Monte 





E. 1. DU PONT DE NEMOURS & CO. (INC.) 
PETROLEUM CHEMICALS DIVISION +» WILMINGTON 98, DELAWARE 


QU POND serves THINGS FOR BETTER LIVING... THROUGH CHEMISTRY 
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Walter Hood (left), Ohio Oil Co., Olney, IIl., tells Stanton K. 
Smith (center) Smith Oil & Refining Co., Rockford, Ill., and 
Philip R. Crippen, Jr.. Apex Motor Fuel Co., Chicago, how he 
made 10 speeches in less than two months to tell service 
clubs in southeastern Illinois that “Petroleum Is Progressive”. 
Mr. Smith is state chairman of Public Relations Committee 


The California Co. 


Public Relations 





Norris Bush (left), president of Denver Optimist Club, gets a 
complete course on the oil industry’s nationwide public re- 
lations program from Arlie Wharton (center), sales manager, 


P. C. Duddy, Standard Oil Co. (Indiana) 
sales department, listens attentively. Mr. Wharton is carry- 
ing on a series of informational meetings in Denver 


Public Relations Program Nears First 


Anniversary with Some Changes Proposed 


After 10 Months’ Operation 1,000 Companies, 
40 Trade Associations Are Active Participants 


This month the oil industry’s pub- 
lic relations program will be a year 
old. It was at the Chicago conven- 
tion of American Petroleum Institute 
Nov. 11-14, 1946, that the API Board 
of Directors voted to support the 
program and recommended one mil- 
lion dollars be raised to finance it 
during 1947. 

During the 10 months of its opera- 
tion this year more than 1,000 com- 
panies, 40 trade associations and more 
than 2,200 industry leaders have be- 
come active participants in the pro- 
gram. It has gone forward—but not 
without suffering the growing pains 
of any new venture. Nor has support 
of the program been 100%. 

Also, 10 months’ operation experi- 
ence can’t help but give birth to 
proposed changes which may possibly 
streamline the program, make it more 
efficient and more effective. So, it is 


November 5, 1947 


not surprising that in October of this 
vear the Public Relations Operating 
Committee recommended to the API 
Board of Directors that a change be 
made in the industry’s public rela- 
tions program. 


The committee’s proposal calls for 
a new API department headed by a 
full-time director. The department 
would work with an oil industry 
information committee in a general 
oil industry public relations pro- 
gram and would supervise all API 
public relations. The present Public 
Relations Operating Committee would 
be disbanded but some of its respon- 
sibilities and presumably most of its 
members would be shifted to the new 
information committee. If the API 
board, at its meeting in Chicago Nov. 
10-14, decides to adopt the plan, the 
Fred Eldean Organization would con- 
tinue to manage the public relations 


field staff which it has built up dur- 
ing the past year. 

The department, it is understood, 
would have its own operating budget. 


An Industry-Wide Program 


Whether or not the committee pro- 
posal is adopted, the industry pro- 
gram appears certain to continue. Re- 
sults during the past year have not 
been startling, but the public cer- 
tainly is more aware of the oil indus- 
try and its progressive attributes than 
it was a year ago. While there has 
been opposition to the program from 
scattered segments of the industry, 
it can be said that support for the 
program is virtually industry-wide. 

A 10-month progress report of the 
Public Relations Operating Committee 
gives some highlights of representa- 
tive events which indicate strides 
made in the task of informing the 
public regarding the oil industry. 

Operating under a _ decentralized 
plan adopted early this year and un- 
der which 12 district organizations 
were set up, the investment in the 
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Public Relations 
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Discussing the public relations program at a district steering committee meeting in 

Atlanta, Ga., last month were (left to right): Walter T. Etzel, zone manager, Gulf 

Oil Corp., Miami, chairman of Florida District Committee; C. Hamilton Wright, Sun 

Oil Co., Jacksonville, vice chairman of Florida committee; Wiley L. Moore, chair- 

man, Wofford Oil Co., of Georgia, chairman, Southeastern District Committee: and 
Joseph H. Mader, district field representative 


program has been multiplied many 
times by the activities many indus- 
try units have engaged in on their 
own initiative, apparently inspired by 
the central activity. 


Some Accomplishments of Program 


Program activity during the early 
part of 1947 was devoted largely to 
establishing a nationwide organization 
to inform the industry itself of its pub- 
lic relations problems and setting the 
program in motion at the community 
level. Briefly, these are some of the 
accomplishments of the program to 
date: 7 


1—-Two million pieces of editorial 
and advertising matter distributed. 


2—Executive Committee of one 
large company has recommended use 
of all program material available. 


3—Employe participation sought 
through special meetings and promo- 
tion of program through company 
publications. 

4—-Advertisements published 
in more than 40 newspapers east of 
the Rockies by one company. 


5— Another company plans to ad- 
vertise in more than 140 weeklies and 
dailies in Midwest as part of program. 

6—More than 2,000 mats of tie-in 
advertisements ordered. 

7—Posters and more than 400,000 
reprints of ads used on_ bulletin 
boards in plants and on service sta- 
tion windows. 

8—Many companies mail envelope 
enclosers with invoices and other cor- 
respondence. 

9—-Trade associations active. One 
in Southwest is distributing all edi- 
torial material to its 3,500 members. 

10—West Coast distributor of oil 
field materials contracted for a five- 
minute daily radio program. 

11—-Texas bank placed a “‘Petroleum 
Is Progressive” billboard on a high- 


26 


way to be 


daily. 


seen by 16,000 motorists 


12—-Speaker bureau programs un- 
der way in virtually every district. 


13—-Oil company exhibit at North 


Montana State Fair viewed by 20,- 
000. 
14—-Four companies had exhibits 


at Indiana State Fair. 
Co-Operation Among Companies 


An outstanding example of co- 
operation among companies operating 
in mere than one state is found in 
the establishment of a public relations 
advertising committee of 20 members 
in the Midwest for the purpose of 
channeling materials and advertising 
ideas to the companies. 


Headed by Wesley I. Nunn, Stand- 
ard Oil Co. (Indiana), as chairman, 
the committee is comprised of the 
following members: 


H. W. Blankenship, Universal Oil 
Products Co., Chicago; James 
S3oudreau, Ethyl Corp., Chicago; J. 
Ek. Chandler, Independent Refineries 
Service Corp., Wichita, Kans.; W. J. 
Carthaus, Deep Rock Oil Corp., Chi- 
cago; H. S. Dickson, Derby Oil Co., 
Wichita, Kans.; Roy B. Dill, Socony- 
Vacuum Oil Co., St. Louis; M. S. 
Hauser, Ohio Oil Co., Findlay, Ohio: 
W. R. Huber, Gulf Oil Corp., Pitts- 
burgh; F. H. Marling, Pure Oil Co., 
Chicago; C. L. Mayhall, Anderson- 
Prichard Oil Corp., Oklahoma City. 


Meece, Globe Oil & Re- 
Chicago; W. H. Merritt, 
Oil Co., Chicago; H. 
R. Ogram, Kanotex Refining Co., 
Arkansas City, Kans.; Fred Rice, 
Phillips Petroleum Corp., Bartlesville, 
Okla.; D. C. Rogers, Mid-Continent 
Petroleum Corp., Tulsa; R. E. Stew- 
art, Bareco Oil Co., Tulsa; H. G. 
Swanson, Shell Oil Co., Chicago; J. 
H. Wieland, Standard Oil Co. (Ohio), 


Brown L. 
fining Co., 
Cities Service 






Cleveland; Luther Williams, 


Oil Corp., Tulsa. 

It was in August this year that the 
national advertising program made 
its debut. Full-page, full-color ad- 
vertisements appeared in Life, Look 
The Saturday Evening Post and Col 
lier’s. Advertising has appeared an 
will continue to appear in specialize 
periodicals and oil trade publication 

A chronology of the public rel 
tions program from its inception 
the present time follows: 


Sunray 


November, 1945 


Agreement reached at API Chi 
cago convention on expanded publi: 
relations program intended to spread 
oil’s story beyond the scope of any 
previous attempts. 


1946 


Survey of American public to de 
termine general attitude toward the 
oil industry started under the direc 
tion of Opinion Research Corp., oper- 
ating in behalf of APTI. 


March, 


November, 1946 


Survey conducted by Opinion Re- 
search made public at API Chicago 
convention. 

API Board of Directors votes full 
support of industry public relations 
program and recommends one million 
dollars be raised to finance it dur- 
ing 1947. Program formulated by 
Public Relations Advisory Subcom- 
mittee headed by Robert T. Haslam, 
vice president, Standard Oil Co. (New 
Jersey), and presented to API Com- 
mittee on Public Relations headed by 
B. I. Graves, vice president, Tide 
Water Associated Oil Co. 


December, 1946 


John M. Lovejoy, president, 
board Oil Co. of Delaware, named 
chairman of Public Relations Com- 
mittee, succeeding Mr. Graves. Gener- 
al committees for East, Midcontinent, 
Texas, Rocky Mountains and Pacific 
Coast appointed. 


Sea- 


Public Relations Committee author- 
ized Mr. Lovejoy and Mr. Haslam to 
appoint organizing committees in 
each of five districts in which public 
relations program will be carried out. 
Committee also: planned inclusion of 
both small and large companies in 
financing and functioning in the pro- 
gram; authorized contract with Fred 
Eldean Organization as counsel to 
manage program; delegated to Oper- 
ating Committee full authority and 
responsibility’ to carry out program 
and supervise expenditures under an 


estimated 1947 basic budget of 
$615,000. 

Messrs. Lovejoy and Haslam di- 
rected drafting of lists of five dis- 


trict organizing committees, they in 
turn to form district committees to 
put industry program into operation. 


Highty-three members’) of five 
organizing committees named. Dis- 
trict chairmen included: Dist. 1 
Robert H. Colley, Atlantic Refining 
Co.; Dist. 2—L. S. Wescoat, Pure 
Oil Co.; Dist. 3—Jake L. Hamon, Cox 
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iIlph Brandon, Shreveport, Louisiana, owned a 
000 gallon Columbian Frameless Semi-Trailer which 
id been in service two years. Tuesday evening, 
eptember 2, it caught fire during unloading opera- 
»ns, when all discharge valves were open. The 
perator immediately pulled the emergency release, 
osing all emergency valves. The fire blazed 
riously at white-hot heat melting brass valves in 
ther equipment at 30 feet distance. When the fire 
vas finally out, careful inspection revealed that not 
seam in the Columbian Semi-Trailer was ruptured. 
\ll fusible plugs and fire screens had functioned 
verfectly. The owner salvaged 2,100 gallons of 
ractor fuel from the tank. 


Yet, Ralph Brandon was now out of business, and 
needed quick replacement. The following morning, 
he learned by long distance telephone what Colum- 
bian customer service means in an emergency. With- 
out hesitation, we promised to fabricate a new cus- 
tom built unit within a week. While it is true that 
such an emergency commanded preferred attention, 
Thursday, September 11, Ralph Brandon was back 
in business again. His new finished painted Colum- 
bian unit was delivered to him that day. 


RALPH BRANDON WRITES 
Raced Brant 


WHOLESALE DISTRIBUTOR 
Amer yLEUM PRODUCTS 
PAN-AME 


y. 5. TIRE 


AN PETRE 


LA 
5, 1947 


T 


September 2 


el Tank Company, 
= 
<4 — 


Unit, custom built to specifications, which was delivered to Ralph Brandon 


The New 
within a week after his disastrous fire is shown below. 


COLUMBIAN STEEL TANK CO. 


P.O. Box 4226-K Kansas City, 


SHREVEPORYT LOUISIANA 
PETROLEUM 
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t a DROP IN THE BUCKET 


PP Reigaaas ass ges 


BUT IT’S REVENUE TO * 


PITTSBURGH RMOQJOCWVCLE meter users 


The saying “just a drop in the bucket” 





is com- will prevent losses through spillage and over- 
monly used to describe inconsequential waste. But measure, discourage fraud and uncover leaks at 
big drops soon overflow little buckets. Especially their inception. Too, Rotocycle meters speed oper- 
is this true in petroleum marketing where an ations—let you make more sales per day. And 
accumulation of small losses in distribution can with accurate meter records available you can easily 


seriously affect profit structures install a businesslike system of inventory control. 


There’s an effective way to plug waste- To get all metered benefits—be sure 


ful leaks in petroleum handling, Simply to get Rotocycles. They are fast, precise, 
install Pittsburgh Rotocycle meters on easy to install, and economical to main- 
your loading racks and tank trucks. Let tain. They fully keep every metering . 
these dependable meters accurately promise associated with _ profitable 


“police” every gallon you handle. They petroleum marketing practice. 





Here's a cross-section view of the Rotocycle measuring cham- 
ber. In this exclusive design measurement is accomplished as a 
continuous rotating cycle. There are no valves or pistons to 
impede flow; no metal-to-metal contacts to wear. The all- 
revolving mechanism has pressure balanced liquid seals be- 
tween compartmenting vanes and the measuring chamber side 





wall to assure minimum pressure loss, enduring accuracy. 


PITTSBURGH EQUITABLE METER DIVISION 


ROCKWELL MANUFACTURING COMPANY 
Pittsburgh 8, Pa. | 
Atlanta Boston Chicago Houston Kansas City 
Los Angeles New York Pittsburgh 
San Francisco Seattle Tulsa 
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A Sun Oil Co. exhibit in the lobby of Philadelphia's Warwick Hotel is inspected by 

Fayette B. Dow (left), National Petroleum Assn. general counsel and member of 

Public Relations Operating Committee, and Fred Eldean of the Eldean Organiza- 

tion, public relations counsel in the industry program. Tying in with celebration of 

Pennsylvania Week, more than 40,000 persons were exposed to the exhibit. During 

the week an estimated 5,000 saw the exhibit and 500 scrutinized it carefully, read- 
ing all the text 


& Hamon, Dallas; Dist. 4—W. H. 
Ferguson, Continental Oil Co.; Dist. 
5—Reese H. Taylor, Union Oil Co. 
of California. 


January, 1947 


Schedule of oil industry conven- 
tions to hear first-hand details of 
oil industry public relations program 
developed by planning groups. 


February, 1947 


Dist. 2 Public Relations Organ- 
izing Committee under Mr. Wescoat 
divides district into four subdistricts. 

National Council of Independent 
Petroleum Assns. votes qualified sup- 
port of public relations program, say- 
ing full support depends on whether 
relations within the industry are im- 
proved. 

Franklyn Waltman, Sun Oil Co., 
named chairman of Public Relations 
Operating Committee to succeed 
Rohert T. Haslam, who resigned due 
to ill health. 

Don Gilman, Western Oil & Gas 
Assn., named chairman of Dist. 5 
Public Relations Operating Commit- 
tee. 

Dist. 1 Organizing Committee di- 
vides district into four areas. 


April, 1947 


Public Relations Committee ap- 
proves national advertising campaign 
to start in August. Authorized re- 
tention of Sullivan, Stauffer, Colwell 
and Bayles, New York advertising 
agency, to conduct program. 


May, 1947 


Public Relations ‘““‘Work Book” com- 
pleted and copies mailed to officers 
of district committees. 


November 5, 1947 


June, 1947 


_ Southeastern District Public Rela- 
tions Committee divides district into 
areas. 


August, 1947 


National advertising program gets 
under way. 

National Petroleum Assn. votes 
full support of public relations pro- 
gram. 


October, 1947 


Public Relations Operating Com- 
mittee recommends to API Board of 
Directors that a new API depart- 
ment, headed by a top flight, full-time 
public relations director, be set up. 
Department would work with an oil 
industry information committee in a 
general oil industry public relations 
program and would supervise all API 
public relations. Present Public Re- 
lations Operating Committee would 
be disbanded but some of its res- 
ponsibilities and presumably most of 
its members would be shifted to new 
information committee. 

Proposal will be considered when 
API board meets in Chicago, Nov. 10- 
14. 


Standard (N. J.) Contributes 
$250,000 to Medical Fund 


NPN News Bureau 

NEW YORK—New York Universi- 

ty College of Medicine reports that 

Standard Oil Co. (N. J.) has author- 

ized contribution of $250,000 to the 

New York University-Bellevue Med- 
ical Center Fund. 


Letter from Dr. Robert Collier 


Public Relations 





Page, Standard’s general medical di- 
rector, to Nevil Ford of the First 
Boston Corp., chairman of the fund 
campaign, stipulates that $100,000 of 
the contribution be earmarked for 
construction and initial equipment of 
laboratories in Institute of Industrial 
Medicine; $50,000 for clinical facili- 
ties in the university hospital; $50,- 
000 in support of general program 
of fund; and $50,000 for support of 
original research relating to petrole- 
um industry. 


Dr. Page in his letter to Mr. Ford 
pointed out that Standard’s world- 
wide operations and its related med- 
ical program would require the com- 
pany either setting up its own medi- 
cal research and educational facili- 
ties or turning to an outside institu- 
tion. Company had decided, he said, 
that it was more economical and 
more efficient for a number of indus- 
trial enterprises to support program 
conducted by a private institution. 


Shell Companies Establish 
44 Fellowships at 36 Schools 


NPN News Bureau 
NEW YORK-—Shell Oil Co., Inc., 
Shell Development Co., Shell Chem- 
ical Corp., Shell Union Oil Corp. and 
Shell Pipe Line Corp. have jointly es- 
tablished 44 fellowships at 36 col- 
leges. The grants amount to about 
$76,000 for one year. 


Each fellowship will pay $1,200 to 
the recipient. In addition, all tuition 
and other fees will be paid. Special 
expenses up to $300 for each fellow- 
ship will be allowed the universities 
for equipment, materials, and miscel- 
laneous needs. 


Fellowships will be awarded by the 
schools themselves. Preference is to 
be given to graduate students in their 
final year of study for the doctor’s 
degree. Purpose of the followships is 
the promotion of graduate study in 
branches of science which affect the 
petroleum industry, but each school 
is to decide what research project is 
to be pursued. 


Fields in which the grants have 
been made and schools receiving 
them include: mining—University of 
Arizona; chemical engineering—Cali- 
fornia Institute of Technology, Car- 
negie Institute of Technology, Cornell 
University, University of Delaware, 
Georgia School of Technology, Uni- 
versity of Illinois, University of 
Michigan, Ohio State University, 
Pennsylvania State College, Purdue 
University, Rice Institute, and Uni- 
versity of Wisconsin; chemistry— 
University of California, University 
of Chicago, University of Minnesota, 
University of Missouri, Oregon State 
College, and Stanford University; 
chemistry and chemical engineering 

University of Washington. 
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Bonus Plan Helps Fuel Oil 
Distributor Reduce Costs 


Dispatcher, Bulk Plant Operator Also Share 
In Incentive Payments Offered Under Plan 


By FRANK C. STURTEVANT 
NPN Staff Writer 


A cost reducing bonus for fuel oil 
truck drivers can be used to good 
advantage by any distributor, at any 
time, according to one company 
which has been doing it for 10 years. 
Out of its experience this firm has 
evolved a system with these unusual 
features: 


1. Dispatcher and bulk plant 
operator are ‘cut in” for a share 
of the bonus. 

2. Individual driver perform- 
ance is measured in cents per 
gallon cost of labor only. 

3. Drivers are paid 25% of the 
amount saved, the rest going to 
the company. 

4. The plan is operated in the 
winter months only. 

5. Cost yardsticks are aver- 
aged over groups of _ trucks, 
classed by average gallons per 
dump. 


Three-Way Incentive 


The system this firm uses has the 
triple advantage of paying for itself, 
paying the company and paying the 
drivers. It does this because the 
men are glad to save some money 
for the company, if by so doing they 
can earn extra money for themselves. 

It cannot help but work because 
it operates on the principle that 
compensation should be directly con- 
nected with the amount of work 
done, or results accomplished. The 
principle is just as sound today as 
it ever was. 

The present method of figuring 
costs on labor only is a considerable 
simplification over the original plan 
evolved by this company. Experience 
showed it was unnecessary to use all 
items of truck cost such as license 
fees, depreciation, repairs, insurance, 
etc., in figuring the cost per gallon 
performance of truck drivers. At the 
start all possible costs affecting 
truck operation were recorded by in- 
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dividual trucks. Annual depreciation, 
insurance and license fees were split 
up and recorded by months. To these 
were aded current charges for gaso- 
line, repairs and wages paid to the 
driver, and his helper, if he had one. 


Truck maintenance and repairs are 
handled in the distributor’s own shop, 
since he operates a fairly large fleet, 
usually between 20 and 30 trucks. 
But whatever the size of the fleet, 
and wherever the repairs are done, 
the cost can be recorded by individu- 
al trucks with little trouble, if so 
desired, though this distributor be- 
lieves it is unnecessary for figuring 
incentive payments. 


This preliminary cost keeping gave 
a cost per gallon for measuring pur- 
poses. Later it was found practical 
to average costs for any two months 
of high activity. Then the record 
keeping was further simplified by 
dropping all costs except direct labor 
represented by wages paid to the 
driver. 


Points to Note 


These are important points to keep 
in mind by those interested in incen- 
tive plans. Fuel oil delivery costs 
are reduced in only one important 
way, where the driver plays a part, 
and that is by delivering more gal- 
lons per day. The relative delivery 
cost per gallon can be measured in 
labor only, just as well as by any 
other yardstick. 


Having found by actual trial that 
the simpler method worked out in 
practice, the distributor stopped keep- 
ing a record, by individual trucks, 
of repairs, depreciation, and all the 
other items he started with. This 
accomplished another important re- 
sult. It permitted prompt figuring 
of bonuses at the end of every month, 
which is vital to the success of any 
kind of a bonus plan. 


' When the system was first in- 
stalled, demands on office personnel 


for record keeping expanded in many 
directions, to the point where month 
end reports were delayed. This took 
some of the steam out of the incen- 
tive plan, says the distributor. 

Furthermore, he found that the 
plan has no value during the early 
and late months of the heating sea- 
son, when the delivery load is light. 
It can only cut costs when men and 
trucks are working steadily. The 
months in which to pay bonuses 
would depend on the location of the 
distributor and, in this particular 
case, no attempt is made to work 
the system before November. 


It is always puzzling to single out 
the many little ways in which men 
can improve their personal efficiency 
when they stand to make a dollar by 
doing so. A tank truck driver may 
seem to be going about his job with 
little or no lost motion. But this 
distributor has observed that normal- 
ly, when the truck stops at a house 
to deliver oil, the driver gets out, 
walks to the tank fill pipe for a look, 
goes back for a wrench, returns 
again for measuring stick, and a 
third time for the hose. 


It Works Wonders 


When there is a bonus posted for 
speed, a great change takes place. 
He manages somehow to. gather 
everything under his arms the first 
time and really hustles to complete 
the fill and get under way again. 
He watches his truck with a new 
vigilance. If a brake drags, he gets 
the shop man to work on it at once, 
lest he be stalled on his next round. 
The least sign of mechanical trouble 
gets an immediate investigation. The 
gallons delivered per day can be 
speeded up in countless little ways, 
which can be uncovered voluntarily, 
but never by compulsion. 

In all truth, the truck driver him- 
self does not think of them until 
that powerful spur of extra pay for 
extra effort goes to work on him. 
It has always been so, in any line of 
human endeavor, whenever the sys- 
tem was allowed to operate without 
artificial restraints. 

Curiously enough, the distributor 
observes that there has never been 
any noticeable increase in spills or 
truck accidents during the months 
in which bonuses are paid. He offers 
the opinion that good drivers stay 
out of trouble as a matter of habit. 

In course of time experience also 
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You can give your trade the plus protection of 


Bayou State Oils this winter—in many cases, at a saving! 


Nature “designed” Bayou State crude for high quality 
winter lubricating oils and special refining under high 
vacuum results in the production of lubricants which 
meet the most exacting demands for efficient lubrica- 
tion. Bayou State Oils are entirely waxfree and require 
no pour point depressants due to natural low pour point. 


@ From Select Mid-Con- @ Excellent Viscosity 
tinent Crude Characteristics 


@ Regular and Premium @ Extremely Low Pour 
Grades Point 


@ High Flash and Fire— @ Resists Sludging— 
Low Carbon Non-Corrosive 


Watch this publication for an- 

nouncement of an amazing new Bayou 

State product. New sales apportunities 

- . . new profit possibilities for you! 
“Coming soon! 


_3ey- 


“ “BUY-OH”’! 


i. 
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Bio-lube in Cans 
is Back! 


Now ye. can have the safe, de- 
pendable lubrication of famous Bio- 
lube Motor Oil—the outstanding 
buy in quality Regular grade lubes 
winter or summer—once again 
available in refinery-sealed, 1-quart 
and 5-quart cans. All SAE grades 
including 10-W and 20-W. Also 
available in drums. Priced right for 
more repeats . . . satisfied customers 
. . . bigger profits. 


10-W, 20-W and Pale Neutrals 
In Tank Cars-Drums—Cans 
Write-Wire-Phone Today 
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the new NEPTUNE 
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HAS ALL THE FEATURES YOU WANT IN A PUMP 


Here is the “last word” in gasoline dispensing pumps. A truly 
modern pump that in every respect will fit your needs for years 
to come. This low model Neptune Red Seal Pump is NOT a 
condensed version of our standard pump but instead has been 
designed by Neptune Engineers from top to bottom as a low 
model pump, to incorporate the many features that have earned 
Neptune Red Seal Pumps their reputation for dependable per- 
formance over the years ... plus many new features that make for 
better, more economical operation, EASIER ACCESSIBILITY of all 
interior parts, less maintenance and a smarter appearance. 


SPECIAL “STAY-NEW” FINISH NEEDS NO ANNUAL “DAUBING UP” 


Actually the finish on Neptune Red Seal Pumps is even better 
than the finish on your car. That’s why it isn’t necessary to have 
them ‘“‘daubed up” with paint each year. As a matter of fact, the 
finish on a Neptune Pump gives better service when left unpainted. 
It wasn’t meant to be repainted . . . doesn’t need it. All it needs 
is an occasional wash and wax job and it will stay new and shiny 


looking indefinitely. 


The reason is: Neptune Pumps are finished with a durable, 
high temperature synthetic baking enamel applied over a scien- 
tifically prepared surface that has been chemically cleaned, Bond- 
erized and prime coated. With such a finish you have practically 
no maintenance. $END TODAY FOR SPECIFICATIONS AND PRICES 


NEPTUNE RED SEAL PUMPS 


Neptune Meter Company, 50 West 50th Street, New York 20, N.Y. Branch Offices in: Atlanta - Boston + Chicago + Dallas - Denver + Kansas City, Mo. 
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GLOBE HOLDER 
Top of pump Tecessed to 
accommodate advertising 
globe. When it is not desired 
to use globe, recess is tightly 
closed with cover supplied 
on all pumps. 


LOW WATTAGE LIGHT BULBS 
AND LIGHT SWITCH 


Light bulbs are located at 
top of dial face, close to the 
glass, so that full illumina- 
tion over entire dial face is 
possible by use of a single 
standard 25-watt bulb over 
each dial. 

Light switch is easily op- 
erated by exterior rotating 
knob—No hard-to-get-at 
buttons or rods. One com- 
pact assembly includes light 
sockets and mercury switch 
which is moisture resistant 
and will not be affected by 
condensation. 
DUAL AIR SEPARATOR 
Employs the highly efficiffit 
centrifugal principle of sep- 
arating the air from the gas- 
oline, assuring accurate de- 
livery. 

BULL’S-EYE VISIGAUGE 
Located below dial at eye 
level of motorists. 

PUMP & METER STRAINERS 
Extra large for better protec- 
tion of working parts 

HOSE REEL~ Contains 13' of 
34," gasoline resisting hose. 















THE METER WITH ONLY 1 MOVING 
“UP PART IN THE MEASURING CHAMBER 


There are no valves or crankshafts to wear, piston 
rings to refit or piston leathers to replace. That's 
why, over the years, the Neptune Red Seal Meter 
has earned a reputation among oil companies for 
its sustained accuracy. There are over 100,000 Red 
Seal Meters in use in pumps today. 
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ADVERTISING SPACE 
Designof front panel permits 
your brand name or adver- 
tising message to be placed 
both above and below the 
dial. 


LOCKS 

Conveniently located on 
both front and rear hinged 
doors. Lock panels hinged 
to serve as handle for open- 
ing doors. 


ALL UNITS READILY ACCESSIBLE 
In designing this new pump, 
Neptune Engineers took 
great care to make all units 
exceptionally easy to get at. 
Each unit can be readily re- 
moved as an individual unit. 
The use of full shelves pro- 
vides solid mounting for all 
units. There are no units 
supported by the housing. 
The housing consists of 5 
sections of 18 gauge steel. 
The side and top panels are 
fastened to the chassis. The 
front and rear panels are 
hinged to the side panels, 
swinging open to provide 
full access to the interior of 
the pump. 


PLENTY OF ROOM TO MAKE 
CONNECTIONS 

There is more than ample 
room provided to make in- 
stallation and maintenance 
of the new Neptune Pump 
extremely easy. The elec- 
trical connection, a double 
outlet box with two 34" con- 
nections, is provided 15" 
above ground as is the 
ground joint of the suction 
connection, with plenty of 
room between these connec- 
tions and the hose reel for 
easy manipulation of tools. 
































EXCLUSIVE NEPTUNE UNIT REPLACEMENT PLAN 


Like any mechanical device, Neptune 
Pumps need occasional attention. So to 
make your investment completely satis- 
factory, we have a plan that permits you 
to exchange work-worn units for factory 
rebuilt replacements, at low cost. 


Adequate stocks of these parts are kept 
on hand at our strategically located 
branches and petroleum equipment job- 
bers’ warehouses. No more expensive 
rebuilding or repairing in the field. Your 
equipment is kept in constant service. 


ouisville - Philadelphia » Portland, Ore. - San Francisco - NEPTUNE METERS, LTD., Long Branch, Ont., Canada. 
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it’s HM OURS 


instead of days 


= When You Travel... 


fly by swift, comfortable Clipper! 
Service now to Mexico, West 
Indies, Central and South Amer- 
ica, Europe, Africa, Alaska, 
Hawaii, Australia, New Zealand, 
the Near East and the Orient. 
Please see your local Travel 
Agent or Pan American for rates 
and reservations. 


When You Ship...speed orders 
to customers by Clipper Express. 
Call Railway Express Agency, 
Inc., for details. Pickup and de- 
livery in all principal cities and 
towns in U.S. 


PAN AMERICAN 


Word AIRWAYS 
CThe System of the Fying Ciippers 
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showed some form of bonus was 
needed for the bulk plant operator 
and dispatcher so as to keep them 
working with the team. This was 
accomplished by averaging the bon- 
uses earned by all drivers, and pay- 
ing the bulk plant operator and the 
dispatcher a bonus equal to the aver- 
age. 

This brings up the question of do- 
ing justice among drivers of a large 
fleet, where some will have the more 
promising routes, and hence better 
opportunities for earning bonuses. 
This is an angle which may require 
some adjustment to fit the situation 
of a particular distributor, but this 
firm arrived at the following solution. 


Supply Not an Obstacle 


The fleet was broken up _ into 
groups by average number of gal- 
lons per delivery. The breakdown in 
this case was 300-400 gals. per de- 
livery, 400-500 gals. per delivery, and 
500-1,000 gals. per delivery. Average 
costs were established for all trucks 
within a group and used as a base to 
calculate savings made by each in- 
dividual driver. Over a period of 
years bonuses earned have ranged 
from nothing up to as high as $80 in 
a month. Present day supply condi- 
tions may prove a stumbling block 
but this distributor does not think 
so. His offer to his men is to pay 
them 25% of the cost reduction they 
are able to show. The balance pays 
for the record keeping and a profit 
to the company. 

In the opinion of this distributor, 
his men are happiest when they 
work under an incentive plan and 
the company cannot lose. In times 
of high costs and high wages, it is 
still a paying proposition. In fact, 
he thinks it is even more important 





now, for the obvious reason that the 
higher the costs, the more cost reduc- 
tion is needed. 


Some incidental suggestions 
gleaned from his experience are 
these: 


It pays to put a helper on the 
truck if it is making more than 25 
stops per day. 


It is safe to leave the bonus split 
to be worked out by agreement be- 
tween the driver and his helper. 


Having a helper on a truck is an 
ideal way to break in new drivers, 
he thinks, because the best drivers 
are usually on routes where helpers 
are needed. 

Also, there may be a _ possible 
sound relation between paying a pre- 
mium for speed in deliveries, and 
low accident rates: drivers trying to 
make time don’t want to be held up 
by accidents, any more than they 
like to be delayed by any other truck 
failure. 


Harry Shaffer Named Head 
Of Chicago Oil Burner Assn. 


NPN News Bureau 
CHICAGO Harry Shaffer, presi- 
dent Enterprise Heat & Power Co., 
Chicago, was elected president of the 
Chicago Oil Burner Assn., at its an- 
nual meeting here Oct. 24. Ray Hous- 
ton, sales manager, equipment divi- 
sion, Arrow Petroleum Co., Forest 
Park, was elected vice president. 


Verne S. Follansbee, executive sec- 
retary of the Burning Oil Distributors 
Assn., was elected secretary-treasurer 
of COBA, succeeding F. B. Caldwell 
who formerly held similar posts with 
both associations. 


August Oil Burner Shipments Hit All-Time High 


NPN News Bureau 
WASHINGTON—All-time peak in 
factory shipments of oil burners was 
reached in August, and new orders 
exceeded cancellations by 85,231 
units, according to Census Bureau. 


August shipments, said Census, to- 
taled 122,681 burners—118,670 units 
or 97% of them being residential 
type. Total was 17% above previous 
peak of 105,257 units set in June 
and twice number of burners shipped 
in August, 1946. 

August also brought sharp reversal 
of form in cancellations of orders for 
residential burners and units. In only 
one class of these goods, atomizing 
high-pressure water heating units, 
did cancellations exceed new orders 


Item 

Production 

Shipments 

Stocks, end of month cate 

New orders received during 
(less cancellations) : ¥ 

Unfilled orders end of month 


August 

120,300 

122,681 

ie aie 20,276 
month 
‘ 85,231 


666,254 


and then by only one unit—while 
new orders for’ residential type 
burners and units generally exceeded 
cancellations by 81,863. 


Summary of oil burner production, 
shipments, stocks and orders was 
given by Census (below). 


Breakdown for residential burners 
and units included following facts: 


Stocks at beginning of August, 
20,161; production during month, 
116,347; shipments during, 118,670; 
stocks at end of month, 17,838; un- 
filled orders at end of month, 654,- 


038. 


Data were contained in Census’ 
Facts for Industry report series 
M51A87. 

1947 1946 January-August 
duly August 1947 1946 
106,287 56,343 801,658 301,124 
102,554 57,426 788,421 301,747 
22,657 5,543 es 

1,650 101,818 335,440 931,740 
703,704 907,304 7 strains 


NATIONAL PETROLEUM NEws 








YOUR SERVICE 
VOLUME 


MASTER 
MODEL 2A-700 
ADEQUATE 
CAPACITY 
FOR AVERAGE SIZE 
AND LARGE HOMES 


STANDARD 
MODEL 1A-25 
IDEAL FOR SMALL 
HOMES, SPACE 
HEATERS AND HOT 
DELUXE WATER HEATERS 
MODEL 2A-300 
JUMBO SIZE 
FOR LARGE SYSTEMS 
AND DIRTY TANKS 


C: 
FURL OL puter 
. TANDARD MO?” 
La \a-25 
Futon Fe 


WITH INSTALLATIONS 
— IKE THIS 


Choose from these three fuel oil filters when you recommend 
one to your customers. You will have made a life-long friend 
of your customer and a neat profit for yourself. There is a 
repeat profit to be made also through the periodic installation 
of a new cartridge. 
_ The General's tremendous popularity with contractors, 
dealers, and fuel oil service companies is due to its proven 
reputation as the leader. Hundreds of letters will testify to 
their merit as the outstanding fuel oil filter for heating plants, 
hot water heaters, and room heaters. 

There is no better time than now to get acquainted with 
General Fuel Oil Filters. Contact your nearest jobber listed 
below or write direct to the factory for prices, discounts, 
and other information. 





Easily installed between the tank and the burner. 
*LISTED UNDER RE-EXAMINATION SERVICE OF UNDERWRITERS’ LABORATORIES General Filters have standard %" pipe openings. 


GENERAL FILTERS GENERAL FUEL FILTER 12890 WESTWOOD AVE. 
INCORPORATED OIL DETROIT 23, MICHIGAN 
CANADIAN FACTORY BRANCH: GENERAL FILTERS CANADA, 173 STRACHAN AVE. » TORONTO 10, ONTARIO 
FACTORY REPRESENTATIVES: WILLIAM B. FORREST, Detroit, Mich.; WILLIAM J. DEBLER & SONS, Newark, N. J., Philadelphia, Pa., Brookline, Mass.; 
V. B. KATHE, Vancouver, Wash.; W. V. NUTTALL COMPANY, Salt Lake City, Utah; B. E. HOWENSTEIN, St. Louis, Mo.; L. E. SCHULEIN COMPANY, 


Chicago, Illinois; GRANSE CORPORATION, St. Paul, Minn.; RICHARD BARTHELMESS SALES COMPANY, "jacksonville, Fla.; T. C. FRENCH COMPANY, 
Akron, Ohio; A. G. ALLEN COMPANY, Indianapolis, Ind.; JEFF A. HEDDEN COMPANY, Atlanta, Georgia. 
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Advance Orders Take up Virtually Entire First 
Printing of API Fuel Conservation Booklet 


NPN News Bureau 
CHICAGO—Advance orders fron 
90 oil companies, large and small, 
have taken up the first 943,000 copies 
of the API Marketing Committee's 
booklet “How To Save Money On Oil 
Heating”’ which details 50 ways an 
oil burner owner can save fuel. 
Since the first press run is only 
1,000,000 copies it appears certain 
a second printing will be needed im- 


mediately. Orders received so far 
have been on a “sight unseen” basis 
and without any prior commitment as 
to price. Orders may now be placed 
with Wesley L. Nunn, advertising 
manager, Standard Oil Co. of Indiana, 
and chairman of the Fuel Oil Con- 
servation Committee of the API Di- 
vision of Marketing. His address ia 
910 S. Michigan Ave., Chicago 80, 
Ill. Price of the booklets is 6c each. 











"AT LOWEST INSTALLATION 
AND OPERATING COST 


Many fleet operators are standardizing on 


new Gorman-Rupp high pressure petroleum 

pumps to insure greatest speed, safety and 

efficiency -- and lowering of operating costs. 

@ Gorman-Rupp patented self-priming as- 
sures DEPENDABILITY. 





@ 
MODEL NET WT. GPM* 
NO. POUNDS 
a 
& 





1103 (1%2”) 60 60 
1203 (2”), 110 120 
1303 (3”) 160 260 











The Bronze Impeller reduces danger of 
sparks causing explosion. 

Oil bath air cleaners prevent back firing 
and keep dirt from entering engine. 
Spark plug and cable, shielded to elimi- 
nate possibility of spark arc - engine 
equipped with non-arcing ignition switch. 
@ Lightweight construction of the pump 


assures greater PAYLOAD. 


*GPM at 25 lbs. 
total head 


Because of large volume and higher pres- 
sures, Gorman-Rupp pumps are unsurpassed 


for transferring oil or gasoline from tank to 
tank, draining storage tanks, servicing trans- 
port trucks, barges, planes, tank cars and 
other pumping jobs in a minimum of time. 


Write for Gorman-Rupp bulletin No. 7-OE-11. 


(lvssverasseo 
Pumene caer 
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Among the first 9U orders are 14 
of the major oil companies, two oil 
burner manufacturers, one oil burner 
distributor, one farm _ co-operative 
some of the oil trade associations, 
and a number of Independent refiners 
and jobbers. There are many job- 
bers and fuel oil distributors, as well 
as major oil company division and 
district managers who either have 
not heard of the booklet, or assume 
it is still in the conversation stage. 


Samples Will Be Mailed 


Now that printed copies are avail- 
able, samples will be mailed by the 
API Public Relations Operating Com- 
mittee to magazines, newspapers and 
radio stations, and publicity will be- 
gin to build up behind this conserva- 
tion move. There are hundreds of 
fuel oil marketers in the country, all 
of whom are trying to stretch their 
available supplies of heating oil over 
a larger number of customers. By 
distributing the booklet to their cus- 
tomers they can show each one of 
them how he can burn a little less oil. 


Booklet text goes far beyond sug- 
gestions for oil burner adjustment 
and furnace cleanouts. It explains to 
the homeowner, with words and 
sketches, the many causes of fuel 
waste. It tells him how he can re- 
move these causes, whether they are 
heating plant defects or building 
leaks, and what he can expect to gain 
by doing so. 

Neither the public nor fuel oil 
marketers in normal times would be 
enthusiastic about a fuel conserva- 
tion program. In the past, the object 
of fuel oil distributors has been to 
sell more oil, not less. And from the 
public standpoint, fuel saving is 
usually identified with lower home 
temperature and possible discomfort. 


Opportunities Are Many 


It is now the object of the petro- 
leum industry to generate some real 
enthusiasm for conservation, by show- 
ing how to keep just as warm, but 
use less oil. The opportunities are 
wide open. Not only do home owners 
in many sections of the country lack 
such simple protection as insulation 
and storm sash, they also indulge in 
many extravagant practices in the 
regulation of their heating plants. 

Support of the building industry 
will be solidly behind the drive. Copies 
of the API booklets will be placed in 
the hands of building supply dealers 
and they will be invited to quote from 
it in their own advertising. 

It is hoped the oil burner industry 
will likewise lend its whole-hearted 
support. It, too, has a real stake in 
the success of the oil conservation 
program. Its future must be one of 
competition with other fuels and 
every new customer added now means 
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that oil heating is that much more 
solidly entrenched. 

It will take a lot of co-operative 
plugging to sell oil heating customers 
on the valuable tips contained in the 
API booklet. They need to be im- 
pressed with its double advantages to 
them: 

1. It puts money in their pockets 
by reducing the cost of heating. 

2. It helps to insure a steady sup- 
ply of oil. 


Shipments of Oil Burning 
Stoves Shows Drop in July 
NPN News Bureau 

WASHINGTON—Shipments of do- 
mestic cooking stoves using some form 
of petroleum fuel declined slightly in 
July, as compared to June shipments. 
U. S. Census figures show shipments 
of kerosine, gasoline and fuel oil 
stoves as follows: 


July, 1947 39,491 
June, 1947 47,682 
Unfilled orders at the end of the 
month, as compared with a year ago 
were: 
End of July, 1947, 447,651 
End of July, 1946 862,160 
Total shipments first seven months 
were: 
January-July, 1947 355,682 
January-July, 1946 286,073 
Domestic cooking stoves using LP- 
gas fuel are reported as follows: 
July, 1947 44,985 
June, 1947 49,005 
Unfilled orders on hand for LP- 
gas stoves were: 
End of July, 1947 163,805 


No comparative figures for 1946 
are given for LP-gas stoves separate- 
ly, but for all kinds of gas stoves 
the record shows that shipments dur- 
ing January-July period this year 
were about 35% more than in 1946, 
and the unfilled order backlog at the 
month end was only about 4% less 
than a year ago. 


Calculator Speeds Figuring 
Comparative Oil, Coal Costs 


NPN News Bureau 
NEW YORK — Gulf Oil Corp. has 


copyrighted a Conversion Calculator, 
designed to speed up the figuring of 
comparative fuel oil and coal costs 
by eliminating most of the mathemat- 
ical steps. 

The calculator is a slide rule print- 
ed on varnished cardboard. On one 
half various coal efficiencies from 40% 
to 80% can be set to correspond with 
B.T.U. ratings per pound of coal rang- 
ing from 11,000 to 16,000. By setting 
the other half of the slide rule at the 
proper grade of oil, an answer can be 
read in terms of gallons of oil per ton 
of coal at various fuel oil efficiencies. 

By multiplying the number of gal- 
lons of fuel oil needed to equal a ton 
of coal by the current price of oil, an 
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immediate comparison in cost of the 
two fuels can be made. Thus, if the 
calculator shows that 150 gals. of oil 
are needed at 10c a gallon, the cost 
would be equal to coal at $15 per ton. 

Because of the difficulty of getting 
precise information on the B.T.U. con- 
tent of various fuels—and on heating 
plant efficiency values—two tables of 
averages are printed on the back of 
the Gulf calculator. One shows aver- 
age efficiencies of coal stokers, coal 
hand firing and oil in both industrial 
and domestic service. The other shows 
average B.T.U. values of anthracite 


Fuel Oil Section 





and bituminous coal, coke and various 
grades of fuel oil. 


Gas Line Expansion Planned 


WASHINGTON — Tennessee Gas 
Transmission Co., Oct. 20 petitioned 
Federal Power Commission for au- 
thority to increase its pipeline sys- 
tem’s carrying capacity by 455 mil- 
lion cu. ft. daily—about equal to 
maximum capacity of Big and Little 
Big Inch lines—in order to meet ad- 
ditional customer demands and open 
up new markets in eastern New York 
state and New England. 
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DIL d GREASE COMPHNY 


YOUR BRAND IN YOURTERRITORY 








5 Gal. Can 
$1.89 





SAE 20-CHICAGO 
CARLOAD RATE 


Special Distributor and 
Quantity Discounts 


Beautifully Lithographed Cans 
Complete Family Brand 


A MID-CONTINENT Paraffin Base Oil 
with a 2000 MILE Guarantee 


Over 70 Viscosity Index 


‘ 
Serving wholesale jobbers in ‘the Mid-West and South for many 
years. Four generations of pragtical and technical experience can 


help you with your buying probjems. 


A complete line of lubricating oils, aluminum stearate greases and 


standard Protecto anti-freeze. 


Shipped at your convenience in 


compartment tank cars, transports, dssorted pool cars or pool trucks 


of drums and cans. 


‘ 
Private brand packaging a specialty. 


through wholesale jobbers only. 
phone us at our expense. 


Heavy ouTY 
— — 





Wrie, wire or 









To and 


\ 

\ 

PRAIRIE STATES OIL & GREASE COMPANY 
DANVILLE, ILLINOIS 


‘ 
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Newly Revived Jobber Association Gives Its 


Members a New Type of Publication 


Georgia Independent Oilmen’s Assn., 
revived for less than a year, is giv- 
ing its jobber members something 
new in the way of an association 
publication. 

Edited by Reginald Trice, Macon, 
Ga., jobber and president of the as- 
sociation, Oily Observations has a 


make-up similar to the Kiplinger 


letter and is packed with operating 
hints and association news. The 
four-page, single-spaced mimeograph- 
ed publication carries no advertise- 
ments and on the back page carries 
a timely cartoon. 


But it’s not all serious. Usually 
the back page also includes a bit 
of whimsy by the editor. The Septem- 
ber issue has a cartoon of a salesman 
atop a “gravy train” speeding into 
a tunnel labeled “buyers market.” The 
caption reads, “The Gravy Train Is 
Going—and Will Soon Be Gone.” Oil 
man Editor Trice’s final line in the 
September number is, “Would you 
call this edition an oil observation 
or corny observation?” 


The entire content of Oily Observa- 
tions is written in a free easy style, 
just as this Independent Georgia 
marketer would talk with his readers 
if they were in his office. For in- 
stance, the current issue gives a very 
complete report of the August meet- 
ing of the National Council of In- 
dependent Petroleum Assns. in five 
paragraphs. 

“John (Wynn, vice president United 
Oil Corp. in Columbus) attended the 
Council meeting in Chicago on the 


6th and 7th of August and gives a 
very good accounting of his atten- 
dance,” is the lead of the story, fol- 
lowed by terse summation of what 
happened there. 


With a keen sense of observation, 
Mr. Trice reports on such things as 
his vacation, describing things that 
would be of interest to oil men. He 
tells of giant storage tanks on the 
Savannah River, the boats and barges 
and visits to other jobbers. He gives 
jobber trends by reporting new pumps 
being installed, larger storage tanks 
replacing smaller ones, and other ex- 
pansions or changes. 


Writes About Restrooms 


On restrooms he writes: “Many 
nice restrooms ... many dirty ones... 
Once the Mrs. came out of the rest- 
room where the writer was buying 
15 gals. of gasoline and told the 
attendant to ‘cut it off’—we buy ‘gas’ 
where there are decent restrooms.” 


A considerable portion of Oily Ob- 
servations is written in a humorous 
vein, but the writer occasionally gets 
serious and “takes out after’ those 
with whom he does not agree. Good 
management suggestions are _ fre- 
quently given the jobbers. 


For instance, the dollars sales of 
chain stores, Sears-Roebuck and 
others, are reported for the month 
of June. “Have you ever thought 
about visiting these stores, observing 
their display methods, and their mer- 
chandising policies?” the jobbers are 





asked. “May be worthwhile paying 
them a visit.” 

A page and a half of the August 
issue is devoted to the future of 
wholesale oil jobbing. Some of the 
observations: “As wholesale oil job- 
bers, we fall into a class that makes 
up an annual wholesale volume of 
business that now exceeds one hun- 
dred billion dollars . . . This should 
command respect.” 


Discusses Jobber Retailer Relationship 


Telling of the relationship between 
the jobber and the retailer, Mr. Trice 
points out that the wholesale jobber 
knows his dealers well. “They supply 
him all available merchandise. . . If 
it is scarce he apportions the limited 
stocks in a fair and impartial man- 
ner. . . He knows the problems of 
the retail dealer much better than 
the manufacturer of the merchan- 
dise. . . The wholesale oil jobber ex- 
tends credit to the retail dealer for 
merchandise, on many occasions he 
either lends him money or arranges 
for a loan for the retail dealer to 
modernize his station, increase his 
stock of merchandise or install a 
budget department. 

“The wholesale oil jobber gives 
the retail dealer service on his equip- 
ment such as pumps, air compressors, 
hydraulic lifts. . . It is the wholesale 
oil jobber who provides modern and 
efficient delivery trucks, pumps, 
tanks, air compressors, lifts. (There 
are thousands of others served by the 
oil jobber such as farmers, dairymen, 
industrial plants, commercial plants, 
home heating users). 

“And... in public relations . .. the 
wholesale oil jobber contributes much. 
They are among the leaders in civic, 
patriotic and christian endeavors in 
most every community. . . They are 
always working toward the promotion 
of public causes and needs.” 

Those not knowing oil jobber Trice 





How Hurricane Ripped and Twisted Oil Equipment in South 





These pictures, taken near Biloxi, Miss., shortly after the 
hurricane show what the wind did to oil installations. Left: 
This is what remained of a service station pump island. 
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Right: A crumpled 500,000-gal. oil tank was washed ashore 
near Biloxi. Pictures taken by W. P. Schirmer, president of 
the Schirmer-Dornbirer Pump Co. of Cleveland 
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DC-750 


DCR-750 


Maximum Gross Vehicl 


Rating—30,000 Pounds 


A 
| FOR TRACTOR SERVICE 


ombination 
000 Pounds 


A Weight Rating—50, 
FOR TRUCK SERVICE ! 


s Vehicle Weight 


Maximum Gross © 


Maximum Gros 


rap ERVICE 
FOR TRUCK SERVICE 


tides Kaige 
OF MODELS ON THE MARKET 





000 Pounds 


ADF-7 ” Rating—33, 
FOR TRACTOR SERVICE 
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Maximum 


Gross Combination 
g—50,000 Pounds 


FOR TRUCK SERVICE " 


ADC-900 


Maximum Gross 


Vehicle Weight 


g—35,000 Pounds 
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FOR TRACTOR SERVICE 


Maximum Gross 


Combination 
5,000 Pounds 


ADCR-900 Weight Rating—6 
FOR TRUCK OR TRACTOR SERVICE 


ADCW-950 


ADCW-970 


Weight Rating— 
FOR TRUCK OR T 


Maximum Gross 


s Combination 
70,000 Pounds 


RACTOR SERVICE 
Vehicle Weight 


GMC TRUCK & COACH DIVISION 
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THE ONLY TRUCKS WITH... 
GM 2-Cycle Diesel Power and 
Specially Designed Diesel Chassis 


GMC builds Diesel trucks for every type of heavy 
hauling . . . over-the-road or off-the-highway. There 
are trucks, tractors and six-wheelers . . . conventional 
and cab-over-engine . . . eight basic models . . . 18 
chassis types, with gross weight ratings from 30,000 
to 90,000 pounds. 


All have famous GM 2-cycle Diesel engines which pro- 
vide twice as many power strokes as the conventional 
4-cycle design . .. which allow greater payload because 
of less engine weight. And there are two engine sizes, 
both with such high efficiency GM Diesel features as 
Direct Triple Duty Injectors, Full-Flo Lubrication and 
Pressurized Water Circulation. 


Teamed up with these exclusive, outstanding power 
plants are chassis especially and exclusively designed 
and engineered for Diesel work. Before you buy any 
Diesel truck, investigate the many advantages you 
get only when you get a husky, heavy hauling GMC. 


* GENERAL MOTORS CORPORATION 
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'@ TRUCK PUMPS that are 
QUIET at all speeds! 


& For exceedingly quiet operation, both now and later...when 
silence is a vital factor in the delivery of petroleum products..: 
pumping all liquids, at all speeds...depend upon GRANCO! 

Quiet operation is a necessity when delivering a load in 


hospital zones or residential areas at night. 


With Granco Rotary Positive Displacement Pumps you get 
high capacity at low speed with unusual quietness. Yes, you can 
rely on GRANCO Pumps for your truck pump jobs and your 


bulk plant transfer operations, too! Write today for literature. 


GRANCO PUMPS have the features YOU want! 


4 ports @ High capacity at low speed @ Operate equally well in either direction @ Rotor is 
only moving part @ No metallic contact between rotor and housing—no drag @ Long life— 
extremely low peripheral speed per revolution @ Economical installation—piping arranged 
parallel to truck frame and shaft @ Light weight e Compact ¢ Complete—with built-in re- 
lief valve and outboard ball bearing ¢ Handles all materials, from light volatiles to heavy 


Graco 


ROTARY POSITIVE DISPLACEMENT PUMPS AND METERS 


GRANBERG CORPORATION, 1302 Sixty-Seventh Street, Oakland 8, California 
SALES DIVISION OFFICES: New York Citv. Chicago, Dallas 


| | tt teeseeeeeee a a eee ee ee ES EE 


GRANBERG CORPORATION, 1302-67th Street, Oakland 8, California 
Please send detailed information on GRANCO Pumps. 


NAME 





Address__ 





a = State___ 
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and reading his sagely comment and 
reminiscences on such things as “Old 
Man Henderson”, the supply situation 
50 years ago, and other happenings 
in the past, would be surprised to 
learn that he is only 40 years old; 
that he has been in the oil business 
for 21 years, starting at 19 as a 
Sinclair agent. 


That his marketing and selling 
philosophy is worth heeding is indi- 
cated by the fact that this Georgian, 
who took a summer course on the 
principles of business management at 
Harvard School of Business Adminis- 
tration, while he was a commission 
agent for Sinclair, chalks up a gallon- 
age of between 450,000 and 500,000 
each month in addition to editing 
Oily Observations and doing a lot of 
other worthwhile things. 


Duplication in ‘Gas’ Pump 
Orders on Downward Trend 


So-called protective forward pur- 
chasing (that is, duplicating orders 
with many sources just to be safe) 
is on the decline as supply catches 
up with demand. This is true gener- 
ally and applies to the gasoline pump 
manufacturing industry, according to 
G. Denny Moore, managing director, 
Gasoline Pump Manufacturers Assn. 


Forward buying, he says, has fallen 
off and will continue so until the 
market has satisfied its emergency 
needs. Then normal buying as a na- 
tural course can be expected to re- 
turn. He adds: 


“By normal buying is meant the 
vital replacement of obsolete equip- 
ment and the buying for new station 
construction, as well as the main- 
tenance of convenient inventory levels 
in the market. In the seven years im- 
mediately preceding the war, the in- 
dustry produced an average of 115,- 
000 pumps per year, 95,000 to 100,- 
000 for replacement and 15,000 to 
20,000 for new stations. . . Consider- 
ing this . . . background and the 
accumulated obsolescence of gasoline 
pumps during the war years, the re- 
placement of old equipment should 
be at the prewar rate at least.” 


Sees Preference for Low Pumps 


Regarding product changes, Mr. 
Moore states: 


“Developments now under way will 
give some idea of what to expect... 
Without going into the advantages 
of lower pumps from the market 
point of view, or the problems from 
the manufacturer’s standpoint, the 
abbreviated model with hose reel or 
other means of using longer hose 
seems certain of a place in the in- 
dustry line by 1948. This does not 
mean the immediate elimination of 
the prewar altitude of pumps, but 
rather a market preference for the 
low model, especially in new stations 
and rehabilitated outlets.” 
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4-Point Plan to Better Competitive 


Position of For-Hire Carriers Urged 


Full Development of Potentialities of Tank 
Trucks Seen Dependent Upon Four Factors 


NPN News Bureau 

LOS ANGELES C. Austin Suth- 
erland, manager of National Tank 
fruck Carriers Conference, in his an- 
nual report to the conference here 
Oct. 27 recommended completion of 
a four-point program to enhance the 
position of for-hire carriers in the 
transportation field. 

The program calls for: 

1—-Publication of a tank truck 
equipment register. 

2—-Publication of a tank truck op- 
erator’s authority and guide. 
3—Adoption of uniform shipping 
papers. 

4—Adoption of more uniform tariff 
rules. 

Mr. Sutherland made his recom- 
mendation after pointing out that, ac- 
cording to NPC’s Tank Truck Trans- 
portation Subcommittee, for-hire car- 
riers had increased their capacity 
since January, 1945, 16% and private 





Shown here are officers and directors of National Tank 
Truck Carriers, Inc. Front row (left to right) are: Clarke 
E. Seargeant, Santa Barbara, Calif., retiring president; C. 
Austin Sutherland, Washington, secretary-manager; Don B. 
Hearin, Jr., Baton Rouge, La., vice president; Frank P. Mutrie, 


carriers approximately 31%, and that 
indications are that private carriers 
anticipate a further increase of 67% 
as compared to only 26.6% by for-hire 
carriers. 

“If these forecasts become a reali- 
ty, it indicates that the private car- 
riers’ growth will be much greater 
than for-hire carriers’ growth. -It is 
up to us to determine the reasons 
for this and if it is because of any 
shortcomings on our part, steps should 
be taken to correct the situation,” he 
said. 


Outlook Seen Promising 


Concerning the outlook of petro- 
leum transportation by tank truck 
operators, Mr. Sutherland ventured 
the opinion that there will be heavy 
demand for tank truck transportation 
for many months to come, and that 
the opportunity for tank truck car- 





riers to make their position in the 
field of petroleum transportation more 
secure was never more favorable. 


Mr. Sutherland also reported: 

“The 1946 tonnage for tank truck 
operation was up 6.1% over 1945 
for a total estimated annual gal- 
lonage of 714 million bbls. Gal- 
lonage figures for the first six months 
of 1947, however, show an increase of 
21.6%. If this increase is maintained 
throughout the balance of the year, 
the for-hire tank truck operators will 
have a record gallonage of approxi- 
mately 866 million bbls. This is 118% 
of the peak war year. It is 21/2 
times the gallonage hauled by the 
railroads in America in 1946. 


Revenue Picture Brightens 


“The over-all revenue picture of 
the tank truck operation is somewhat 
better today than it was a year ago. 
Comparison shows that the operating 
ratio for the first six months on a na- 
tionwide basis was 94.7 as against 99.7 
for the same period in 1946... Ex- 
penses continue high with little or no 
relief in sight. In fact, several sec- 
tions have reported substantial in- 
creases in wages and many states 
have increased the motor fuel taxes 
substantially. These increases would 


Schaefer, Omaha; Jack Roberts, Boston; R. M. O’Boyle, Wash- 
ington; R. J. Monroe, Seattle: C. A. Nelson, Craig, Colo., 
all directors. Directors and officers not shown in photo are 
E. Alboum, Lancaster, Pa., treasurer; C. E. Cranmer, Louis- 
ville; L. A. Odom, Spartanburg, S. C.; A. E. York, Waco, 


Boston, president: Lloyd Guerra, Los Angeles, director. Rear Tex., and S. F. Niness, Downington, Pa., vice president 
row (left to right) are: O. B. Maxwell, Cincinnati; W. R. 
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GOOD READING 


This Fascinating Oil Business (By Max W. Ball) 


Written for the layman, this interesting book covers the story of eil 
from its geologic beginnings, through modern production, transportation, 
refining and marketing . . . Well illustrated with maps, charts and draw- 
ings, its 444 pages are an invaluable guide to the history, work and 
problems of the oil industry. . . Price $4.00 


(Ohio purchasers, add 3% sales tax) 
Mail your order to: 


NATIONAL PETROLEUM NEWS 


1213 West Third Street Cleveland 13, Ohio 
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Safely! 
Nearly everyone understands 


the hazards involved when 
gasoline is improperly handled. With a clear understanding 
of the consequences, care in handling is the order of the day. 
Many of the major marketers of petroleum products equip 
their tank trucks with S.&J. Internal Hydraulic Safety Valves 
which immediately stop the flow of gasoline should a fire 
occur during unloading operations, or accompany a collision 
on the highway. Union Oil Company of California is one of 
the marketers of petroleum products who have equipped 
many of their tank trucks with S.&J. Internal Safety Valves. 


SHAND & JURS CO. 


BERKELEY, CALIFORNIA 
NEW YORK CHICAGO HOUSTON LOS ANGELES SEATTLE 


SHAND & JURS 





not yet be reflected in the operating 
ratios just quoted for 1947.” 

A committee to consider com- 
pilation of a tank truck equipment 
register was established. 

Another committee established at 
the meeting was a Defense Planning 
Committee, which will develop a con- 
certed plan of action for tank truck 
operators in the event of a nationa 
emergency. 


USMC Sells Tankers 
To Foreigners Despite 
Protests by Wherry 


W ASHINGTON—Despite a stron; 
protest by Senator Wherry (R 
Neb.) and his pleas for help froi 
other Congressional leaders, U. & 
Maritime Commission was goin 
ahead with its program to sell 6 
more surplus T2 tankships to foreign 
interests. 


Sen. Wherry, chairman of the Ser 
ate Small Business Committee, wrot 
President Truman that he considet 
sales to foreigners illegal and that 
ships sold to non-American app! 
cants would be removed from coast 
wise trade, where they will be ur 
gently needed this winter to mect 
peak demands. 

He also called on all Congressiona! 
leaders, Democrats and Republicans 
alike, to help him block the sales. 


Signal from White House 


The Maritime Commission, how 
ever, Was given a White House sig 
nal to disregard Sen. Wherry and 
immediately signed contracts for 
sales of 15 of the 68 ships, making a 
total of 97 which have been either 
sold to foreigners or for which con- 
tracts for sale have been signed. To 
tal of 150 ships have been allocated 
by USMC for its foreign sales pro 
gram. 

Sen. Wherry contends that federal 
laws prohibit foreign flag ships, such 
as the ones sold abroad would bs 
classified, from carrying cargoes 
from one U. S. port to another U. 5S 
port. Thus, he said, these ships will 
be lost to the U. S. at a time whe! 
serious shortage of ocean transport 
tation faces the northeast section of 
the country. 

He also charged that the foreig! 
disposal program, which has stror 
support from the State Departmen 
is “obviously a disregard of the i 
tent of Congress, which has app! 
priated billions of dollars to build 
merchant marine.” 
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Ohio Oil's Robinson Refinery Output 
Will Double with New Facilities 


Fluid Catalytic Cracking Unit and Two-Stage 
Distillation Unit Being Added to Plant 


Special to NPN 

ROBINSON, ILL.—-New facilities 
iow under construction which will 
jouble capacity of Ohio Oil Co.’s 15,- 
100 b/d refinery here include the new- 
st type of Fluid catalytic cracking 
unit and a_ two- 
stage distillation 
unit of special de- 
sign, according to 
R. E. Luton, man- 
ager, refinery di- 
vision, Ohio Oil 
Co. Other additions 
to the plant are a 
gas recovery unit, 
UOP catalytic po- 
lymerization unit 
and a_- gasoline 
treating plant. 

Improvement 
program was nec- 
essitated by constantly increasing de- 
mand for company’s products, Mr. 
Luton said. Ground was broken for 
the new construction in March, 1947, 
and the new units are expected to 
be in operation in summer of 1948. 

Universal Oil Products Co. will de- 
sign and engineer the new units. Gen- 
‘ral contractor is Arthur G. McKee 
& Co. J. F. Pritchard & Co. is build- 
ing some of the off-site utilities, such 
as water supply system, interconnect- 
ing piping, and power lines needed 
to serve the new facilities. 

Ohio’s products are gasoline, kero- 
ne, Diesel fuel, distillate and re- 
Sidual fuel oils, road oils, and as- 
phalts. Present processes used at 
Robinson include atmospheric and 
rude distillation, thermal cracking 
nd reforming, gas recovery, and 
JOP catalytic polymerization. Blend- 
ig and packaging of lubricating oils 
re also carried out. 





Mr. Luton 


Latest Design in Crude Unit 
General design and equipment used 
the new crude distillation plant 
ill represent the newest develop- 
nts, Mr. Luton stated. “The unit 
designed for a capacity of 27,500 
1 of Illinois crude,” he said, ‘‘and 
ludes facilities for atmospheric and 
1.cuum distillation, and oxidizing, or 
rblowing, of asphalt. The crude 
| will pass through a desalting unit 
fore entering the atmospheric col- 
in 
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The following fractions may _ be 
taken off the atmospheric side: 


Material b/sd 
300° F. EP. stabilized straight- 

run gasoline 4400 
300-400° F. EP. naphtha 3575 
500-530° F. EP. kerosine 2750 
625° F. Diesel fuel 2750 
Gas oil 2750 


The light straightrun gasoline end 
point may be varied from 250 to 350 
F. and that of the naphtha from 400 
to 450° F. 

Bottoms from the atmospheric side 
will be pumped into the vacuum col- 
umn and the following cuts taken 
off : 


Material b/sd 
Vacuum gas oil 7370 
Penetration asphalt 3130 


Bottoms from the vacuum column 
may be used as flux or road oil, or 
they may be passed through the con- 
tinuous oxidizer to produce asphalt 
of any desired penetration test, ac- 
cording to market requirements. 

Continuous oxidation of asphalt is 
being used because a cleaner and 
more economical operation is real- 
ized, Mr. Luton pointed out. “To 
guard against corrosion, the top sec- 
tion of the atmospheric column is 
lined with Monel;” he explained, ‘“‘the 
remainder of this column, the en- 
tire gasoline fractionating column, 
and the vacuum column are lined 
with 11-13% chrome alloy.” 


New Fluid Catalytic Cracker 

Two techniques will be possible in 
the new Fluid catalytic cracking unit, 
which embodies the most modern 
UOP design features. It will proc- 
ess Illinois gas oil either on a high 
conversion recycle basis of 7,500 bbls. 
per stream day of charging stock, or 
on a moderate conversion once- 
through basis of 12,400 b/sd of feed 
stock. Either natural or synthetic 
catalysts of the ground or micro- 
spherical type may be used. 

Features of the improved design, 
Mr. Luton said, are: 

1. Placing the regenerator below 
the reactor, which permits reducing 
the size of the regenerator for a 
given capacity, marked reduction in 
length and diameter of catalyst trans- 
fer lines, dense phase catalyst trans- 

















fer from reactor to regenerator, and 
a short regeneration air line to the 
regenerator. 


2. Use of three stages of cyclones 
in the catalyst recovery system, omit- 
ting the electrical precipitator used 
on earlier units. 

3. Use of dense phase horizontal 
grids in addition to the main distri- 
bution grid in the reactor, for reduc- 
ing catalyst recycling to prevent fur- 
ther cracking of cracked products 
and insure maximum gasoline recov- 
ery. 

4. Provision of internal and exter- 
nal strippers in the reactor for two- 
stage spent catalyst stripping. 

5. Protection of reactor, external 
stripper, and main fractionating col- 
umn with 11-13°% chrome alloy steel 
vessel lining. 

Auxiliary equipment for the Fluid 
unit includes a pressured slurry set- 
tler, fired charge heater, steam super- 
heater for the high pressure steam 
from the flue gas steam generator 
and the main fractionator steam gen- 
erators, gas-engine driven gas com- 
pressors, condensing  turbo-blower, 
and special provision for minimizing 
erosion of the pressure control valve 
on the regenerator outlet and for 
silencing at the regenerator flue gas 
exhaust, Mr. Luton added. 

“Detailed precautions have been 
exercised to minimize fire hazard,” 
he stated. “One feature is the instal- 
lation of a permanent water fog spray 
system in the reactor-regenerator 
structure.” 

All efforts have been made to ex- 
pedite inspection and maintenance 
through use of trolleys, hoists, plat- 
forms, and the like. Pumps have been 
provided with spares, and pump 
drives are arranged to permit flexi- 
bility in balancing the steam and 
electric power loads. The large pumps 
have condensing turbine drives. 

Gas Recovery System 

The light gas recovery system has 
been designed to recover approxi- 
mately 70° of the propane-propylene 
and 95° of the butane-butylene pro- 
duced in the thermal and catalytic 
cracking operations. Products will 
be separate streams of debutanized 
gasoline from the reformers, thermal 
crackers, Fluid cracker, and _ liquid 
C,-C, polymerization unit feed. 

A Girbotol treating unit is being 
installed to remove hydrogen sulfide 
from the charge to the polymeriza- 
tion unit. New facilities to be pro- 
vided for the recovery of the Fluid 
unit gas will consist of two stages 
of compression, a high pressure ab- 
sorber, and a debutanizer. 
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Serving America 
and Americans with 
quality petroleum 











products 





GULF OIL CORPORATION 
GULF REFINING COMPANY 
General Offices: Pittsburgh, Pa. 


Division Sales Offices 





Boston « New York « Philadelphia 
Pittsburgh + Atlanta »« New Orleans 


Houston + Louisville + Toledo 





Refineries 


New York «+ Philadelphia + Pittsburgh 





Toledo « Cincinnati «+ Port Arthur 


Fort Worth « Sweetwater 
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Jersey Standard Touches Off East Coast Products 


Increases; Kerosine, Fuel Oils Up More Than ‘Gas’ 


Standard Oil Co. of New 
olicy of holding the line on Seaboard oil prices, an- 

1 increases in all its products prices the past 
week throughout its marketing territory and Pennsyl- 
ania and New England. At all points east of the 
primary supplies of products re- 
mained closely held as nationwide demand for gaso- 
ine, light and heavy fuels continued at 


Jersey, renouncing its 


ounces 


Rockies, refined 
unusually 
high level. 

In an effort to stimulate greater refinery produc- 
vitally needed fuel products for this winter 
ind thus aid in correcting present unsatisfactory sup- 
ply outlook for these products, Standard posted ad- 
vances of 0.8¢ in its prices for kerosine and No. 2 


tion ol 


fuel and from 30 to 37c per bbl. for heavy fuels. 
Company's increase in its gasoline prices, on other 
and, was 0.3c. 

Majority of East Coast suppliers in meeting Jersey's 
dvances followed pattern of putting proportionately 
more of higher cost of crude oil on fuel oils, including 
uch leading sellers as Atlantic Refining Co., Stand- 





MIDCONTINENT 


Products Postings Continue to Rise 


Upward trend in products postings following Oct. 15 
rude price boost continued in several areas of Midcon- 
tinent the 
lighe1 


past week as a number of refiners reported 
quotations. Demand for all products was re- 
orted heavy. 

Although customers are not scrambling for gasoline 
is much now as in September, consumption dropped only 
lightly in October, according to a number of refiners, 
everal of whom said they would have to continue allo- 
ating it to regular customers in November. : Refiners 
ontinued to report having to turn down calls from in- 
ustrial users and jobbers seeking new sources of sup- 
ly. 


Cooler weather has brought increased orders from 
egular accounts for heating oils, trade sources said, 
nd open market inquiry continued active. “Over the 
iarket” offers up to 1.5c per gal. were still being re- 
eived, according to several refiners. Heavy fuel de- 
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ard Oil (Kentucky), and Socony-Vacuum Oil Co., Ine. 

tefiners and terminal throughout the 
nation reported October demand for gasoline at all- 
time high, and many said their customers’ present 
needs 


operators 


for regular-grade approximated mid-summer 
demand. Supply status for all products, however, con- 
tinued tight, and situation was clearly reflected in 
Gulf Coast cargo market where no more than four out 
of 21 suppliers reported quoting prices on gasoline, 
kerosine and distillate fuels, and only five quoted on 
bunker “C”’ fuel. 

Trend toward higher prices continued in Central 
Michigan during week with most distillate fuels up 
0.3 to 0.75e on the lows of price ranges, and many re- 
finers in that area reported importing light fuels to 
meet anticipated demand. 

In Western Penna. only, refiners reported prices 
relatively unchanged, although majority said they 
were watching “with keen interest” tank wagon ad- 
vances posted Oct. 30 and 31 by two leading sellers 
in area. 





mand also has picked up 


weeks, several said. 


noticeably in the past two 

Oklahoma refiners reported the following sales during 
the week: 15,000 bbls. per month of No. 6 for the next 
four months in buyers’ cars at $2.40 per bbl. to refiner 
in the East, 20 cars No. 6 at $2.15 per bbl. for shipment 
over November, and four cars No. 3 fuel at 7.5c for im- 
mediate delivery to Midwest brokers. 


CENTRAL MICHIGAN 
Light Fuels Prices Higher 


Distillate fuels, except range oil were up 0.3c to 0.75c 
on the lows of price ranges the last week in October 
when one refiner reported increases of 0.5 to le per gal. 
in his quotations for those products. 

Scarcity of light burner oils over the state has forced 
distributors and at least one refiner to import 
product at cost prices considerably over Central Michigan 
refiners’ posted prices, according to reports. A refiner 
said he was “importing” an undisclosed amount of No. 2 


some 
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Summary of Daily Gasoline Prices (Oct. 28 through Nov. 3) 

















U. 8S. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
78-78.5 octane Ethyl: Nov. 3 Oct. 31 Oct. 30 Oct. 29 Oct. 28 
Oklahoma (Group 3) (1 75-10.25(2) (1)9.75 (1)9.75—-10. 25(2) (1)9.75—-10.25(2 (1)9.75—-10.25 
Mid-Western (Group 3 basis) ...... a 1 75-10. 25(2) (1)9.75D (1)9.75—-10.25(2) (1)9.75-10.25(2) (1)9.75-10.2 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 1 . 11(3) (1)9.875-11(3 (1)9.875—-11(3) (1)9.875—-11(2) in| 875-11(2 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (3)10—10.25(1) (3)10—10.25(1 (3)10—10.25(1) (3)10-10.25(1) (3)10—-10.25(1 
E. Tex. (Truck Tnsp.) ... Bh sk ocak a esas ck 1)99.75-10.541 (1)9.75-10.5(1 (1)9.375-10.511) (1)9.375-10.5(1) (1)9 .375-10.5 
Cent. W. Tex. (Truck Tnsp. ) eeee aaa 10(3) 10(3) 10 1013) 1013 
73-75 octane: 
Oklahoma (Group 3) 9 2514) 5)9—9 .25(4) (5b)9 : (5)9 25(4 (5)9 25 
Mid-Western (Group 3 basis) rr (4)9 95(2 $)9—9 .25(2) (4)9-9 2512 (4)9-9 .25(2 (4)9-9 . 254 
N. Tex. (For shpt. to Tex. & N.M. dest’ns O1 (6)9-1001 (6 1041 (6)9-1001) 69-1001 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 9511) 3)9-9 .25(1) (3) 25(1 (3)9-9 .25(1) (3)9—9 .2501 
BE. Tex. (Truck Tnsp.) ..... eee wae 18.75 tt? (1)8.75-9.5(1 (1)8 , F (1)8.37 , ACI (1)8.375 
Cae... Sec. BO. Cane BOG) cccccscece ‘ 0(3) ( G a 
63-66 octane: 
Oklahoma (Group 3) 
Mid-Western (Group 3 basis) .. 1 § 695(1) g ) 8° 695(4) 869501 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) sa , v 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) 1 8 751 (1)8 8.75(1) (1)8.5 7 (1)8 5-8.75(1 1)8 R TH 
E. Tex. (Truck Tnsp.) SS Giwaleek wade 
Cent. W. Tex. (Truck Tnsp.) (1 g°561) 8°51) 8 51) 9°54) 
60 octane & below: 
Oklahoma (Group 3). : (1 62511) (1)S-8.625(1 (1)S8-8.625(1 (1)8 625(1 
Mid-Western (Group 3 basis) ‘ : (1 S75(1 (1)8-8.875(1) (1)8-S.S75(1 (1)8 S75(1 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) 1)§ 761 (1)S-8.5(4 (1)8-—8 1 (1)S8S—8.5(4 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (2 8.51) 2)8.25-8 .5(1) (2)8.25-8 1 (2)8.2 (1 
E. Tex. (Truck Tnsp.) ; : : 1)S (2 (1)8-8 .5(2 Pee Be 2 (157.7 r 
Cent. W. Tex. (Truck Tnsp.) 8 $.25(3) 2 §.2 
Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 
New York harbor ..... : : (1)10.6-12.4¢1) (1)10.6-12.4(1 (1)10.6-12.2(1 (1)10 i2.2(1) (1)10 12.2(1 
New York harbor, barges: 7 1)1 1( 1 (1)10.5-10.9 (1)10 1 1 110 10 1) (1)10.2-10.9¢ 
Philavelphia ‘ enna a _ 110 11 (1) (1)10.9-11 (1) (1)10 11 1 (1)10 11.95(1) (1)10.9-11.95 
Philadelphia, barges. ‘ ; 1)11.4 11.2¢1) (1)10.85-11.2¢1) (1)10.85—-10.9¢1 (1)10.85-10.941) (1)10.85-10.9 
Baltimore Perrerer ers (1910.1 12(1 (1)10.175-12(1 (1)10.175-12(1 (1)9.875-12(1) (1)9 875-1201 
Baltimore, barges 1)10.0 10.8541) €1)10.075-10.85(1) (1)10.075—-10 (1) (1)9.775—-10.85(1) (1)9.775-—10.8 
Motor Gasoline 74-76 oct. 
New York harbor A ee 10.901) (1)9.6-10.9(1 (1)9.6—-1¢ (1 (1)9.3-10.7(1 (1)9.3-10.7(1 
New York harbor, mengne 10.441) (1)9.5-10.4(1) (1)9 0.401 (1)9.2-10.4(1 (1)9.2-10.4(1 
Philadelphia ... rere are 10.901 (2)9.7-10.7(4) (2)9.7-10.7(4 (2)9.7-10.7(4) (2)9.7-10.7(4 
Philadelphia, barges iweaviawade ee 1 10.21) (1)9.6-10.2(1) (1)9.6-9.9¢1 (1)9.6-9.9(1) (1)9.6-9.9(1 
PR, aino-w ann es 6.0:0:0:6'0 ‘i | 175-10.5(1) (1)9.175-10.5(1 (1)9.175-10.5(1 (1)8.875-10.5(1) (1)8.875-10.5(1 
Baltimore, barges (1 07 » G1) (1)9.075-—9.6(1) (1)9.075-9 .641 (1)8.775—-9 .6(1) (1)8.775—-9.6(1 
Motor Gasoline: 
Western Penna., Bradford-Warren: 
“ ~ 36 Oct. “ote : (1)9.75-10(1 (1)9.75-10(1) (1)9.75-10(1) (1)9.75-10(1) (1)9.75-10(1) 
estern Penna., Ot er Districts: 
74-76 Oct. 10.561 75-10 1 (3)9.7 ) 1 ( 75-10.501 ( ».75-10.5 
Note: Gasoline prices are reported ir \ Platt’s OILGRAM Daily Price Service. F res shown in parentheses indicate number of 

panies quoting the lows & highs of the ranges. 

(a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethyl] ‘ 
fuel from Texas in buyer’s cars and reselling at his cost The following day, Atlantic Retining Co. reported tha 
of 5c gal. over his own posting. kefiners’ posted prices it also was making general advance in its prices ranging 
for No. 2 fuel ranged from 9.625 to 10.625c F.O.B. re- from 0.2 to 1c on light products and 35c bbl. on residua ! 
fineries. fuels. 

Another refiner said he had been forced to cut back , , " . , “ 
Q : At end of week, Standard Oil Co. (Kentucky) and §S 
allocations of burner oils 40% due to the fact that he : : ' 
cony-Vacuum Oil Co., Inc. announced increases in the Ss 
had been able to get less crude than he had anticipated. on : . ; 
‘ etic products prices to be effective Nov. 1 and Nov. 3 n 
Some of his jobbers, he added, had turned to large oil ; 
: : é their respective marketing territories. 
companies already supplying them with gasoline. 
Already strong demand for gasoline rose sharply Jersey Standard, in its increases, set pattern alon is 
during last few days of the month when increasing num- East Coast for narrowing spread between prices f 
ber of jobbers began seeking material to carry them to motor gasoline and distillates, and “put proportionate! 
Nov. 1, having used up their October allocations. Several more of the increased cost of crude oil against heatins 
refiners said “budgeting” of gasoline for several months and fuel oils than against gasoline.” Jersey’s increas 
would be a “must”, one stating that there is “no apparent on gasoline was 0.3c, on kerosine and No. 2 fuel, 0.8 [ 
reason for gasoline demand to let-up during the next 12 In a similar fashion, increases posted by Atlantic, Stan | 
months.” ard of Kentucky, and Socony-Vacuum were higher 
listilates and residual fuels than on motor gasoline 
ATLANTIC COAST Jersey Standard, in announcing new heavy fuel pri 
schedules, established a three-cent differential betwe 
‘ ’ . ’ 
Pad > + ry > . 
References Sellers Boost Products Prices its prices for tank car and barge lots of No. 6 oil, ar 
Primary suppliers’ East Coast products prices were other East Coast suppliers reporting advances post 
. . . ilar « . Ta y +L Whi > ‘ aY 
sharply higher during past week at most points with similar quotations. At New York, Philadelphia, a1 
. ” 2. ; va St. ard’s “tr tan far rar “OW e 4 
general advances by four “reference sellers. On Oct. Baltimore, Standard’s new price for bunker “C” bunk 
: i " ar Y > : arocec wae &9 & , .N : ‘ 
29, Standard Oil Co. of New Jersey, in a move that and No. 6 oil in barges was $2.54, while No..6 oil in tat 
=e. e °c rac eNO 7 _ / T a r " ¢ roa “1 ( 
touched off advances by other suppliers all along coast, ears was $2.57 per bbl. At Norfolk, company’s pri y 
2 rare 495 P TD - and ; “*harlac SQA « Psy F 
announced general increases in its prices throughout its were $2.51 and $2.54, and at Charleston $2.47 and $2 
marketing territory ranging from 0.8c on gasoline to 37c respectively, for the two types of delivery. 
per bbl. for residual fuels Increases posted by the four “reference sellers’ we 
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Cross-section 
through upset-forged 
spindle and integral 














yw brake mounting 
- flange. The forged 
spindle is electrically 
— butt-welded to the 
{ 1| housing. 
(oer pa 
DENSE METAL 
DUE TO HOT-FORGING 
The new Timken ‘Full Cor- 
ner’’ rectangular section at 
the spring seat offers increased 
strength and rigidity without 
i | increased weight. 
- —$—$. $$ 





Shown above is a new Timken “3 for 1” Axle 
housing. 

For each size axle, this new Timken-designed 
housing is the strongest ever produced ... yet it 
is no heavier than conventional housings. 


It is forged of high- 


” 


carbon steel with Timken 
rectangular section at the spring 
seat for greatest strength and rigidity with mini- 
mum weight. 


“Full-Corner 


The spindle with integral brake mounting flange 
is upset-forged and butt-welded to the axle housing. 


Two-Speed 
Hypoid-Helical 
Double-Reduction* 


— “7 ja es i A 
A cut Reduction Aree 
Hypoid Gear* Double-Reduction® 


INTERCHANGEABLE IN SAME AXLE HOUSING USING THE SAME AXLE SHAFTS 
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STRONGER HOUSING 


The new medium and light-heavy-duty 
Timken ‘3 for 1"’ Series axle housing is 
forged of high-carbon steel. Note flange 
for pilot fit of carrier in housing and 
machined supports for lugs of carrier. 











The heavy steel cover is welded in place at the 
rear, reinforcing the housing and further increas- 
ing its rigidity. 

Increased housing strength and rigidity pay off 
in better axle performance and improved econ- 
omy and durability because they help to maintain 
exact alignment of parts and prevent “play” 
which would cause excessive wear. 

Look under the next new trucks you buy. 
“3 for 1” 


Specify Timken Axles! 





| TIMKEN 
(AXLES 


THE TIMKEN-DETROIT AXLE COMPANY 


DETROIT 32, ee” a 
N AXLE DIVISION, OSHKOSH, WIS 
EN AXLE BRAKE DIVISION, DETROIT, MI 
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followed almost immediately by advances by other lead- 
ing suppliers, and, at end of week, remaining suppliers 
who had not yet met advances said they intended to do 
so within next few days. 


WESTERN PENNA. 
Supply of Products Progressively Shorter 


Advances in their prices for refined products were re- 
ported by three Western Penna. refiners during last week 
in October, but, with exception of bright stock and gaso- 
line in lower field, reported price 
ucts were unchanged. Refiners generally said their light 
products supply position had grown progressively shorter 
during past 30 days. wax re- 
mained unusually heavy, according to reports, but most 
refiners said they their 
regular accounts only. 


ranges for most prod- 


Demand for lubes and 


were allocating production to 

Several lower field refiners said demand 
grade was during 
and others said local and Midwest buyers were still bid- 
attempt to fill all 


for regular- 
gasoline heavier than mid-summer, 
ding “premiums” for light fuels in 
available storage before cold weather. 

Lower field refiner reported advance in his price for 


regular-grade from 9.75c to 10.5c, and second lower field 


refiner reporting light products price increases during 
week said his kerosine and light fuels were advanced 
0.5¢e to 10c. 

At end of week, three lower field refiners reported 


posting 9.75c for regular-grade, one 9.875c, two 10c and 
one 10.5c. However, watching 
“with keen interest” tank wagon advances posted Oct. 
30 and 31 by two leading sellers in area, but generally 
added decision to advance their own light products prices 
was not imminent. 

Prices for 25 p.t. bright stock were higher during week 
as refiner reported advancing his price 2c to 42c. For 
regular customers, two refiners reported asking 42c for 


refiners said they were 


bright stock, one 42.5c, and two 43c. 

All lubes and wax continued scerce for spot transaction, 
trade sources reported, and New York export agent said 
he had for most part curtailed 
abroad because 


his shipments of wax 
“the offerings are just not available.” 


GULF COAST 
Cargo Prices Advance; Market Quiet 


Cargo quotations of Gulf Coast suppliers for all major 
products except aviation gasoline advanced on the lows 
during week ended Nov. 1, reflecting for first time gen- 
eral advance in Southwest crude prices on Oct. 15. At the 
same time reported price ranges narrowed as quotations 
were withdrawn by suppliers who had previously reported 
spot sales at prior highs of ranges. As week ended only 
four out of twenty-one suppliers wert 
for light products. 


reporting prices 
No spot cargo sales were disclosed during week. Only 
reported residual fuel for 
gasoline, one kerosine for residual, and two exchanging 
distillate fuel for tonnage. 


deals involved swaps: one 
Buyers said offerings of all 
products on a spot basis were increasingly scarce. Some 
said that cargoes could be found for buyers with ships, 
but several suppliers said their stocks were not heavy, 
and those who reported distillate inventories piling up 
indicated they would be reluctant to sell until all hope of 
moving material to meet existing demand had been ex- 
hausted. 


tankers would reach crisis stage during November, and 
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3oth buyers and sellers agreed that shortage of 


might or might not show improvement during December 

Three suppliers reported increases in their cargo prices 
during the week. One, quoting export prices only, ad- 
vanced his prices for gasoline 0.25c, kerosine and distil 
lates 0.75c, did not quote on bunker “C”’ fuel, and con 
tinued to review his prices for avgas. Another supplie1 
increased his gasoline prices 0.5 to 0.75c, kerosine an 
distillate fuels 1c, and heavy fuels, including No. 5 
bunker “C” and Diesel 20c per bbl. Third supplier, wh 
had already made increases immediately following cruck 
rise, reported additional boosts in some products. 

Net effect of these moves was advance of 0.75c on th 
lows for “jump” grades of Ethyl gasoline, 0.25c for “jump 
regular-grade, 0.75c for kerosine, No. 2 fuel and mos 
Although three 
advances in their quotations for cargoes of bunker “C 


grades of gas oil. suppliers reports 
fuel, supplier quoting $1.68 had made no change as wet 
ended, although price was still under review. 


MIDWESTERN (Chicago-E. St. Louis area) 
Gasoline Allocations to Continue 


Refiners generally reported there would be no chang 
for November in their method of distributing gasoline t 
dealers and jobbers under allocation plans adopted ear] 
last summer. Although some refiners said overall supp] 
of gasoline for this area was improved over Octobe: 
November 1946, reports from “the field” this past wes 
considerable forth betwee: 
Independent and major company distributors trying t 
obtain sufficient supplies to tide over to Nov. 1. 


disclosed buying back and 


Two refiners said they looked for gasoline to be in short 


12-14 
were at 


supply for another 
of them there 
transportation, no appreciable increase in refinery pr 


least six reasons: 


duction, continued high domestic demand, sustained ot 


increased military requirements, no seasonal fluctuation 
in demand allowing build-up of 
increased fuel oil yields. 


Only open spot purchase of gasoline reported the past 


months, and according to on 
insufficient 


exhausted storage, and 


week was by a tank car marketer who said he had paid 


9.5c, Group 3, for three cars of regular-grade gasolin 
Another marketer said a North Texas refiner was offe1 
ing Ethyl gasoline 11.375 


F'.O.B. refinery. Midwest refiners’ Group 3 postings for th 


“freely” in seller’s cars at 
two grades of gasoline were 9 to 9.25c, and 9.75 to 10.25: 
respectively. 
Although a marketer reported large storage in th 
Chicago area “seemed to be full” after he had been ur 
able to rent space for “fa quantity” of domestic fuel o 
all other trade sources said light fuels were scarce. Op: 
spot purchases by tank car marketers during the wes 
were: 2 cars of 42-44 kerosine at 8.25c, Group 3; one c: 
of No. 2 fuel at 8.25c; while one car of No. 3 fuel w: 
reported resold to another marketer at 8.375c. Refine: 
posted Group 3 tank car prices for these products wer 
7.5 to 8.25c, 7.25 to 7.625, and 7.25 to 7.375c, respectivel 
Demand for No. 6 fuel oil “just fair,’ accor 
ing to marketers who said their cost was now $2.25 bt 
Midwest 


was 


> 


Group a 


> 


Group 3 
$2.00 to 


prices posted by 


$2.35 bbl. 


refine 


ranged from 





Crude Oil Prices 


Complete tabulation of 
printed on pages 54, 55. 


crude oil prices is 
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0 | L 2 Rr | C E y E C T | 0 N Owing to present short supply of many products, some sellers are withholding 
public quotations or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their reguiar customers only. 
e e 
At Refineries and Prices in Effect Nov. 3 Oct. 27 Prices in Effect Nov. 3 Oct, 27 
e OHIO (8S. O. Ohio quotations for statewide de- | pean ay MICHIGAN 
Terminals and by | Pst Posnc subject to exceptions for local price kero. (1)10.375-11.625(1) (1)10.375-11.62501) 
S 73-18 Oct 13.25 13.25 P.W. distillate(2)10.25-10.5(3) (2)10.25-10.5(3) 
3-Ti . oes — | No. 2 light 
Tank Wagon | CALIFORNIA straw’. .(1)9,625-10.625(1) (1)9.625-10.625(1) 
|} Los Angeles dist. : | No. 3straw(1)9.375-10.375(1) (1)9.375-10.375(1) 
SO-S2 Oct. " - . i einen | U.G.1. gas oil(1)9-10¢1) 4199-1001) 

Prices herewith are reproduced from Platt’s | Ethyl (1)10.5—13.25(2) (1)10.5-13.25(2) No. 5 fuel. (1)8-8.8(1) (1)S8-8.8(1) 
OILGRAM Daily Oil Price Service, associated | 74-76 Oct. .(3)9.5—-11.25(2 (3)9.5-11.25(2) No. 6 fuel (1)7.5-8.875(1) (1)7.5-8.5¢1) 
with Natior Petroleum New Ss, whose repre- San Fran. dist.: | OHIO (Ss. O. Ohio quotations for statewide 

entatives in all NPN-OILGRAM offices de- 50-82 Oct - a delivery) 
ote their time exclusively to reporting oil in- Ethyl (1)12-13.75(1) 1)12-13 751) | Kerosine . 11.4 11.4 
iustry prices everywnere | 74-16 Oct..(1)10-11.7501) 1)10-11.75¢1) | CALIFORNIA 

Prices shown in tables are —, prices red , San Joaquin Valley 

1otations or general offers or posted prices by ° . : 7 
refiner by pipeline terminal operators, and by Kerosine, Gas & Fuel Oils ae ~-4 $1.70(1) $1.70(1) 
tanker terminal operators; for current sales OKLAHOMA (Group 3) | Light fuel ; 

nd shipments; for the business day or period 11-43 w.w | ‘PS 300) 1.9001) 1.9011) 
tated; except Tank Wagon prices, prices are kero (1)7.875-8.125(2) (1)7.875-8.125(2) | Diesel fuel 
for bulk lots such as tank car, truck trans- 12-44 w.w (3)8—-8,25(6) (3)S8—-8.25(6) | (PS 200) 7.4501) 7.45(1) 
port, barge; prices applying to barges or car- tange oil (2)7.75-8(2) (2)7.75-8¢2) Stove dist 
oes or truck transport lots only, so desig- 5S & above (PS 100) &.O501) 8.9511) 

ted FOB refineries or terminals; in cents D.I Diesel(1)7 625- S.75¢1) (1)7.625-S8.75¢1) Los Angeles 
per ga except per bbl. where $ sign is No. 1 p.w (1)7.375-7.875(2) (1)7.375-7.875(2) 10-43 w.w (1)8.3-10.0503)  (1)8.3-10.05¢3) 

ow! wax and petrolatums in cents per No. 1 straw 7.S75(2) 7.875(2) Heavy fuel 
pound; ex all fees and taxes; for crude oil No. 2 straw.(1)7.25-7.75¢(1) (1)7.25-7.75(1) (PS 400). .¢1)$1.70-1.85(2) (1)$1,.70-1.85(2) 

nd its products lawfully produced and trans- No. 3 (1)7.375-7.5¢1) (1)7.875-7.501) | Light fuel 
ported; reported as received by OILGRAM and No. 6 (1)8$2.00-2.5001) (1)$2.00-2.50(1) | (PS 300). .¢€1)81.00-2.05(03) (1)$1.90-2.05(3) 
Natior ~ Petroleum News but not guaranteed; 14-16 grav. fuel $2.20(1) $2.20(1) | Diesel Fuel 
for subscribers’ private use only and not for : r > DH 16.45—7.45(3) 16.45~7.45(3) 
esale or distribution or publication. Octane MIDW ESTERN (Group 3_basis) oe: oe | ee ae y..01 1 i (1)6.45 15¢3 
itings are ASTM unless otherwise noted. Par- 41-43 w.wW..(1)7,370- 8.12 ve (D736 ~6.325(3) (PS 100). .(1)7.25-8.9563) (1)97.25-8.9513) 
thetical figures before and after prices indi- 12-44 wW.W.. .(1)7.5-8.25(2) (1)7.9-8.20(2) San Francisco 
ite number of companies quoting the lows Range oil (1)7.75-S¢1) (1)7.75-S(1) 10-43. W.w 11.5541) 11.5511) 
nd highs of the ranges. For further details oS & above vs Heavy fuel 

price onditions apply to any NPN—OIL- Dl Diesel( 1) 8.7 r5«1) (1)8- S. -THCLY (PS 400). .(1)$1.75-1.90(1) (1)$1.75-1.9002) 
GRAM office or see back of any OILGRAM No 1 p.w..(1) 375 | Light fuel 
Price Service invoice No 4 straw (1)7 rd (PS 300). .61)8$1.95-2.1001) €1)8$1.95-2.1001) 

For complete price service delivered daily No, 3 (1)7.29 Diesel fuel 

rom nearest OILGRAM publishing office, New No. 6 (1)$2.00 (PS 200) 7.0501) 7.9511) 
York ; and Tulsa, address Platt's CHIC AGO—(FOB Chicago district catinniens & Stove dist 
rice *., 1213 West 3rd St., Cleve- p.l. terminals; all fuel oil prices in ent. per (PS 100) GO. 4501) 4.4541) 
nd Annual subscription rate in gal.) 
: per year, payable in advance = 1 oe. Lubricating Oils 
: a 2 oe WESTERN PENNA. 
~ - No, 3 fuel. Prices are for sales made, or offers reliably 
Refinery ° 93-57 DiI reported, to obbers. & compou iders onl 
Gasoline Diesel ee eee ne eee. 
an a a . VISCOUS NEUTRALS—No., 3 col. Vis. at 70 
5S & above F 
D.1. Diesel 9.7501) 9.7501) . x : 
Prices in Effect No. 5 fuel.. 7.2(1) 7.2(1)  y Vis. (180 at 100°) 420-425 1 
OKLAHOMA (Group 3) No. 6 fuel...(1)6.4-6.5(1) (1)6.4-6.5(1) 10 + ht enh Hi 
se oe ie Nov. 3 Oct. 27 N. TEX. (For shpt. outed 15 p.t 1341) $341) 

Ethyl (1)9.75—10.25(2) (1)9.75—-10.25¢2) $3-33 W.W.. C2)7.2 9 7°75 Ag. 25 p.t (1)39-4101) (1)39-41¢1 

75 C ( 9 9.25(4) ‘a (5)9 9.25(4) re 42-44 w.w.. .(1)7 75 S.25(1) (1)% ye 8.25(1) 150 Vis. (143 at 100°) 400-405 fi 

= ie 5 9.25 D)9-9. 26 58 DI. .... (1)7.5-8. 7501) (1)7.5-8.75(1) 0 p.t i301) 4301) 

66 ( os see ee No. 2 straw .. 10 p.t 42(1) $241) 
60 Oct. & No. 6 fuel. ..(3)$2.00-2.28(1) (1)$1.90—2.20(1) 15 p.t $141) 4141) 

below (1)8-8.625(1) (1)S-8.625161) Pe : . alii or t (1)38-39(1) (1)38-391 

MID-WE ST ERN ¢ . W. TEX. (For shot. to Tex, & N.M. dest’ns) oo p.t. ... 1) 38-39 IS 3901) 
(Group 3 basis) 42-44 w.w... 5(1) 8.501) CYLINDER STOCKS: 
(8-78.5 Oc No. 1 straw 7.75(2) 7 T5(2) Brt. stk., 145-155 vis. at 210°, 540-550 fl. No 

Ethyl (1)9.75-10.25(2) (1)9.75—10.25(2) No. 2 straw. (1)7-7.5(3) (1)7—7.5(3) S col 
(3-75 Oct (4)9-9 O5(2) (4)9-9.25(2) No. > Saiaegin 7.2511) 7.2511) 10 p.t 17(1) 17(1) 

f ta. 8.625(1) 8.625(1) No. 6 fuel. ..(1)$2.41-2.50(1) (1)$2.41-2.5001) 15 p.t 4641) 46(1) 
60 Oct. ¢ ; a 25 p.t 42-4312) (1)40-43(2) 

below (1)8-8.875(1) (1)8-8.875(1) E. TEX. (Truck trnspt.) on s00 8 R 1)40-4 

« > 3) i o é : 9\990 « « « 
CHICAGO—(FOB Chicago district refineries & eo rg rh ¥ = RE . (1)7.25-7.751) _filter’ bl (2)33 34(2) 34(2) 
p.l. terminals) ce cabins 650 S.R (2)34-35(2) 35¢2) 
8-78.5 Oct . a 600 fl (1)36—-37(2) 37(2) 

Ethyl Py ee oe a S9(2) 2) 
14-76 Oct : : D I Diesel(1)7.25-7.5¢1) (1)96.75-7.25¢2) MID-CONTINENT 
N. TEX. (For shpt. to Tex. & N.M. dest’ns.) ean eee oil @ 51) 7 5(1) = Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 

5-78.5 Oct No. 2 fuel * 7 7 (1) view “= 

Ethyl (1)9.875-11(3) (1)9.875 2) ao - pe > on rey — Ss. olor 

75 Oct (5)9-10(1) ee tos No. 6 fuel... (2)$2.00-2.35(1) (2)$2.00-2.3501) 60-85—-No. 2.(1)10.5-11(1) (2)10.25-1101) 

-66 Oct ‘ a CENT. W. TEX. (Truck trnspt. 86-110—No, 2(1)11—11.2512) (2)10.75-11(1) 
60 Oct.& below(1)8-8.7(1) (1)8-8.5(4) 41-43) w.w.. .(1)7.75-7.8750(1) (1)7.75 7T.STHC1) 150—No, 3 (2)18-18.501) IS(3) 

W. TEX. (For shpt. to Tex. & N.M, dest’ns.) 2 & bel. D.I 180—No. 3 (1)18.5-19(3) (2)18.5-19(2) 

78.5 Oct Diesel . ne. 7.5(1) 7.501) 200—No. 3 (3)19-19.501) 194) 

ithyl (3)10-10.25(1) (3)10-10.25(1) 5S & abv. D.I | 250—No. 3 (2)20-20.5(2) (3)20-20.5(1) 

75 Oct - (3)9-9.25(1) (3)9-9.25(1) Diesel 7.25(1) | 280-—No. 3 (2)21-21.5(2) (3)21-21.541) 

66 Oct (1)8.5—-8.75(1) (1)8.5—8.75(1) U.G.I. gas.. 6.37501) 300—No. 3 22(3) 22 (3) 

) Oct.& below(2)8.25-8.5(1) (2)8.25—-8.5(1) No. 1 fuel 7.7501) Red Oils 
kk. TEX. (Truck Tnspt.) No. 2 fuel 7.5(2) 200—No. 5 . 1972) 19/2) 

78.5 Oct (1)9.75-10.5¢1) (1)9.375-10.25(1) No. 3 fuel. 7.25(1) 2: 300—No., 5 21.501) 21.541) 

75 Oct (1)8.75-9.5(1) (1)8.375-9.25(1) No. 6 fuel. (1)$2.10-2.27(1) (1)$2.10-2.5001) Bright Stock—-Vis. at 210 (FOB. Tulsa basis) 

Oct.& below(1)8—-8.5(2) (2)7.75-8.5(1) KANSAS (For Kansas destinations only) 200 Vis. D 2OC1) 35(1) 

CENT. W TEX. (Truck Tnspt.) | 42-44 ww (1)8.25-9(1) (1)8.2-911) 150-160 Vis. ID 

78.5 Oct 10(3) 10(3) | 58 & abv. D.I 0 to 10 p.p 3144 2 (2)29 —? 

75 Oct . 9(3) 913) diese (1)8,25—S8.75(1) (1)7.5-8.75(1) 10-25 p.p 50.501) S0.501) 

66 Oct 8.541) S.5¢1) a y= ars ay ey hd oe &.625(1) 25-40 p.p 

Oct.& below 8.25(3) 8.2513) | No. 2 fuel. (1)7.7 8.5(1) (1)7.7-8.501) 150-160 Vis. FE 3001) 2811) 

This price correct for Oct. 27; shown in No. 6 fuel... (1)$2.15-2.25(2) (1)$2.15-2.25(2) 120 Vis. ID 

rectly in Oct. 20 NPN | . 0 to 10 p.p 50C4) (2)28-30(2) 
KANSAS (For Kansas destinations only) | ARK. (For shipment to Ark. and La.) 600 S.R 

725 Oct 42-44 > aa &.12541) §.125(1) (Olive green) 21(2) (1)19-2141) 

thyl (1)10.3-11(1) (1) 10.3-110) Tractor fuel. 8.5(1) 8.901) | Black Oil 1241) 12«1) 

75 Oct (2)9.3-10(1) (2)9.3-1001) Diesel fuel 52 oni | This price correct for Oct. 20th; shown in 
63-66 Oct pica & below = 7.7901) correctly in Oct. 20th NPN 

Oct.& below(1)8.6—-9.25(1) (1)8.6-9.2511) Diesel fuel 58 SOUTH TEXAS (Neutral Oils) 

ARK. (For shipment to Ark. & La.) ._ & above ae 8(1) Pale Oils (Vis. at 100° F. FOB refineries, for 
7S-78.5 Oct No. 2 fuel 25(1) domestic shpt.) 
> ° 

thyl 10.2501) 10.25(1) No. 3 fuel 1) Vis. Color 

75 Oct 9.25(1) 9.25(1) WESTERN PENNA. 100 1%-2%. 8.5(3) 8.5(3) 

Oct.& below Bradford-Warren: a : ee 200 No. 2-3 11(3) 11(3) 

nleaded 8.5(1) 8.5(1) 15 w.w. ....(2)9.25 9.5(1) (2)9 25-9.5¢1) 300 No. 2-3 11.75(3) 11.75(3) 
WESTERN PENNA. No. 1 fuel. 9.5(1) | 9.5(1) | 500 No 
Bradford-Warren: No. 2 fuel (1)9-9.37501) (1)9-9.375(1) 2%-33 ..(1)12.5-13(2) (1)12.5-13(2) 

76 Oct (1)9.75-10(1) (1)9.75-10(1) No. 3 fuel : ves 750 No. ett yay 75(2) (1)13-13.75(2) 
Other districts: 36-40 gravity 9.25(1) 9.251) 1200 No. 8-4(1)13.75-14.25(2) (1)13.75-14.25(2) 
74-76 Oct (3)9.75-10.5(1) (4)9.75-10(2) Other districts: : ‘ : a ie 2000 No. 4..(1)14.5-15.25(2) (1)14.5-15.25(2) 
CUNTRAL MICHIGAN (FOB Central Michi- 15 w.w -(2)9.25-9.5(2) (2) 9.25-9.5(2) Red Oils 

retineries. ) 17 w.Ww . .(1)9.5-10(2) (2)9.5-1001) 100 No. 5-6. 8.5(2) 8.5(2) 
Moto! No. 1 fuel. ..(2)9.125-10(3) (2)9.125-10(2) 200 No. 5-6 11(3) 11(3) 
78.5 No. 2 fuel (2)9-1013) (2)9-10(2) | 300 No. 5-6. 11.75(3) 11.75(3) 
Oct (1)12.125-13.5(1) (1)12.125-13.5(1) No. 3 fuel (1)9-1001) (1)9-9.501) 500 No. 5-6.(1)12.5-13(2) (1)12.5-13(2) 
75. Oct..(1)11.3-13(2) (1)11.3-13(1) 36-40 gravity(2)9-10(2) (2)9-1001) 750 No. 5-6.(1)13-13.75(2) (1)13—13.75(2) 
~ in gaso CENTRAL MICHIGAN (FOB Central Michigan | 1200 No. 5-6(1)13.75-14.25(2) (1)13.75-14.25(2) 
e. excl. De refineries. ) | 2000 No. 5-6(1)14.5-15.25(2) (1)14.5-15. 25(2) 
tshpt.(1)10.125-11.25(2) (1)10.125-11.2541) Lange oil(2)10.125-11.125(1) (2)10.125-11.125(1) | (Continued on next page) 
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FIG. 3600 MARV — Motor-driven unit with built-in relief 
valve, oil enclosed gear guard, babbitted bearing support, 
bed plate and coupling, fitted for standard motors. 


Famed for 
Dependability 


Designed to handle thin or 
heavy viscous liquids, these 
general purpose pumps 
operate at pressures up to 60 
pounds p.s.i. Capacity range 
40 to 165 g.p.m. 


Quiet and smooth running, 
they operate with equal effi- 
ciency in either direction. 
Axial hydraulic balance and 
a self-lubricating and cool- 
ing principle are inherent 
features. 

Regularly supplied with 
spiral gears, high-load 
bronze bearings, “leak- 
proof” packing box, split 
ring packing. The Series 
3600 Pumps are furnished 
in standard fitted and bronze 
fitted construction. For L-P 
gases pump has stainless- 
steel shaft and special pack- 
ing rings. Roper Pumps are 
designed for efficiency 
famed for dependability. 


Send for Catalog of 
Complete Roper line. 


GEO. D. ROPER 
CORPORATION 
476 Blackhawk Park Ave. 
ROCKFORD, ILLINOIS 





FIG. 3600 DMCRV — A twin motor- 
driven unit complete with two clutches 
operating independently, reduction gears, 
and bed plate adjustable to receive, or with 
a standard motor. Built-in relief valves 
are available. 





FIG. 3600 GHMRV — A direct-drive 
unit complete with flexible coupling ready 
to receive, or with a NEMA Standard Gear 
Head Motor. Supplied with or less built- 
in relief valve. 
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Convenient Sales Offices in Principal Cities 





Oil Price Section 


Refinery Prices—continued 
Prices in Effect Nov. 3 Oct, 27 
CHICAGO (From Mid-Continent p.l. crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 
Pale Oils: 
Vis. Color 





60-S5—No. 2 11.75(1) 11.75(1) 
86-100—No. 2 12.25(1) 12.20(1) 
150—No 3 19.5(1) 19.5(1) 
180 No 3 29011) 2011) 
200 No 3 2011) 2011) 
250—No. 3 21(1) 21(1) 
Red Oils: 

180 No. 5 20(1) 2011) 
200—No 5 20(1) 2011) 
250—No 5 21(1) 21(1) 
280—No 2 22(1) 22(1) 
300—No. 5. 22.5(1) 22.5(1) 
Notes: Viscous oils, 15 to 30 p.p. are quot 


0.5¢c lower; 60-85 and 86-110 No. 2 non-vis¢ 
oils, 15 to 30 p.p. 0.25c lower 
Unfiltered Steam Refined (Viscosity at 210 


140 .. . 18.5(1) 18.5(1) 
160 . 19.5(1) 19.5(1) 
200 . 20.51) 20.5(1) 
sright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p 3001) 30(1) 
15 to 25 p.p 29.5(1) 29.5(1) 
30 to 40 p.p 2911) 240 (1) 
FE) filtered Cyl 

Stock 20.5¢1) 20.5(1) 


Note: To obtain prices delivered in Chi 
add 0.5c per gal 


Natural Gasoline 


(Group ee Breckenridge prices are 
blenders on freight Basis shown below. 81} 
ments may originate in any Mid-Contine 
manufacturing district.) 
FOB GROLP 3 

Grade 26-70 6.8S75( Quote) 
FOB BRECKENRIDGE 


Grade 26-70. ..6.375(Quote) 6.3 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal 
tank cars or transport trucks) 

Com- In- Com- Indus 

mercial dustrial mercial trial 


6.875(Qu 
¥( Qu 


District 
H 


Y rbor 7.9(2) 7.5 (1 7.5(1) 7 
Philadelphia 7.501) 
Baltimore 7.5¢1) 
Hastings, W.\V 6.7501) 6(1) 
New Orleans (loa 
H ton 
voledo 6.2561) 7(1) 
Tank car nly 
Naphthas and Solvents 
FOB Group 3 
Stoddard 
ivent (1 S75-Y.STHC1 (1)9.375-9.87 
Cleaners 
naphtha (1)9.S75-10.375(1) (1 S75-10.37 
V.M.&P 
Nptl (1)9.875-10.375(1) (1)9.875-10.37 
Mineral 
spirit (1 s 9.375(1)(1)8.S875-! 7 
Rubber 
ly (1)9.375-10.125(4) (1)9.375-10.12 
Lacquer 
! (3)10.375-10.625(1) (3)10.375-10.62 


Benzol dil.(1)10.75-11.125¢1)(1)10.75-11.12 





WESTERN PENNA, 
Bradford-Warren: 
Stoddard 

solvent 
Other Distr 
Untreated Npt 9.75(1) 9.75(1) 
Stoddard 

solvent 1005) 10(5) 
OHIO (5S Oo quotations for statewide 
livery); V.M.&P. naphtha D.C, naphtha 
nolene & 
Sohio solvent 14.5 14.5 
Rubber solvent 14 14 


kb. TEXAS (Truck Trnspt.) 


Stoddard Solv.(1)9.25-9.75(1) (1)9.25—9.7501 


Wax 


WESTERN PENNA, (Bbls, C.L.) 
White Crude Scale: 


122-124 A.m.p.(1)6.5—9.25(1) (1)6.5—-9.25(1 
124-126 A.m.p.(1)6.5—-9.2501) (1)6.5-—9.25(1 
MID-CONTINENT (C.L. FOB Refinery) 


Semi-refined: 
132-134 AMP 

bbls : 
CHICAGO (FOB Chicago district refinery 
one refiner, in bags, carloads. Carloads, s 


loose, 0.75c less Melting points are E) 
(ASTM) methods; add 3 to convert 
\MP.) 


Fully refined: 


122-124( bags only)6.85 6.85 
125-127 7.15 7.15 
27-129 7.4 7.4 
130-132 i Pe 
32-134 7.95 7.95 
135-137 S.6 wr 
Petrolatums 
WESTERN PENNA, (Bbis carloads 
ears, 0.5¢ less 
Snow White. (1)7.25—-8(1) (1)7.25-8(1) 
Lily White (1)6.25-—7.25(1) (1)6.25-—7.25 
Cream White.(1)6—-6.75(1) (1)6-6.75(1) 
Light Amber. (1)4.25-—-5.5(1) (1)4.25-—5.5(1 
\mber (1)4—-5.25(1) (1)4—5.25(1 
Red (1)4—5.125(1) (1)4—5.125(1 


NATIONAL PETROLEUM NE 


Propane Propane Butane Butan: 


S 











Tay 


Dis: 
K 


ne 
Not 






























Oil Price 


Section 








Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 
spection fees as shown below. 
Gasoline taxes, shown in sepa- 
rate column, include 1.5c fed- 

u, ana scate taxes; also eity and county 
ures as indicated in footnotes. Kerosine tank 
1yon prices also do not include taxes; kero- 
ne taxes where levied are indicated in foot- 
tes Dealer discounts are shown in foot- 
)tes. These prices in effect Nov. 3, 1947, as 
ted by principal marketing companies at 
headquarters offices, but subject to later 
ectior 
Inspection fees per gal included in both 
ine d kerosine prices, unless otherwise 
fied ire as follows 
a 1/40e on gasoline Ark 1/20c; FI 
S< I 3/100 Ind. 2/25c; Kans., 1/50c; 
ru. 1/32 Minn. 7/200c; Neb. 2/100c; 
20 N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
Car. 1/8 S. Da. 1/40c; Tenn. 2/5c; and 
10x 
Ker ne inspection fees only: Ala 1/2c; 
i. 1/8 Iowa 3/50c; Mich. 1/5c per gal 
Atlantic White Flash 
(Kegular Grade) 
Commer- Gaso- Kero- 
cial Dealer line sine 
T.W. T.W. Taxes T.W. 
delp I 11.9 °11.9 5.5 °13.8 
urs 12.8 12.8 5.5 14.7 
12.5 12.5 5.5 14.4 
e 12.8 12.8 5.5 14.7 
12.8 12.8 5.5 14.7 
12.8 12.8 5.5 14.7 
12.8 12.8 9.5 14.7 
12.8 12.8 5.5 14.7 
i2.8 12.8 5.5 14.7 
12.5 12.5 5.5 14.4 
i2.8 12.8 5.5 14.7 
t 12.5 12.5 5.5 14.3 
11 11.9 Oo 13.8 
: 11.9 i .5 
. g tie 12.2 1.5 
€ 12.1 '.5 
I r 11 4 ‘.5 
f ( i2.¢ 5.5 
H 12.1 2.5 
€ 11.9 5.5 
N 11.4 1.5 13.47 
11.4 1.5 11.7 
11.4 '.5 es 
11.5 6.5 11.6 
12.5 6.5 12.1 
11 7.5 iZ.} 
( 11.5 7.5 12.5 
13.3 a60 i2.9 
12.8 SLD 12.9 
Mineral Spirits V.M.AP 
T T.W. 
135 15.0 
14.5 16.0 
16.0 17.0 
FLEL OILS—T.W. 
I 2 5 6 
11 1 4.40 t) ws 
2 aa) 
1L.sS 1 
é 1¢ ) 
este 1 1 
10.2 
Taxes 
Brunsw Ga kKerosine price does not in- 
id 1¢ tate tax 
Discounts 
Kerosine Del., 2c off t.w. 
e oO! W. ¢ 25 gals. or more at 
€ 1e 
Notes 
Mineral Spirits prices also apply to Stoddard 
ent V.M.&P. prices also apply to Light 
ners Naphtl 
Kiffective Ox $1 
I ective N 
Diesel 
Crown Gaso- °Kere- Fuel 
Net line sine Net 
Dealer Taxes T.W. T.W. 
13.5 6.5 13.6 12.9 
ngtor 14.2 6.5 13.8 13.1 
ville 13.5 6.5 13.1 12.4 
} 13.3 6.5 12.9 12.2 
12.9 7.5 12.5 11.8 
bul 12.5 7.5 12.1 11.4 
ngl i 13.0 8.5 13.1 11.9 
‘ 12.5 9.5 12.6 11.4 
7 t r 13 1 9.5 13.2 12.0 
G 13.2 7.5 12.8 12.1 
i 13 6 7.0 i3.2 12.5 
" 13.2 7.5 12.8 12.1 
nnr 12.8 7.5 12.4 a2 .7 
K 12.8 8.5 12.4 te 
i2.8 SD 12.4 a2 .7 
i 12.6 9.5 12.2 11.5 
i 12.8 8.5 12.4 OR Y 
raxes 
ne tax column includes these city & 
taxe Mobile, 2c city; Birmingham, 1c 
M tgomery, lc city & le county; Pen 
le city Other taxes not included in 
f Georg kerosine I< Montgomery 
(1 sine & diesel, 1c; Mississippi, kerosine & 
2 € 0 Birmingham, diesel le 
(1 N es 
»f nsumer t.w. prices are same as net dealer 
(1 ‘ 
(1 Effective N 1 


vember 5, 1947 











CHEVRON 
(Regular) Av. Gaso- Kero- 
Re- 80 line sine 
T.T. tail T.T. Taxes T.T. 
San Fran., Cal 12.0 16.0 15.5 6 14.55 
Los Angeles .. 11.5 15.5 15.0 6 13.05 
Fresno cece OOO 37.0 Be Sf 15.55 
Phoenix, Ariz 144.5 18.5 18.0 6.5 16.05 
Reno, Nev 144.0 18.0 17.5 7 16.55 
Portland, Ore... 12.5 16.5 16.0 6.5 16.55 
Seattle, Wash 12.5 16.5 16.0 6.5 16.55 
Spokane 15.0 19.0 18.5 6.5 20.05 
Tacoma 12.5 16.5 16.0 6.5 16.55 
Boise, Idaho 15.5 19.5 19.0 7.5 19.30 
Salt Lake, U. 15.6 18.5 5.5 15.70 
Honolulu, T. H. 13.0 17.5 16.5 7.5 15.55 
Fairbanks, 

Alaska . 24.0 28.0 27.5 3.5 32.55 
Juneau 14.0 18.0 17.5 3.5 18.05 
Taxes: 

Boise 7.5c tax applies to motor fuel only; 
avgas taxes are 1.5c federal, 2.5c state. Reno 
7c tax includes 1.5c county tax. Honolulu 7.5c 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gross 
income tax also is excluded as follows: from 
retail price 0.6c per gal., & from TT prices 

to resellers, 2.5% to consumers 
Notes: 

Resale & Commercial Gasoline: T.C. prices 
for Chevron (regular) and Chevron Aviation 
SO are 0.25c per gal. below posted net tank 
truck prices; Pearl] Oil (kerosine) T.C. prices 
3c per gal. below posted net tank truck prices 

Prices for Chevron Supreme (Ethyl) are 2c 
above Chevron (regular), except at Salt Lake 


& 30ise where 
Chevron Aviation 
Aviation ‘SO for 


above Chevron Ay 
NB Above prices 
nounced by S.O. ¢ 





spread is 1.5c Prices for 
91 are 2c above Chevror 
Chevron Aviation 100, 5« 
iation SO 

do not reflect 
ulif. Nov. 3 


increases art 


Blue Crown (3rd Grade) 
Red Crown (Reg. Grade) 


Red Ked Blue 
Cr'n. Cr’n. Cr’n, Gaso- Kero 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 
Chicago Ill 1 ) 13.9 13.4 4.5 14.3 
Decatur 15.6 14.1 13.6 4.5 14.0 
Joliet 15.9 14.4 13.9 4.5 14.3 
Peoria 15.6 14.1 13.6 $5 14.0 
Evansville Ind 15.8 14.3 13.8 5 14.2 
Indianapolis 16.0 14.5 5.5 14.4 
South Bend ~ 4 14.9 5.5 14.8 
Detroit Mict 3 13.8 1.5 13.5 
Grand Rapids 1B 3} 13.8 $.5 13.5 
Saginaw 15 1 § 1.5 13.5 
Green Bay, Wis 16.2 14.7 144.2 5.5 14.6 
Milwaukee 16.1 14.6 14.1 5.5 14.4 
La Crosse 19.9 14.4 13.9 2.0 14.3 
Duluth, Minr 16.2 14.7 5.5 14.6 
Mpls.-St Paul 15.9 14.4 13.9 5.5 14.3 
Mankato 15.9 14.4 i3.9 5.5 14 3 
Des Moines, Ia 16.3 13.8 13:3 5.5 13.7 
Mason City 15.7 14.2 13.7 6&.5 14 1 
St.. Louis, Mo 15.3 13.8 13.3 1.5 13.7 
Kansas City 14.7 13.2 12.7% &.0 13 1 
St. Joseph 14.7 13.2 t.5 13.1 
Fargo, N. D ‘ 15.4 14.9 5.5 15 3 
Huron, S. D 16.4 14.9 14.4 5.5 14.8 
Wichita Kar 13 12.5 12.0 5.5 12.4 
Omaha, Neb 15 3.8 6.5 13.7 
Stanavo Aviation Number 73 
Cons. T.W. Taxes 
Detroit Mich 19.6 .5 
Fargo, N. D 1sS.u >. 
Huron, S. D 18.4 1.5 
Indianapolis, Ind 18.0 5.5 
Kansas City, Mo 16.7 5.0 
Oleum V.M.AP. Stani- 
Spirits Naphtha sol Taxes 
(Prices are base prices before discounts) 
Chicago 17 | 16.3 ‘.5 
Detroit 5 i 19.4 18.6 19.9 4.5 
i ‘or Mo 16.5 17.5 17.0 1.5 
St. Louis 17.1 18.1 16.6 1.5 
Milwaukee 17.9 18.9 18.4 5.5 
Minneap’'ls yr 18.7 17.0 5.5 
Fuel Oils T. W. 
Chicago 
Standard Stanolex 
Heater Oil Furnace Oil 
1-99 gals 13.8 13.1 
100-149 gals 12.8 12.1 
150 gals. & over 12.3 
150-399 gals 12.1 
100 gals. & over 11.6 
Stanolex Stanolex 
Fuel A Fuel ¢ 
1-749 gals 9.15 8.4 
750 gals. & over 8.4 7.65 
Stanolex Furnace Oil 
100 gals 
1- 99 gals. & over 
Indianapolis 13.2 12.2 
Detroit 12.9 11.9 
Milwaukee 13.2 12.2 
Minneapolis 13.1 12.1 
St. Louis 12.5 11.5 
Kansas City 11.9 10.9 
Taxes 
Gasoline tax lumn includes these city 
taxes: Kansas City 1.5¢ St. Joseph, & St 
Louis, le Naphtha tax column includes 1.5c 
federal & state taxes, Iowa kerosine prices do 
not include 4c state tax State sales, occupa- 
tion, consumer & use taxes to be added where 


applicable 
Effective Oct 


29th and previous 


22, shown incorrectly 
‘ss of NPN 


in Oct 















FURNACE OIL 
WANTED 


A large well-financed 125- 


year-old fuel organization 
with annual market for sev- 
eral hundred million gallons 
of No. 


responsible sources of sup- 


2 furnace oil seeks 


ply for all or part of its re- 
quirements. Supply is for 
distribution through its well- 
knit organization of long- 
established fuel dealers in 
Middle New 


England States. Also inter- 


Atlantic and 
ested in LPG. Will deal only 
with principals. To arrange 
appointment reply to Box 


306, National Petrol. News. 









‘VALVE ? USE 


eS) 
+. 


= THE original 
Universal Union 


Check Valve 


SAVE the LABOR and 
EXPENSE of install 
ing a new foot valve 

angle check valve 


| ae 


_J union at base of pump 


inserting valve in 


No digging of driveways necessars 


GUARANTEED to HOLD PUMP PRIMI 


Successfully used for 10 years 


over 


Write for complete details. 


UNIVERSAL VALVE COMPANY 


Engineers — Manufacturers 
Elizabeth, New Jersey 






51 


Oil Price Section 





Tank Wagon Prices—Continued 


Mobilgas (Regular Grade) 








SOCONY 


VACUUM 





Mobilgas Aircraft Com. ndiv. Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir ae Kerosine Diesel (No. 2 Fuel) 
. Taxes T.C. T.W. TO. TW. TC. FTW. FBC, a | eae Of OF Yard T.W TC. W. T.C. Yard T.\ 
New York City: 
Manh. =< oer re Fe 16.1 11.6 12.1 11.9 10.5 1\ 
Bronx : ae 5.5 16.1 11.6 a 11.9 10.3 ae 1 
Kings .. % ‘4 5.5 16.1 11.6 12.1 a.2 SS 11.9 10.3 i.3 Cix 
Queens 5.5 16.1 11.6 13.3 11.9 10.3 ‘ 
tichmond ; 5.5 15.8 17.3 11.3 11.8 8.1 8.4 11.3 73 7.6 
Albany, N. Y. .. 5.5 14.9 15.9 17.4 10.8 11.4 11.9 8.4 8.6 11.4 7.8 10.2 7.6 7.8 l 
3inghamton 5.5 ‘ 12.2 12.6 13.1 10.1 10.3 13.1 11.5 9.1 9.3 1 
3uffalo ».5 15 16.5 18.0 11.5 12.0 12.5 9.5 9 12.7 8.8 11.6 8.6 9.0 1 
Jamestown 5.5 15.7 12.0 i232 oe By s 9.3 12.3 ae 9.1 l 
Mt. Vernon >.5 11.8 i2.3 9.1 12.0 10.3 . 7.8 1 
Plattsburg 5.5 12.5 13.0 9.4 9.6 12.2 8.5 8.5 1 
Rochester ».5 16.0 17.0 12.0 12.5 13.0 9.7 12.9 11.1 8.6 ‘ 1 
Syracuse ».5 15 .¢ 16.6 11.7 12.1 12.6 9.4 G98 12.6 Sf 10.9 8.4 S.6 | 
sridgeport, Conn 5 11.6 12.1 8.2 8.4 7.3 7.5 
Danbury 5 12.2 12.7 9.3 8.1 I 
Hartford . , 5 fa. 12.0 12.5 8.9 8.9 §.1 10.4 7.9 7.9 1 
New Haven ......... 5.0 15.1 10.9 11.6 12.1 &.2 2 7.5 9.8 4.0 7.3 
Zangor, Me. 7.5 1 - 3 12.3 12.8 ) 2 12.5 S 5 10.5 8.3 1 
Portland 7.5 13.8 15.0 14.8 16.0 10.8 11.5 12.0 5.4 2. Se 1.3 7.5 
Boston, Mass 1.5 13.8 14.9 14.8 15.9 16.3 17.4 10.8 11.4 11.9 - 11.8 7.6 10.1 7.4 
Concord, N. H 0 12 6 13.1 10.1 13.3 Rye §.9 
Lancaster are .5 13.6 14.1 10.7 13.7 12.1 9.8 l 
Manchester 6 ; 5.5 12.3 12.8 9.7 12.7 10.8 8.7 1 
Providence, R. I. . 5.5 14 15 10.8 11.4 11.9 8.2 8.8 11.5 7.0 9.9 4.0 i 
3urlington, Vt. . 6.0 15.8 es 12.3 12.8 9.3 9.5 B:7 10.9 8.5 8.7 1 
Rutland = 6.0 1s 7 13.2 9S 13.3 9.0 1 
Tank Wagon Prices: Buffalo N.Y. City Rochester Syracuse Boston Hartford Providen 
Mineral Spirits on 14.5 13.0 15.5 16 14.0 15.5 14.5 
V.M.&P. Naphtha .. 16.0 14.0 16.5 20 15.0 16.5 16.0 
Taxes: N.Y.C. prices do not include 2 city sales tax applicable to price of gasoline (ex tax) 
Discounts: Diesel—0.5c per gal. for single delivery of SOO gals. or more 
Notes: Syracuse V.M.&P. price is ir teel barre Jamestown t.c. prices are delivered prices l ther t.c. prices are FOB bulk terminals 
NB—Above prices do not reflect increases posted | Socony-Vacuum on Nov. 3 
Esso (Regular Grade) Sohio X-70 Gasoline (N. B. Prices are Continent 
Consumer Gaso Kero (Regular Grade) normal’’ prices Current 
Tank °De gh cn sine Con- Re- Gaso- Kero ing prices may be lower tl 
Wagon T. Faxes T.W. sumer sell- line sine normal’’ because of local « 
Atlantic City, N. J. 11.4 11.9 i. 11.4 T.W. ers S.S. Taxes T.W. petition.) 
Newark . 4 9 t.5 11.4 Ohic State > - 7 - > oO Conoco Demand 
ark 11 11 hio, Statewide i7.0 13.75 17.5 5.5 13 .( - . 
Baltimore, Md 11.3 11.8 € 11.4 Akron 17.0 13.75 17.5 5.5 13.0 N-tane (3rd Gaso- Ker 
Cumberland 12.9 13.4 6.5 13.2 Canton 17.0 13.75 17.5 5.5 13.0 (regular) Grade) line sin 
Washington, D. C.. 11.6 12.1 5.5 11.9 Cincinnati 17.0 13.75 17.5 5.5 13.0 Tank Wagon Taxes T.W 
Danville, Va 11.9 12.6 7 a) 12.5 Cleveland 7 6 $8.75 17.5 6.5 12.0 Denver, Col 13.5 12.5 7.5 1 
Petersburg i.3 12 0 7.9 12.1 Columbus 17.0 323.75 27.6 $.6 33.0 Grand June 15.4 14.4 7.8 1 
Norfolk 11.0 3 7.9 11. Dayton 17.0 13.75 17.5 5.5 13.0 Pueblo 14.2 13.2 7.5 1 
Richmond 11.3 12.0 7.9 12 1 Lima : 7.0 143.738 17.86 8.5 233.0 Casper, Wyo 14.4 13.4 5.5 | 
Roanoke i ae 13 5 7.5 12 Mansfield 17.0 13.75 17.5 5.5 13.0 Cheyenne. 14.2 13.2 6.5 14 
Charleston, W. Va.. 12.5 13.0 6.5 13.6 Marion 17.0 13.75 17.5 5.5 13.0 3illings, Mont 15.4 14.4 6.5 14 
Fairmont 12.6 13.3 6.5 14 2 Portsmouth 7) 33.976 27.5 6.5 13.06 Butte 16.5 15.5 6.5 lt 
Parkersburg 12.4 12.9 6.5 13 3 Toledo 17 6 42.9% 237.6 6.5 12.0 Great Falls 15.4 14.4 6.5 lt 
Wheeling . : 12 4 12.9 6.5 13 4 Youngstown 7.6 243.75 17.5 8.8 38.0 Helena 16.1 15.1 6.5 lt 
Charlotte, N. ¢ 12 3 12.8 7.9 12 4 Zanesville a 17 .¢ 13.75 17.5 5.5 i3.90 Salt Lake U 15.6 14.6 5.5 1 
Hickory 12.5 13.0 7.9 13.0 Aviation Gasoline—Statewide Twin Falls, Ida. 18.0 17.0 7.5 1s 
Rai yg . a ~ ee kK : rs Consumer Gasoline \lbuquer., N.M 14.0 13.0 7.0 1 
aleigh 2.6 3.2 (.0 2.8 A £ Taxes Roswell 13.4 12.4 7.0 12 
Salisbury 12.1 12.8 7 13.6 Sohio Aviation Gasoline Santa Fe 14.3 13.3 : ] 
Charleston, S. C 11.6 12 1 7.5 62 Octane (Clear) ; 18.5 5.5 Muskogee, Okla 12.4 10.4 7 0 11 
Columbia 12.8 13.3 7.5 Esso (Clear) Avia. Grade 80. 20.5 5.5 Oklahoma City 12.4 10.4 7.0 1 
Spartanburg 12 0 12 3 7.5 Esso Aviation Grade 91 .. 91.5 ef Tulsa 12.4 10.4 7.0 1 
New Orleans, La 10.7 11.2 8.90 10.4 Esso Aviation Grade 100 24.5 5.5 Taxes: 
Baton Rouge 10 6 11 1 $.5 10 Naphtha—T.W. Gasoline tax column includes’ these 
pry ee = - ~ S . ; . Statewide taxes Albuquerque & Roswell, 0.5c Ss 
wake arles ) S.0 - S.R. Solvent . 18.5 Fe, 1c; Cheyenne, Ic. 
Shreveport . 10.6 11.1 S.D 10.0 l).C. Naphtha 19.0 Notes: 
New Iberia os 11 6 12 : 1 8 10.6 V.M.&P. Naphtha 19.0 T.W. prices are to consumers & dealers 
ae orga Tenn 1 3 4 : S.0 7 0 Varnolene 19.0 Effective Oct 23 according to comp 
Memphis 6 4 S.0 6 Sohio Solvent ¢ correction 
Chattanooga 12.2 12.7 S.90 12.1 Fuel Oils—T.W. No. 1 No. 2 ; +g 3 oo 
Nashville 12.7 13.2 8.5 12.1 Ohio. Statewide } 2 . 0 
Bristol ; : 11.8 12 8.5 13.1 st re salted 13.0 12. Thriftane 
Little Rock, Ark 123 12.8 8.0 11.2 Effective Sept. 13, 1947, hangar operators HUMBLE — Cs Se) 
can purchase aviation gasoline less 3c per gal OIL base ne. Tank Re — 
Mineral Spirits °V.M.&P. St ite Road _Tax by supporting purchase with W cin tail Wagon tail Taxes 
TW. TW a ite Tax Exemption Form A-10 to supplier Dall T 2 13s ; , s 
Z Pee. - mi discounts: dallas ex 0 1.8 0.0 3.0 
-+ae-rticoed - - + ao .0 Isso aviation—on contract to hangar opera Ft. Worth 11.0 15.5 10.0 13.0 
Baltimore, Md 16.0 $ - . r 2 
Weshinatca, D. C 16 4 tors and resellers, 2c off consumer t.w Houston 11.0 15 ) 10.0 13.0 
Fuel OU—T.W. No. I No. 2 igh el Statewide prices are for t.w. & San Antonio. 11.0 15.5 10.0 13.0 
Atlantic City, N. J 11.4 10.0 = u lee eliveries of 50 gals or more; prices for ; Kerosine 
Newark .. 114 10.0 ( — of less than 50 gals. are 0.5c higher Tank Wagon Retail! 
Baltimore, Md 11.4 10.5 : ipl thas to contrat t consumers off t.w Dallas, Tex 10.0 14.( 
Washington, D. C 11.9 10.9 —— Statewide: 300 to 999 gals., O0.5¢e: 1000 Ft. Wort 10.0 14 
Norfolk, Va 11s 10.1 > ane oes os 2500 to 1999 gals le Houston 10.0 14 
Petersburg 12.1 10.3 rhb i ren ga 8 ge Lucas County Less San Antoni 10.0 14 
Richmond > 10 te se — mt 0 tank hg vind aa price, oV to 249 Notes: 
Charlotte, N. C 12 11.1 over 1 ee 200 to 499 gals., 1c; 500 gals. o1 T.W. prices are to all classes of dealers 
Ralston ; 12 - Notes: , consumers 
Ve 1 ° ~ - l i > 
Charleston. §. C. . 10.3 Renown (third-grade) gasoline prices rre 
Colma ein 11.6 ime as X-70 unless otherwise noted ss Esso Gasoline 
Spartanbure . 107 prices are at company-operated _ stations IMPERIAL (Regular Grade) 
Statewide prices are subject to exceptions Or. Ker 
Taxes: Louisiana kerosine prices do not in- ther than those shown Gasoline Gasoline sir 
clude lc state tax. T.W Taxes T.W 
Discounts: oo _— 7 . + 4 9 
2 = oronto s 2 
Esso gasoline—to undivided dealers, 0.5¢ off TEXAS Gasoline— Dealer T.W. Brandon, Mar 3.0 9.0 
dealer t.w. rere) Fire-Chief Indian Gasoline Winnipeg 21.5 90 5 
: gular) (© irade) Taxe 2 a 53 
Kerosine—In South Carolina 1c per gal. off . . (Regular) (3rd Grade) Taxes Regina, Sasl 23.0 10.0 
posted t.w. price for 25 gals. or more yee Tex 11.5 10.5 5.5 Saskatoon 25.8 10.0 
. *t orth ) .5 Sdmonto Ita 22 < ‘ 
Naphtha—Newark t.w. prices are for de 4 m, . . m + + 4 : _—s nton, Alta 22.9 9.0 
liveries of 200 gals. or more; less than 200 oe is “4 ; ae Cree <0.0 9.0 
gals., 0.5c over posted t.w. prices; steel barrel ~ noo aad - : pe ig vemoouver, 3.  e z0.0 
deliveries, 2c over posted t.w. prices. Balti- Y P 135 10.5 rigs Montre ul, Que. 17.5 11.0 
more & Washington prices are for t.w. de ee es +. 13.0 Ps St. John, N. B 16.9 13.0 
liveries of 25-99 gals., no discounts ht Angelo + 4 + 4 9.9 Halifax, N. § 16.5 13.0 
1c " 0.5 55 ‘ “—* 
Notes: Austin 11.5 10.5 5.5 veeedians taxes are provincial taxes 
Effective Oct. 30, minimum ret resale Houston 11.5 10.5 5.5 Notes: 
price of 15 4c for Esso Gasoline’ posted San Antoni 11.5 10 5.5 Prices are per Imperial gal. which is 2 
throughout New Jersey. Port Arthur 11.5 10.5 5.5 U.S gals T.W prices are to divided & 
Effective Oct. 30 Effective Oct, 29 undivided dealers 
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SPECIAL NOTICE ° ° . 
Owing to present short supply of many products, some sellers are withholding public quotations Oil Price Section 
or the posting of firm prices on some products but are giving OILGRAM the prices they otherwise 
would quote to trade in general and which today they confine mostly to their regular customers only 


Atlantic & Eastern Gulf Coasts 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 





















































\ (operators FOB their terminals)—Prices in Effect Nov. 3 
MOTOR GASOLINE KEROSINE & FUEL OLLS 
Kerosine 
78-78.5 Oct. &/or No. 5 fuel No. 5 fuel 
ristrict 74-76 Oct. Ethyl (a) No. 1 fuel No, 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
Y. Harb (1)9.6-10.9(1) (1)10.6-12.4(1) (1)7.8-8.9(4) (1)6.8-S.8¢4) (1)9$2.57-3.25(1) $2.74¢1) (1)$2.22-2.87(1) 
y Harp 
al (1)9.5-10.4(1) (1)10.5-10.9¢1) (1)7.7-8.8(4) (1)6.7-7.9(4) (1)2.57-3.22(1) 2.7111) 
iny (9)10.S8-11.1(3) (1)11.8—12.6(1) (5)8.4-9.201) (4)7.6-S.401) 3.1241) : 2 s60(1) 
idelp! (2)9.9-10.9(1) (1)10.9-11.9501) (6)8.2-8.8(5 (6)7.3-7.8(6) ; (2)2.73-2.81(2) (1)2.22-2.67(1) 
| barge (1)9.8S-10.2(¢1) (1)11.05—-11.2(1) (1)8.1-8.7(4) (1)7.2-7.7¢5) : 
timore (1)9.175-10.5(01) (1)10.175-12(1) 1)8—9(1) (4)7.2-S8(8) (1)92.71-2.74(1) (2)2.22-2 .57(3) 
barge (1)9.075-9.6(1) 1)10.075—-10.85(1) (1)8.4—-8.7(1) (1)7.1-7.9(3) ae 
folk (2)9.2-9.7(2) (1)10.2-11.2(1) (1)7.9-S.95¢1 (1)7.2-8.2(1) (1)92.6S—-2.71(1) (1)2.18-2.54(2) 
N. C 2)9.25—9.7(1) (1)10.25-11.35(1) (197.85—-8 .95(1) (1)7.2-8.2(1) 
stor 1 1-10.2(1) (1910. 1-11. 241) (1)8—901) (1)7.2-8.1(1) (1)2.13-2.50(2) 
I 2)9.9-10.2(5) (2)10.9-11.2(4) (1)8.4-9.501 (2)7.7-8.7(2) (1)2.13-2.23(1) 
r é 199. 9-10.2(6) (3)10,9-11.2¢5) (1)8.4-9.501) (4)7.7-8.7(2) (3)2.08—2.53(2) 
(299 .9-10.2(5) (2)10.9-11.2(5) (1)8.4-9.5(1 (2)7.7-8.7 (2) 
I 2)9.9-10.2(5) (2)10.9-11.2(5) (1)8.4-9.541 (3)7.7-8.7(2) (2)2.03-2.43(2) 
: . (1)8.2-8.5(1 7.501) 
e «1)9.3-9.7(1) (1910.3-10.7(1) (1)8.2-9 .1(1) 7 .8(1i) 
A Orle (1)8.325-9.05(11) (1)9.2-9.75(1) (1)6.S25-8.1(61 (1)6.15-6.95(2) = (1)92.22-2 2541) (3) 
nd (3)10.8—11.1(2) (2)12.3-12.6(1) (6)8.4—-9.241) (5)7.5-8.3(2) 3.04501) (1) 
I (1)10-11.1(2) (1)11-12.6(1) (12)8.3-9.102) (11)7.4-8 2) (2)2.905-2.935(1) 2.90501) (1) 
dence 1)10.8S-11.1(2) (2)12.3-12.6(1) (7)8.2-9.10(2) (6)7.3—-S8.2¢2) 2.9101) (2)2.575-2 .S875(1) (2) 
\ ‘ 2)10.9-11.141) (2)12.4-12.7(1) (D)S.2-9(2) (4)7.3-8.1(1) ‘ (3)! 
= I tings of one supplier at Philadelphia & Baltimore are for min. 80 Oct. Ethyl 
Bunker C Fuel Diesel Oil Gas House 
Ships’ bunkers Ships’ bunkers Diesel Oil Gas Oil P K 
(Ex Lighterage) (Ex Lighterage) Shore Plants 28-34 Gravity Mid-Continent Lubes 
X Harbor (1)$2.22-2.67(1) (2)2.98-3.36(1) (4)S-8.4(01) (1)7.9-S8.201) (At Gulf; in packages, FAS, New Orleans; in 
9 (2)S.2-8.6(1) &.6(1) bulk, FOB terminals) 
= (1)7.3-8.3(1) a “4 ; : Prices in Effect Nov. 3 
era as aca 7 Bid Bright Stock Steel Drums Bulk 
es (1)7.2-8(1) DPD color, Vis. at 210 ; " 
nnal 1)7.7-8.7(2) (1)50-52(1) (1)37—4001) 
{ ‘ ‘ ‘ — 
ksony é (1)7.7-8.7(5) 
npa (1)7.7-8.7(5) Wax 
Vv Orle (2)6.4-701) (Melting points are AMP 3 higher than 
ind S.501) 8.51) EMP Prices are FOB refinery; carloads 
Ler - (107 2-S at 1) ne - ) scale in bags or bbls; fully refined slabs loose 
sit ee it tee pital Prices in Effect Nov. 3 
r.M New Orleans N.Y. N.Y. 
1 Crude Seale Export Domestic Export 
124-6 Yellow 7.7501) 
Gulf Coast—New Orleans & West 124-6 White 7.7511) (1)6.25-9(1) (2)7.75-9.5(1) 
1 > a . 
14 ko prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners : rr A  crrenge (2)6.1-6.45(1) 
1 export agents, or tanker terminal operations. )—Prices in effect Nov, 3 125-7 7.8(1) €2)6.1-6.5501) (1)7.8-7.8501) 
1 New Orleans & Lower CARGOES 128-30.8.05(1) (2)6.4-6.7501) (1)8.05-8.2541) 
lt Mississippi to Baton Rouge South & West of New Orleans Domestic & Export 130-2 , §.3(1) 6.65(2) 8.3(1) 
1 Tank Cars Barges Tank Cars Barges all Ports 133-5 8.55(1) (2)6.95 7. 141) (€1)8.55-S.801) 
; AVIATION GASOLINE 135-4 9.05(1) 7.2(2) 9.05(1) 
Grade 5/145 
\N-F-4S ince. Naphtha 
de 100/130 ; Prices in Effect Nov. 3 
: \N-F-48) (1)13.5-15(1) V.M.&P. Mineral 
: de 91/98 Naphtha Spirits 
AN-F-48 : (1912-1441) New York Harbor(3)12.5-13(1) (4)11.5-12(1) 
le SO Philadelphia 12.5(4) 11.5(5) 
\n-F-48 1301) Baltimore 1114) 
S Motor Gas, Leaded Boston (3)13-13.501) (3)12-12.5(2) 
) wS-78.5 Oct. Ethyl(1)9.2-9.75(1) (1)99.2-9.75(1) (1)9.75-10.25(1) Providence 13(2) (2)12—12.5(2) 
78.5 Oct Ethyl 10.0501) 10.0501) 1510.5-11.561) 10.52) 
$-78.5 Oct. Ethyl 10.75¢2) Export Prices 
76 Oct » (1)8.325-9(1) (1)8.325-901) mate (1)9-10.501) P , ‘ 
F 76 Oct 9.0501) 9.0511) (1)9-9.5(2) (1)9-10.5(1) Prices in Effect Noy. 3 
2 Oct : cpanel nw (1)8.5-10.5041) Mexican Gulf Ports 
\STM & research Octane ratings are approximately same U.S. Dollars per Bbl. 
Research Octane rating is minimum of 5 points above ASTM rating Bunker (¢ Diesel 
Research Octane rating is minimum of 10 points above ASTM rating (Ships’ (Ships’ 
Gas Welee tink. Saleaiel Bunkers) Bunkers) 
line Oct —— Tampico $1.95 $2.5 
Taxes a2 Oct : “S Veracruz 1.95 
Ese nese aan ’ Minatitlan 1.95 2.58 
et &.075(2) S.O75(2) om Pacific Coast 
KEROSINE & LIGHT FUELS Guaymas $2.36 $3.95 
11-43 w.w. kero (3)7.625-8 .1¢2) (2)7.625-8.101) (1)7-7.801) (2)7.75-901) Manzanillo 2.36 3.66 
i4 w.w. Kero . se . TT Salina Cruz . 2.36 3.50 
2 fuel oil .. (3)6.95-7.401) 6.9502) (1)6-6.8(1) (2)6.75-8.501) Note: All bunkers sales subject to Mexican 
os DIESEL & GAS OILS stamp tax on 1.65% ad valorem 
. 7 di 7.075(2) (1)6.S75-S8.501) " 
+ 2d 5, TOT) (1)6. 875-8501) NPN Gasoline Index 
14 = ae CSPe orn mene (1)7-8.5(1) Dealer Tank 
» fuel « $2.25(1) Ssee (1)$2.S80-2.957¢1) ~~ Per aed 
60 p.t 0-10 p.t Nov. 3 13.07 9.42 
Month ago 12.59 9.22 
HEAVY FUELS Ship’s Bunkers es Year ago . 11.14 7.35 
Cargoes (Ex, Lighterage) Pacific Coast ged index i an averne of ‘‘undivided 
> / -orts behae a a , dealer prices, ex-tax, in 50 cities 
Ke Ik ora =o oe a ’ Prices in Effect Nov. 3 ‘ Tank car index is weighted average of fol 
o <S grav ete n Ship’s Bunkers, Diesel Fuel Bunker C Fuel lowing wholesale markets for regular-grade 
pee vy diese (1)$2.33-2.9501) or Deep Tank Lots) (P.S. 200) (PLS. 400) es npn gg ah Alger cng ie po papel. pe 
I : San Pedro - _ gasoline FOB refineries or terminals: Okla 
ae 9)\$9 58-3 OF Calif (3)$2.60-2.90(1) (2 = Mid-Western, W. Penna., Calif., N. Y. Har- 
Gress (2)$2.98-3.0501) eae neiaen epg Mig tte dg (2)$1 65-1.8001) bor, Philadelphia, Jacksonville, Boston and 
er ( San Francisco (3)2.65-2.95(1) (€2)1.70-1.9011) Gulf Coast 
1)$1.6S-2.75¢1) (1)$1.73-2.75(1) Portland, Ore (3)2.85-3.1501) (1)1.95-2.05¢1) ‘ Correction T.W. average for Oct. 27th was 
— Seattle Was! (3)2.85-3.15(1) (2)1.95-2.05(1) 12.93; shown incorrectly in Oct. 29th NPN 
TANKER RATES Lake Port Terminal Prices 
Approximate rates, ¢ per bbl.; Gulf- Prices in Effect Nov. 3 
ec, a 2 See ae TS. eee Buffalo Cleveland Detroit Toledo 
i or vessels 14,000 DWT or over; " x . > ~~ 
or vessels 9000/13,999 DWT, rates are 78-78.5 Oct. Ethyl oese seeees (1)12.05-12.25(1) 
| 2 156 hisher ° 74-76 Oct. in wae Seb 11.5(3) raha hart (1)10.75—-10.8(1) 
on ae " MOOEEED seccoorvcesccns taney = =—=— an aesas at 
ide & fuel, 10-19.9 grav. 43.5 Diesel Fuel POs 10.5(1) (1)9.5-10.5¢2) 
de, 30 grav. or lighter.. 39 _ te 2  Taeeretenese: 9.5(1) 11.25(1) 10.511) (1)10.2-11.25¢2) 
atc mas Je.d es. errr: Or eT ee 10.0501) 10(1) 
Psd Srosine 36 ome Se 2. MELEE Eee eee eeccee 10.5(1) 9.841) (1)9.2-10.5(2) 
3 = Tue 3S Ss =. eres ie paca §.9(1) 9.241) & 295(2) 
— No. 6 Fuel .. «+++ (1)7.5-7.738¢1) 8.5(1) 8 351) 8(3) 
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CRUDE OIL PRICES 


of 42 U. 8. gals. at the 





well 





Mid-Continent, Texas, New 


SCHEDULE 


Gravity A B ( D> I 
15-15.9 
16-16.9 
17-17.9 


Below 158 
18-18.9 
19-19.9 


Below 20 s 











1.73 $1.75 $1.60 §$1 
20-20.9 1.75 1.77 1.62 1.68 
Below 21 1.75 1.62 1.6 
21-21.9 1.77 1.79 1.64 1.70 
22-22.9 1.79 1.81 1 . 6¢ 1.72 
1.81 1.83 1.65 1.74 
$2.14 
1.83 1.85 ar 1. 7é 2.16 
1.83 1.85 1.76 
1.85 1.87 1.72 1.78 2 
1.87 1.89 1.74 1. Sf 2 
1.89 1.91 1.76 1.82 2 
<. Onee 1.93 1.78 i 2.24 
Selow 29 1.91 “~ 1.78 
29-29.9 .... 1.93 1.95 1. S¢ 1.8 2 . 2¢ 
29 & above - 
30-30.9 ...- 1.95 1.97 1.82 1.88 
above , 
| 9 1.97 1.99 1.84 l 0 
32 9 1.99 2.01 1. S¢ 1 
32 & above 
33 3.9 re 2.03 1.88 l } 
34- 9 2.03 2.05 1.90 l 
34 & above 
35-35.9 2.05 Rigs 1.92 l 
36-36.9 . 2.07 2.09 1.94 z . Of 
$7-37.9 2.09 2.11 1.9 2.02 
s8-38.9 2.11 2.13 1.98 2.04 
39-39.9 oo aa 2.15 2.00 2. OF 
40 & above. 2.15 2.17 2.02 . 


—I—) 7: 
x 


aS Nh oS 
I=) +) -1- 
ajo) 0 ay 
o-) 


| 
Fwd) -)-)-)-1-1 


LP edad] -1-1-10 SF 





bobo bobo bobo 
bo bho bho be bo te 


Mexico, Louisiana, Arkansas, Rocky Mountain and Other Fields 


oO Pr 
$1.78 $1.83 31 
1.80 1.85 1 
1. Sf 1.85 1 
1.82 1.8% 1 
1.84 1.89 1 
1. S¢ 1.91 1 
1. Sé 1.91 1 
1.88 1.93 1 


] 
] 
1.94 1.99 
1 


GF 2.01 
1.98 2.03 1 
2.00 2.05 1 


2.08 2.13 
2.10 
> 49 
2.14 
2. ae 
2.18 
» ><) 





00 








PRICES EFFECTIVE AS OF 7 A.M OCT 
15, EXCEPT AS NOTED 

Prices are shown by general are Leta 
of fields where each company buys & excey 
tions to schedules as showr ibove W be 
furnished on request to NPN 


OKLAHOMA 
Schedule A: Carter, Continent Gulf M 
nolia Phillips, Shell, S.O. Indiana Sir 
Prairie, Texas Co 


KANSAS 
Schedule A: Carter, Continental, Gulf, Phillips 
Shell, S.O. Indiana, Sinclair-Prairie Texas C 


TEXAS 
North-North Central 
Schedule A: Continental, Gulf, Mag Sir 
clair-Prairie, Stanolind, Texas C 
East Central 
Schedule B: Humble, Sinclair-P1 


West Central 
Schedule A: Humble 


Panhandle 
Schedule A: Gulf, Humble, Mas 
Texas Co 
East Texas 
$2.15 Flat Price: Atlant Gulf N 
nolia, Sinclair-Prairie, Stan rex ( 
West Texas (Sour) 
Schedule C: Atlantic, Gulf 
Phillip Sinclair-Prairie, Star i ex ( 
West Texas (Sweet 
Schedule A: Atlantic, Gulf, H 
Sinclair-Prairie, Texas Co 
West Texas 
(Fullerton & Others) 
Schedule D: Atlantic, Gulf, | 
Phillip Stanolind, Texas C 
Gulf Coast 
(Low Cold Test) 
Schedule E: Gulf Humble s 
Sun, Stanolind, Texas Co 
Gulf Coast 
(Hastings & Others) 
Schedule F: Gulf Humble 
Stanolind, Sun, Texas Co 
Gulf Coast 
(Anahuac & Others) 
Schedule G: Gulf, Humble, M 
Prairie, Sun, Texas Co 
Gulf Coast 
(Refugio & Others) 
Schedule H: Atlantic, Humble, Sir I 
Gulf Coast 
(Mirando & Others) 
Schedule I: Humble, Magnolia, Sir Pr r 
Sun, Texas Co 
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Gulf, Humble) 


New Mexico (Sour) 
Atlantic Continental 
Magnolia, Phillips, Sinel : 
Texas Co 
New Mexico 

(Fullerton & Others) 
DD: Humble Magnoli: 
rairie, Texas Co 


PENNSYLVANIA 


(Seep, Tide Water) 
(Seep, Tide Water 
oO & Other (Seep 
,' Va & Others 


ict (Valvoline) 


Transit (Pennzoil) 
t P eep. Vali 
\ ne 
() V ne 
( " k 
1 price 
eda t S4 


MICHIGAN 


& Simrall Oct. 16, 
Oct. 15, 1947) 


ILLINOIS-INDIANA-KENTUCKY 


wer 
I Owenst 
( & ( t S 
t 1y 
ie) (e) 1 
4 Other ( 
hl ( fa) 
oO Oo Ss 
} nd © 
i 4) aor 
Carter 
I Carter 
] Or » O 
; 1 Ky. (As! 
Grade, Ky. (Ast 


Illinois (Mohawk) 


Kentucky (Sol 


NATIONAL PETROLEUM NI 


Gu 


rie 


GRADE 


(Sept. 1, 1947) 


Others 





OHIO 





. 


PIC .09 pay 


Hie 





CRUDE OIL PRICES (Continued) Prices in $ per bbl. of 42 U 


S. gals. at the well 








LOUISIANA-ARKANSAS Arkansas Sweet Dist. (Sandstone): Walden (Continental) 5c below Schedule A 
Arkansas Sour Dorcheat-Macedonia (S. O. New Jer- Wellington (Continental) 5e below. .Schedule A 
(Schuler, Jones Sand) sey) : ‘ ; 2.35 
Schedule L: Phillips, S. O. New Jersey. Bayou Pigeon, La. (Republic) 2.15 
Bear, La. (Continental) 2.25 
Arkansas Sour Bivens, La. (Atlantic) ee 2.10 MONTANA 
(Magnolia-Limestone & Others) Cameron Meadows, La. (Gulf) ....Schedule H k t tal 2 
' ») Ts > : ‘rt : » bP Cree (Co nental) - 
schedule M: Arkansas Fuel, S. O. New Jersey a oA La. Crude — _ New 2 20 as ey peaeabens 2 20) 
Cotton Valley, La. Dist. (S. O. New Cut Bank (Texaco) Schedule R 
N. Louisiana-Arkansas Sweet Jersey ) ina ; me 2.35 Darling (Carter) 2.00 
(Homer & Others) Creole, i La. (Pure) . a a 211 Dry Creek (Ohio Oil) Schedule A 
Schedule N: Arkansas Fuel, Gulf, S. O. New Georgetown, La. (Arkansas Fuel)...... 2.29 Elk Basin Light & Others (Ohio Oil, 
Jersey Hackberry, La. (Gulf, Stanolind)...Schedule F Stanolind) Schedule A 
N. Louisiana-Arkansas Sweet Haynesville, La., Smackover Lime (Ar- Elk Basin Heavy & Others (Carter, Ohio : 
(Caddo & Others) kansas Fuel) . ch ee 2.20 Oil, Stanolind) Schedule 5 
he > ° a . — ‘ Jennings, La. (Gulf, Stanolind) ...Schedule O Gage Dome (Carter) 2.20 
3. ye ggg a se i ee Lisbon, La. Crude (Gulf) 5c below.Schedule C Kevin-Sunburst (Texaco) Schesule R 
x Lisbon, La. Dist. (S. O. New Jersey) 2.35 Madison (‘Stanolind) . Schedule § 
Northeast Louisiana Longwood, La. Dist. (Arkansas Fuel).. 2.30 
(Delhi & Others) Neal, La. (Atlantic) . ‘seosees¢es le 
: : Smackover, Ark. (Ark. Fuel, Gulf) ... 1.83 . 
Schedule A: S. O. New Jersey, Stanolind, Sun Sweet Lake. La. (Pure) peg 2.01 WYOMING 
: Tullos, La. (Arkansas Fuel) ...... 2.29 
Central Louisiana 


Elk Basin Light & Others (Carter, Con- 
tinent:.l, Ohio Oil, Sinclair, S. O. In 


Urania, La. (Arkansas Fuel). . 


(Holly Ridge & Others) Ville Platte, La. (Continental) 








Schedule O: S. O. New Jersey, Stanolind W. Mermenteau, La. (Continental) diana, Stanolind, Texaco) _ Schedule A 
Elk Basin Heavy & Others (Carter 
Central Louisiana Ohie Oil, 8S. O. Indiana, Stanolind, : 
(Ola & Others) } Texaco) . Schedule S 
>. enene i . y : E. Mahoney Dome (Sinclair) 2c below 
Schedule P: Arkansas Fuel, S. O. New Jersey MISSISSIPPI ; Schedule C 
i Medicine Bow (Ohio Oil) . 2.375 
Coastal Louisiana Baxterville crude (Gulf) . : oe -. $1.45 Mule Creek (Carter) 1.91 
(Eola & Others) Baxterville dist. (Gulf) Sitar 2.10 Osage (Carter) 2.25 
Schedule P: Continental, Magnolia, Pure, S. O Carthage Pt. dist 45 & abv. (Pure) 2.30 Wertz & Others (Sinclair) Schedule C 
New Jersey, Stanolind, Texas Co. Carthage Pt Sweet dist ‘is. O. New 
Jersey) 2.35 
Coastal Louisiana Eucutta (S. O. New Jersey).. Schedule Q 
(University Shallow & Others) Fayette & others (S. O. New Jersey)Schedule O Canadian Fields 
Schedule F: Gulf, S. O. New Jersey, Stanolind Fayette Sweet dist. (S. O. New Jersey). 2.35 Imperial Oi Co., Ltd. 
sur Gwinville Sweet dist. (S. O. New Jersey) 2.35 
Coastal Louisiana Heidelberg (S O. New Jersey) Schedule Q: | Oi Springs (March 10, 1947) $2.67 
(Low Cold Test) = ay = ry Sohio) ' nen < Petrolia, Bothwell, Glencoe (March 10 
insley (Sohio) Sched - 2.6 
Schedule E: Sun, Texas Co ; seit 1947) , =. =.69 
Turner Valley (April 1 1947) prices FOB 
South Louisiana producer's tankage Zeginning with 33-33.9 at 
(Westwego & Others) $2.82 with 2c differential and ending with 64 & 
. y ’ Iver at $3.44 
Schedule O: S. O. New Jersey, Stanolin COLORADO ( S 
che é t erse) olind Turner Valley Absorption Gasoline (April 1 
Canon City (Continental) . . $1.95 1947) 
LOUISIANA-ARKANSAS MISCELLANEOUS Florence (Continental) ...... 1.95 Propane $0.40 
Ft. Collins (Continental) 5c below. .Schedule A Isobutane . 1.45 
insas Sour Dist. (Limestone): Iles (S. O. Indiana, Texaco).......Schedule A Normal Butane (a) 10 
Big Creek Calhoun, Columbia, Dor- Moffat (Texaco) : Schedule A 26 Ibs. R. V. P. Product 3.63 
cheat-Macedonia & McKamie (S. O Rangely (S. O. Indiana) : Schedule A (a) Exclusive of that contained in the 26-lb 
New Jersey) és Aa rrr = | Tow Creek (Texaco) . me . . Schedule A R.V.P. Product 





CALIFORNIA 


Ss. Oo. ¢ fornia prices effective July 1, 1947; prices do not reflect changes announced by Standard on Nov. 3 which are retroactive to Oct. 28 
(All gravities above those quoted take highest price offered for that field) 








= © on £ E a 
5 = S$ =5 3 i ts 
- = — - 
i. é =e 8 & eg Ff < gant 
= = © be = 2 © = 4 a“o% 
—~ c ° c 8 &- = & ") Ss += - _ © = 4eeF 
=§ °§ 3 < ¢ -) 2 a s— - o ge. Bee oF 8 8 set 
t & = € A) 25 = Ks in@ of a 2 > ) B Eae 
== | § te S = S = Sea rs § ~ Sez af 8 =a gy Zz é Eere 
av oq # me s z se a4 e >= @ ten set. = E- ‘@ gs Eves 
es = D = 2 3 L = = 3: = e Seno § “cee =F ° S eeSse 
FS = = € & © £8 & S £88 &€ ESF § FFs eed 2 wtee $5 § | SHEEE 
Gravity a~ & = on & = le = beS & = $ Ove GSaS = Ez ce Ss & ALZCE 
12-12.9 . $1.54 . $1.54 $1.54 $1.34 
13-13.9 1.56 1.56 1.56 1.36 
14.9 $1.53 $1.58 $1.56 $1.58 $1.55 $1.55 $1.55 $1.55 $1.57 1.58 1.58 1.58 1.38 $1.48 
15.9 1.56 1-61 1:60 1:61 1.57 1.57 1:56 1:57 1:57 1:58 1.58 1.58 1.40 1.52 
16.9 1.57 1.62 1.61 1.62 1.58 1.58 1.57 1.58 1.58 1.59 1.59 1.59 1.41 1.53 
17.9 .. Sol 1.08 1:62 1.63 1.59 1:59 1:58 1:59 1:59 1:60 1:60 1.60 1.42 1.54 
18.9 $1.60 1.65 1.64 1:66 1:66 1:63 1.60 1:62 1:63 1.61 1.61 1:61 1.61 1.43 
19.9 1.65 1.70 1.65 1:71 1:70 1:68 1.63 1:67 1:67 1.65 1.63 $1.62 1.62 1.62 se 
.9 1.69 1.74 1:66 1.06 2.7% 3.22 3:67 3:32 3.94: 2 1:67 1:63 1:67 1.64 $1.7 
1.9 L.f3 1.77 3.67 yy Be ws Be Bee Be. Be. 1.70 1.63 1.71 1.68 1.79 
9 1:77 1:81 1:71 $1.69 1:82 1:79 1:79 1:74 1:79 1:77 1:74 $1.77 1:73 1:65 1:75 1:71 1.82 
9 1.80 1.84 1:75 1:74 1:85 1:82 1:82 1:78 1:82 1:80 1:77 1:80 1:75 1:69 1:79 1.74 1.85 
1.9 1.84 1.87 1.78 1:79 1:87 1:84 1:86 1:81 1:86 1:83 1.80 1:82 1.78 1:73 1.83 1.7 1.87 
9 1.88 1.91 1.82 1.83 1.90 1:87 1.89 1:84 1:89 1:86 1:83 1:85 1.81 1:77 1.87 1.80 1.90 
6.9 1.91 1.94 1.86 1.88 1.92 1.89 1.938 1.88 1.93 1.89 1.86 1. 1.84 1.81 1.91 1.83 
71.9 1.95 1.97 1.89 1.93. 1.94 1.92 1.96 1.91 1.92 1.90 1.91 $1.89 1.87 1.85 1.9 1.8 $1.89 
89 1.99 2.01 1.93 1.97 1.96 1.95 1.99 1:94 wen: ee ae 1.93 1.89 1.89 1.99 1.89 1.93 
9.9 2.02 2.04 2:02 1.98 1.97 1.97 1.96 1.97 1:92 1:94 2:04 1.91 1.96 
30.9 2.06 2.07 2.06 2.00 2.00 2-00 1.99 2. 1.95 $1.85 3.38 2.08 1-2 3-32 
9 5°14 ar 5°08 3:08 3:08 2:00 1.92 3:06 1:99 2:05 
9 ef 2:12 2:07 2:11 2:02 1:96 2°10 2°01 2°07 
1.9 2.16 2.10 2.15 ie 1.9? S°i6 2.03 2.10 
5.9 5°38 Sk Sepa 3°08 5°o8 ‘. ap 
7.9 5:3 3°10 2:09 
8.9 2.28 Sie 2.42 
19 2.31 2.14 
40-40'9 .2.34 2.16 


Aliso Canyon: Same as Wilmington but 4c lower. Athens-Rosecrans: From 27-27.9 at $1. a with 4c differential to 34-34.9 at $2.16. Canfield Ranch: 
25.9, $1.78: 26-26.9, $1.81: 7.9, $1 28-28.9, $1.85. Del Valle: Same as Santa Fe Springs, but begins with 28-28.9 at $1.87 and is 6c lower. 
E\\ison: From 16-16.9 at $1 59 ath 1c differential — next three higher gravities and then 20- 20.9 at $1.65 and 2c differential for next two higher 
gr vities. Elwood Terrace (FOB Ship): From 33-33.9 at $2.05 with 4c differential for next two gravities. Kettleman Hills: From 31-31. 9 at $1. 90 with 4c 
di erential for next six gravities. bey ant Same as Cymric but ends with 30-30.9 at $1.95. McClung: 28-28.9, $1.79; 29-29.9, $1.82; 30-30.9, $1.85; 31- 
31.9, $1.89. Montalvo West: 40-40.9 at $2.35. Mt. Poso: Same as Cymric from 14-14,9 at $1.58 to 18-18.9 at $1.61. Newhall, Kern River, Kern Front, Mc- 
Kii\trick and Round Mountain: Same as Cymric but ends with 18-18.9 at $1.61. Raisin City, Same as Coalinga from 21-21.9 at $1.68 to 26-26.9 at $1.83. 
Santa Maria Valley: Same as Gato Ridge but 5c higher with addition of 19-19.9 at $1.49. West Cat Canyon—Los Flores: From 12-129 at $1.36 with 
% differential for next three gravities. Wheeler Ridge: From 22-22.9 at $1.62 with 4c differential for next two gravities. 
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CRUDE PRODUCTION AND RUNS TO STILLS 


(MILLIONS OF BARRELS DAILY) 
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RESIDUAL FUEL OIL STOCKS 


(MILLIONS OF BARRELS) 
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Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum Assn., fron 
reports of all companies refining Pennsylvania 


crude. Figures in bbls.) 
Week Ended Week Ended Week Ended 
Oct. 25, 1947 Oct. 18, 1947 Oct. 26, 1946 
62,768 63,650 64,797 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 
Change 

from 

Oct. 18 Oct. 25 Oct. 18 


Pennsylvania Grade 2,209 2,147 62 
Other Appalachian 1,412 1,359 53 
Lima-Michigan 903 960 1. 57 
Illinois-Indiana 10,148 10,386 +. 23 
Arkansas . 3,053 3,016 37 
Kansas . 7,960 8,144 +184 
Louisiana: 11,876 12,213 4.337 
North . 2,993 3,061 + 6S 
Gulf . S,SS3 9,152 + 26% 
Mississippi ; 2,762 2,547 215 
New Mexico 6,260 6,170 90 
Oklahoma .. 27,526 27,718 1192 
Texas ee ‘ 111,438 112,198 1.76 
East Texas 17,971 17,974 
West Texas 40,196 40,576 L380 
Gulf Texas 29,130 29,227 1. 97 
Other Texas 24,141 24,421 + 280) 
Panhandle 3,543 3,463 St 
North 6,026 6,335 1.30 
South 5,879 6,000 1.121 
Other . 8,693 8,623 i| 
Rocky Mountain 9,471 9,707 1. 23¢ 
California . 24,020 24,057 
Foreign .. 3,392 3,686 +29 
Total gasoline bear- 
ing in U. S...... 222,430 224,308 +1,87 
Heavy in California 5,395 5,227 1f 


Total located in~+ Bu- 
read of Mines’ East 


Coast District 11,927 11,246 
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(MILLIONS OF BARRELS) 
U. S. Crude Oil Production be 
(American Petroleum Institute figures) 
WEEK ENDED 
Oct. 25 Oct. 18 
Barrels Barrels 
(Daily Average) 
New York-Penna 49,400 48,600 
rida : 650 700 
Virginia 7,250 8,400 
zinia 150 150 
Southeast 7,100 7,450 
»>—Other 2,350 2,250 
liana 17,700 16,200 
10:8 177,400 170,100 
ntucky 25,700 25,300 
lichigan 49,550 46,950 
Nebraska ° 550 550 
nsas *311,050 304,450 
lahoma *402,8S50 402,150 
exa 
District 1 24,400 24,400 
istrict 2 ; 162,150 162,150 
strict ; 192,400 192,400 25 
trict 4 . 260,400 260,400 JI FMANMJSJSIAS ON D 4518 25 | 8 1522289 6 13 2027 
District 5 41,050 41,050 OCT. NOV. DEC. 
East Texas 321,000 321,000 
ther District 6 118,300 118,300 
District 7-B 43,950 43,950 
trict T-C 410,600 40,600 GASOLINE STOCKS 
rict 8 646,250 646,250 MILLIONS OF BARRELS) 
Yistrict 9 136,500 136,500 
District 10 89,350 89,350 
tal Texas 2,376,350 2,376,350 
h La siana 103,350 101,900 
Louisiana 340,600 340,600 
1 Lou ina 443,950 $42,500 
insas 78,650 77.900 
SSipp 108,950 102,500 
ma 1,400 1,300 
Mexic southeast 116,750 116,750 
Mexice Other 150 150 
ming 126,050 119,800 
na 24,350 24.800 
dc $8,150 17.100 
fornia 918.600 425,700 
~— ‘sehen nee GAG kes SABES 
na Grade rude incl 63.900 64,600 
ame Dieta, Wnts ata ali ia a JFMAMJJASOND 4 11 1825 | 6 15 2229 6 13 2027 
7 . Reg as = coaT es are Oo ee OcT NOV DEC. 
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Statistics 





imerican Petroleum Institute figures in 
yusands of barrels of 42 gallons each. Gasoline 
yures include reported totals plus esti- Production at Gas Ol & 
ite of unreported amounts and are Crude Runs to Stills Refineries Inc. Kerosine Dist. Fuel Oil 
refore on a Bureau of Mines basis.) Daily Average “| Operated Natural Blended Production Production 
Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Oct. 25 Oct. 18 Oct. 25 Oct. 18 Oct. 2 Oct. 18 Oct. 25 Oct. 18 Oct. 25 Oct. 18 
ist Coast F 752 790 91.8 96.5 1,924 2,051 241 303 1,285 1,068 
ppalachian (Dist. 1). 9S 100 79.7 81.3 310 315 57 44 91 78 
ppalachian (Dist. 2) 66 62 101.5 95.4 246 188 38 18 53 52 
d Ill., Ky : S47 S47 89.3 89.3 3,100 2,878 320 351 981 1,004 
kla., Kans., Mo. 422 410 93.0 90.3 1,588 1,549 136 158 168 461 
and Texas 236 234 81.4 SO.7 9ST 944 114 119 136 125 
exas Gulf Coast ; 1,247 1,274 95.3 97.3 3,982 4,107 671 647 1,821 1,702 
uuisiana Guif Coast. 399 $22 113.4 119.9 1,313 1,263 320 366 542 601 
Yo. La. & Arkansas 72 74 63.7 65.5 186 190 52 54 76 66 
cky Mt. (Dist. 3) 12 12 92.3 92.3 39 37 1 2 9 9 
cky Mt. (Dist. 4) 136 130 80.0 76.5 390 365 16 12 148 156 
ilifornia acs ; S78 812 86.8 80.2 2,464 2,411 s4 102 1,028 895 
tal U. S B. of M. Basis. ' 5,165 5,167 91.1 91.1 16,529 16,298 2,050 2,176 6,638 6,217 
s B. of M. Basis, Oct. 26, 1946 41,688 14,780 2,067 5,493 
Residual Total Total Stocks Total Stocks Stocks of Per Cent Daily 
Fuel Oil Stocks Gas Oil and Residual Finished and Un- Refining Ca- 
Production Kerosine Distillates Fuel Oil finished Gasoline pacity Reported 
Week Ended Week Ended Week Ended Week Ended Week Ended Week Ended 
Districts Oct. 2 Oct. 18 Oct.25 Oct. 18 Oct. 25 Oct. 18 Oct. 25 Oct. 18 Oct. 25 Oct. 18 Oct. 25 
ist Coast : 095 1,583 9,066 8,793 19,946 18,781 9,829 9,421 17,826 17,926 99.5 
ppalachian (Dist. 1). 7s 76 155 434 822 430 396 2,104 2,125 90.6 
ppalachian (Dist. 2).. 116 137 118 200 250 240 846 759 100.0 
nd {ll Ky 1,098 3.049 2,903 8,594 5,506 5,402 13,926 13,951 91.2 
kla., Kans., Mo 501 1,379 1,298 3,558 1,555 1,535 6,625 6,7 82.6 
nland Texas - 362 660 683 559 S03 768 2,537 2,: 71.1 
Texas Gulf Coast. 1,853 4,014 4,142 10,087 7,897 8,398 15,103 14,! 93.7 
uisiana Gulf Coast 495 2,256 2,306 3,197 2,592 2,478 5,642 5, 97.6 
La. & Arkansas.. 116 59 445 373 218 1,328 1,485 66.9 
Rocky Mt. (Dist. 3).. 18 25 25 20 26 7s sO 24.3 
Rocky Mt. (Dist. 4) 226 168 168 945 931 625 1,322 1,352 78.2 
ulifornia ‘ ; , a 2,098 1,246 201 14,294 14,190 27,688 Py | 14,666 14,436 87.1 
Total U. S B. of M. Basis. : re : 8,542 23,014 22,516 62,609 61,312 57,419 57.776 *82,003 80,912 90.0 
s B. of M. Basis, Oct. 26, 1946...... 22,047 67,331 60,759 86,731 
Unfinished gasoline stocks included are: 7,754,000 bbls., + 8,496,000 bbls 
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Pennsylvania Oil Other Than Lubes at Refineries 


(Compiled by National Petroleum Assn, from reports of oil region 


Dealer & Service Station Prices for Regular-Grad 
Gasoline in 50 Representative Cities? 


October 1, 1947 





refiners. Figures in bbls.) 
August duly 
1947 1947 
1. Naphthas and Gasoline: 
(1) Straight run, unblended and/or unleaded for 
sale as motor fuel. : 2,179 1,752 
(2) Naphtha and gasoline for sale for blending 
or further refining or held at refinery for 
further distillation, reforming, blending or 
leading oa 197,479 180,184 
(3) Below 65 octane, not included in (1) or (2) 
above > : . 2,118 2,326 
(4) 65 octane and above. 183,486 252,147 
2. Salable naphthas other than motor fuel (does 
not include refinery process naphthas) 14,564 13,663 
Dy MP. “anata da dees ac 81,339 56,498 
4. 36/40 gas oil (including furnace oils) 56,146 49,027 
5. Fuel oil (not reported above) 38,283 37,213 
6. Oils held as cracking plant charging stocks 250,540 200,302 
7. Non-viscous neutrals - 22,686 ,742 
8. Wax distillate 119,238 3,950 
9. Crude petroleum 35,441 33,579 


10. Wax (lbs.) 





Pennsylvania Lubricating Oils 








2,391,198 


2,616,947 


(Compiled by National Petroleum Assn. from reports of companies 
refining Pennsylvania Grade crude oil. Figures in bbls.) 
Pro- In Pro- In- 
duction ventory duction ventory 
Aug. Aug. July July 
1947 1947 1947 1947 
1. Raw long residuum 13,222 15,177 10,924 9,039 
2. 600 steam refined stock 251,502 196,401 216,896 168,058 
3. Other steam refined stock 76,018 $1,044 84,63 48,579 
4. Finished dewaxed long residuun 0,650 6 7 43,36 17,460 
». Bright stock ‘ R 165,182 151,307 163.72 133,143 
6. Viscous neutral (below 180 y S8,58 120,485 113,922 147,892 
7. Viscous neutral (180 vis. at 100) 17,976 87,630 187,562 82,172 
Net Stocks of Pennsylvania Crude Oil 
(Compiled by National Petroleum Assn. Figures in Bbls.) 
’ Aug. 31, July 31, Aug. 31 
1947 1947 1946 
At refineries : 270,558 104,687 336,365 
Pipeline and Tank Farms 1,694,750 1,655,366 1,749,731 
Total 1,965,308 2,060,053 2,086,096 
Production of Natural Gasoline 
(Bureau of Mines figures in gals., 000 omitted) 
Aug., 1947 July, 1947 
East Coast 
W. New York 
W. Pennsylvania i21 T97 
West Virginia 11,254 10,139 
Ohio . 107 146 
Illinois . 13,2 13,928 
Kentucky. 1,767 1,871 
Michigan . 148 153 
Kansas... 7,298 7,401 
Oklahoma - f 17 715 
Texas’ 7 2 222,590 
Gulf ... +, 360 53,734 
East Texas 3 Pr 33,255 
Panhandle 1,437 17,116 
Ger .. . SY, Slt SS,4S85 
Arkansas ; 7,513 
Louisiana: 7 94 51,184 
| 29,24 29,612 
Inland 28 t 21,572 
New Mexico 11,324 10,770 
Colorado 
Montana . 37 361 
Utah 
Wyoming. ; *3,970 3,822 
California 12,693 90,716 
Total 170,572 160,706 
* Colorado and Utah drip gasoline included with Wyoming 
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Dealers’ Indicated Gasoline Tax Servi 
Net Price Dealer (Inc. 1.5¢ Stati 
City (Ex. Tax) Margin federal tax) (Inc. 7 
Average United States 12.59 4.73 6.28 23 
Portland, Me 12.00 4.50 7.50 24.4 
Manchester, N. H 12.80 4.70 5.50 23.1 
Burlington, Vt 12.80 4.00 6.00 22 
Boston, Mass 11.90 4.50 4.50 20 
Providence, R. I 11.90 4.60 5.50 22. ( 
Hartford, Conn 12.50 4.60 5.50 22.¢ 
Buffalo, N. Y. . 12.50 5.10 5.50 23 
New York, N. Y 12.10 5.80 5.50 23 
Newark, N. J 11.10 5.00 4.50 20. 
Philadelphia, Pa 11.70 4.50 5.50 21 
Dover, Del. 12.30 5.00 5.50 22.5 
Baltimore, Md 11.00 5.00 6.50 22 
Washington, D. C 11.30 5.30 5.50 22 
Charleston, W. Va 12.20 6.00 6.50 2 
Norfolk, Va 10.70 6.10 7.50 24 
Charlotte, N. C 11.90 5.40 7.50 24 
Charleston, S. C 11.30 6.20 7.50 25 
Atlanta, Ga 12.60 $.90 7.50 2 
Jacksonville, Fla 12.20 4.80 8.50 25 
3irmingham, Ala 12.40 5.10 8.50 *96 
Vicksburg, Miss 11.90 5.60 7.50 25.( 
Memphis, Tenn 11.30 5.20 8.50 25 
Lexington, Ky 13.40 4.00 6.50 23 
Youngstown, Ohio 12,75 3.75 5.50 22 
South Bend, Ind 13 4.70 H 24. 
Chicago, Ill 12. 3.97 4.5 a8:3 
Detroit, Mich 13. 4.71 4.50 22 
Milwaukee, Wis 13 4.70 5.50 2 
Twin Cities, Minn 13 4.90 5.50 23 
Fargo, N Dak 1 4.00 5.50 2 
Huron, S. Dak 1 4.00 5.50 2 
Omaha Nebr 1 3.50 6.50 22 
Des Moines Ia 1 1.00 5.50 22 
St Louis Mo 1 5.00 4.50 *22 
Wichita Kans 1 4.50 5.50 21 
Tulsa Okla 1 1.00 7.00 29 
Little Rock, Arl 11 10 8.00 25 
New Orleans La 10 6.20 §.50 95 
Houston Tex 11.00 5.00 5.50 21 
Albuquerque, N. M 12.90 1.60 7.00 **94 
Denver, Colo 12.60 4.40 7.50 24 
Casper, Wyo 13.50 6.00 5.50 25 
Butte, Mont 13.50 4.00 6.50 24 
30ise Ida 15.50 4.70 7.50 27.7 
Salt Lake City Utal 15.60 1.90 5.50 2 
Reno, Nev 14.00 4.00 7.00 25.( 
Phoenix Ariz 14.50 4.00 6.50 25 
San Francisco, Calif 12.00 4.00 6.00 22.( 
Portland, Ore 12.50 4.00 6.50 23. 
Spokane, Wash 15.00 4.00 6.50 25 


*Includes City 
**Includes City 
API 


Tax of 0.5¢ per gal 
Tax of 0.5c per gal 
figures as reported by The Texas Co 





Midcontinent Lubricating Oils, August 1947 








(Western Petroleum Refiners Assn. figures in bbls. of 42 gals. 
Steam 
Bright Viscous Paraffin tefined Blendee 
Stocks Neutrals Oils Stock Oils 
Production 271,061 DO0S,129 94,498 35,150 
Shipments: 
Domestic 231,121 500, T6E $2,089 1,322 it 
Export 5,224 66 14 342 } 
TOTAI 236,345 01,432 82,163 31,647 4 
Inventory 
Au 31 186,900 SS,07 13,648 86,277 
Days Sup} 21 2 
Pacific Coast Demand 
(Bureau of Mines figures, total deliveries, thousands of b/d) 
Gas Oil Heavy \ 
Gasoline & Diesel Fuel Oj Prod * 
1946 1947 1946 1947 1946 1947 1946 1% 
January 248 313 1 177 432 420 917 
February . 283 320 12 142 439 $25 947 
March 04 1 117 448 390 162 . 
April 336 101 125 76 385 851 ' 
May / 78 85 51 57 S64 
June 7¢ 90 543 362 R71 a 
Jul : 2 SS 326 360 SH! 
August F S70 100 355 362 SSE 8 
September 18 77 339 S60 
October 320 100 326 S70 
November 293 128 363 S96 
December 308 146 416 ag 
Jan.-August x01 337 9 115 384 382 894 
NATIONAL PETROLEUM ‘5s 
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GASOLINE 


CONSUMPTION BY 


API Figures** 





Tax Rate+ 


duly June, 1947 

Cents Gallons 
labama 6 35,045,000 
rizona 5 16,490,000 
rkansas ‘ 6% 25,881,000 
alifornia . *4% 310,794,000 
lorado . 34,336,000 
ynnecticut a 40,177,000 
elaware iecuae oe 6,982,000 
strict of Columbia 3 13,246,000 
lorida 7 48,797,000 
eorgia 6 48,819,000 
laho 6 15,309,000 
linois 3 171,031,000 
diana 4 92,665,000 
wa ey 69,532,000 
‘ansas 4 66,824,000 
<entucky 5 41,438,000 
ouisiana 7 33,263,000 
Maine 6 15,490,000 
Maryland $5 39,212,000 
Massachusetts 3 71,834,000 
Michigan 3 148,747,000 
Minnesota 4 74,429,000 
Mississippi 6 30,253,000 
Missouri 2 77,286,000 
Montana 5 18,043,000 
Yebraska 5 30,877,000 
Jevada F 4 6,407,000 
Yew Hampshire 4 10,059,000 
New Jersey 3 92,411,000 
Jew Mexico 5 16,539,000 
New York } 188,775,000 
Yorth Carolina 6 52,553,000 
North Dakota ; 4 21,302,000 
I 4 166,134,000 
5 le 59,413,000 

5 38,401,000 

4 159,063,000 

13,538,000 

6 28,961,000 


i 16,746,000 

7 48,299,000 
exas + 193,519,000 
at 4 

4 





15,279,000 

7,717,000 
,000 
51,288,000 
27,606,000 
76,398,000 
.550,000 


on 
w 
+ 
r= 


x 
ee OO 
~ 


Total 2,931,252,000 
Daily Average . 97,708,000 
inge from previous year 

tal Change 

ercentage change in 
Daily Average 





Month of 








July, 1947 July, 1946 % 
Gallons Gallons Change 
38,132,000 34,686,000 + 9.90 
16,260,000 14,454,000 + 12.69 
26,807,000 25,495,000 + 5.15 
1310,000, 000 279,730,000 +10.82 
40,858,000 37,141,000 + 10.01 
37,368,000 36,951,000 + 1.13 
7,491,000 6,782,000 + 10.45 
14,810,000 12,703,000 + 16.59 
51,761,000 44,941,000 +15.18 
53,114,000 48,377,000 + 9.79 
16,865,000 15,224,000 +10.78 
172,234,000 159,696,000 + 7.85 
89,968,000 86,615,000 + 3.87 
84,554,000 76,691,000 + 10.25 
78,574,000 68,539,000 + 14.64 
40,447,000 39,589,000 + 1.16 
36,899,000 32,612,000 +13.15 
21,369,000 20,552,000 + 3.98 
36,701,000 35,787,000 + 2.55 
78,319,000 73,139,000 + 7.08 
152,098,000 144,813,000 + 5.03 
78,725,000 73,109,000 + 7.68 
33,135,000 28,700,000 + 15.45 
81,683,000 76,796,000 + 6.36 
22,047,000 20,136,000 + 9.49 
38,477,000 35,521,000 + 8.32 
6,781,000 6,217,000 + 9.07 
12,958,000 11,664,000 +11.09 
94,879,000 92,442,000 + 3.08 
17,257,000 15,616,000 +-10.52 
210,784,000 192,549,000 + 9.47 
63,513,000 51,872,000 +-22.44 
25,516,000 24,606,000 + 3.70 
167,840,000 155,034,000 + 8.26 
59,350,000 3,539,000 10.85 
42,992,000 37,833,000 +-13.64 
168,156,000 158,827,000 + 5.87 
14,608,000 12,827,000 $13.88 
31,054,000 28,548,000 + 8.78 
23,838,000 22,666,000 5.17 
46,950,000 40,347,000 +-16.37 
223,995,000 189,411,000 +-18.26 
17,212,000 15,080,000 +.14.14 
9,351,000 8,697,000 4. 7.52 
56,662,000 52,829,000 -+- 7.26 
56,136,000 51,620,000 + 8.75 
27,959,000 23,490,000 $19.03 
82,733,000 77,465,000 + 6.80 
12,642,000 11,158,000 4+13.30 
3,131,867,000 2,863,096,000 + 9.39 
101,028,000 92,358,000 + 9.39 


4+.268,771,000 


+ 9.39% 


Includes one and one-half cents (1%c) increase effective July 1, 1947 
Inchides one cent (1c) increase effective July 1, 1947. 


Estimated on basis of available information. 


of the new law effective July 1, 1947. 


* In general, these figures include all gasoline sold or consumed within the confines of the state, 


xabdle purpose 


Will be revised later 


Statistics 





STATES, JULY 1947 


———-7 Months Ending With—— 


July, 1947 duly, 1946 % 

Gallons Gallons Change 
245,735,000 219,996,000 +11.70 
109,027,000 97,523,000 +-11.45 
169,133,000 152,301,000 +11.05 

1,982,010,000 1,786,636,000 +-10.94 
209,912,000 192,446,000 + 5.44 
237,404,000 214,168,000 +-10.85 
43,652,000 39,613,000 +10.20 
90,468,000 83,344,000 + 8.55 
380,611,000 329,304,000 +-15.58 
343,991,000 304,520,000 +-12.96 
91,857,000 81,955,000 + 12.08 
1,031,558,000 939,320,000 4+ 9.82 

550,940,000 512,566,000 4. 7.49 
468,481,000 440,866,000 + 6.26 
375,666,000 357,092,000 + 5.20 
252,479,000 229,541,000 +10.04 
228,937,000 209,262,000 + 9.40 
108,959,000 100,889,000 + 8.00 
236,663,000 213,423,000 £10.89 
461,261,000 419,101,000 +.10.06 
917,803,000 $11,546,000 +.13.09 
431,792,000 ,402,000 + 9.4 
193,621,000 .277,000 +13.05 


508,389,000 5,164,000 





107,867,000 ,301,000 4. 8.63 
203,529,000 ,055,000 4. 8.81 
35,695,000 636,000 + 6.12 


61,626,000 
568,965,000 
101,795,000 

1,184,367,000 1, 
393,132,000 


521,000 + 9.03 
,000 + 7.12 
76,000 + 9.60 
2,000 +. 9.09 
,000 + 10.65 





129,510,000 000 +18.45 
1,003,664, 000 914,139,000 + 9.79 
335,238,000 308,126,000 + 8.80 
241,194,000 209,965,000 4-14.87 
1,008,947,000 927.413.000 + 8.80 
83,709,000 75,799,000 10.44 
197,585,000 173,872,000 +13.64 
120,475,000 119,153,000 1, 2 08 
297,420,000 271,225,000 + 9.66 
1,291,519, 000 1,317,551,000 19.8 
93,068,000 83.898 000 10.93 
46,136,000 41,962,000 } 9.95 
344,303,000 315,378,000 L. £99 
323,914,000 296,481,000 + 9,25 
159,106,000 143,065,000 4-11.21 
454,200,000 114,033,000 + 9.70 
58,958,000 52,812,000 4.11.64 
18,516,271, 000 16,997,677,000 L 8.93 
87,341,000 80,178,000 + 8.93 


+-1,518,594,000 


+ 8.93% 


Some confusion in the reported figures appears to have resulted under appli 


regardless of whether it was for a taxable or non 





EQUIPMENT PERSONALS 





Paul Battenfeld, former vice pres- 
ident of Battenfeld Grease & Oil 
Corp. of Kansas City, Mo., and Jim 
Brady are incorporators of Protective 
Coating Corp. of Richmond, Calif. 
The company will manufacture roof 


tings, caulking compound, as- 
Phaltic base aluminum paint and 


specialty items. 

o ° ° 

Black, Sivalls and Bryson has set 

up a department of market research 
and analysis under the direction of 
Robert E. Bingham of Kansas City, 
M The department is part of the 
industrial and public relations divi- 
sien 

° ° ° 


Dr. Alex G. Oblad has been ap- 
pointed director of chemical research 
and Jack C. Dart director of develop- 
n nt for Houdry Laboratories. They 
wi'l make their headquarters at the 


November 5, 1947 


Houdry laboratories Marcus 


Hook, Pa. 


Dr. Oblad has worked 
the fields of hydrocarbon catalysis, 
chenical thermodynamics of hydro- 
carbons and physical methods of a- 
nalysis. His professional career in- 
cludes work in the research depart- 
ment of Standard Oil Co. (Ind.); the 
field of research department, Mag- 
nolia Petroleum Co., where he be- 
came chief of chemical research, and 
later as head of industrial research 
for the Texas State Research Foun- 
dation at Dallas. He was counsellor 
of the Dallas-Fort Worth section of 
American Chemical Society and has 
served on various committees. 


near 


chiefly in 


Mr. Dart has also had a wide ex- 
perience in petroleum development. 
He was with Pan American Refining 
Corp., Magnolia Petroleum Corp. and 
Standard Oil Development Co. He 


is a member of the American Insti- 
tute of Chemical Engineers’ program 
comniittee and this year was chair- 
man of the Institute’s Baton Rouge 
section. He is a member of the Amer- 
ican Chemical Society and of two 
honorary engineering societies. 


° ° ° 


Joseph H. Shoemaker, formerly in 
the sales department of the Williams 
Oil-O-Matic division of Eureka Wil- 
liams Corp., Bloomington, IIl., has 
been appointed a district representa- 
tive in the New England sales divi- 
sion. 


Stuart Grant has been appointed 
advertising manager of Walter Kidde 
& Co., Inc., Belleville, N. J. Mr. Grant 
has been with Pure Oil Co. for 18 
years, principally as head of the mo- 
tion picture department. There he 
wrote, produced and directed dealer 
and sales training films. He served 
with the army for five years. 
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AKRON REATTACHABLE 
GASOLINE 
HOSE COUPLINGS 


IN 





LIGHT 
WEIGHT 





WEIGHS 


2/% 
LESS 
THAN 


BRASS 


Here's a new Reattachable Gasoline 
Hose Coupling with all the advan- 
tages of Akron's construction and de 
sign plus LIGHT WEIGHT. Made of 
an aluminum alloy which has been 
thoroughly tested in actual service 
These new light weight couplings are 
easier to handle — are equal to or 
surpass others in long life and service 
Send today for illustrated, descrip 
tive folder on Akron Reattachable 


Gasoline Hose Couplings. 


AKRON BRASS 
MFG. COMPANY, INC. 


WOOSTER, OHIO 





About 
Oil People 








W. R. Newman now heads the new- 
ly created asphalt and refining de- 
velopment department of Frontier Re- 
fining Co., Cheyenne, Wyo. Mr. New- 
man joined Bud Robineau jin 1937 
when Mr. Robineau was president of 
3ay Petroleum Co. He assisted in the 
completion of the Bay plant in Den- 
ver and was general superintendent 
in charge of operations. 

In 1942, after modernizing the 
Cheyenne plant of Bay, which has 
since become Frontier, and rebuilding 
3ay’s McPherson, Kans., refinery, Mr. 
Newman again joined Bud Robineau 
to supervise construction of the ther- 
mal-chemical catalytic cracking and 
alkvlation plant. 

Harry A. Brown, Cheyenne refinery 
superintendent, has taken charge of 
refinery operation under Mr. Rob- 
ineau. Mr. Brown came to Frontier 
from Universal Oil Products Co. 

* * * 

Jack Clark, assistant to the presi- 
dent of Lion Oil Co., El Dorado, Ark., 
has been elected to the oil industry’s 
public relations operating commit- 
tee. Franklyn Waltman, Sun Oil Co., 
Philadelphia, is chairman of the com- 
mittee. 


° ° o 


Dale Pumphrey, central Ohio man- 
ager for The Texas Co., Columbus, is 
now the proud owner of a shotgun and 
has a rabbit-hunt planned come open 
season . The gun was awarded to 
Mr. Pumphrey as a door prize at the 
Columbus Petroleum Club’s annual 
party. The shotgun was donated by 
Arthur Goldhere, Goleo Oil Co., Co- 
lumbus. ... W. J. Distler, Ethyl Corp., 
is president of the Columbus Petro- 
leum Club. 


In recent promotions in Standar‘ 
of Indiana’s sales force, W. H. Miller 
became assistant general manager, 
sales promotion, in the general sales 
department after four months as as- 
sistant gencral manager of saies, cen- 
tral division. F. J. Swindell, assistani 
eeneral manager of Wester 
Division, since 19438, succeeds Mr. 
Miller and W. C. Kniefel, 
general sales manager, Rocky Moun 
tain Division at Denver since 1946, 
follows Mr. Swindell as_ assistant 
eeneral manager of Western 
Division. 

Succeeding Mr. 
Egbert becomes 
manager of sales, 


sales, 


assistalit 


sales, 


Kniefel, W. B. 
assistant general 
Rocky Mountain 
Division after being maneger of th 
Denver office since 1946. T. 5. Wolfe 
advances from assistant manager al 


Denver to manager and A. K. Smit 
who returned to Standard after th: 
vears in the navy as a lieutena 
vacates the position of sales mi: 
ager at Des Moines to become ass 
tant manager at the Denver office 





Mr. McCuen Mr. Crossland 


Charles L. McCuen, vice president 
of General Motors Corp., has _ be 
elected a member of the board of di 
rectors of Ethyl Corp. He has be: 
with General Motors since 1926. H 


has been successively chief engincer 


of Olds and director of engineering 
technical assistant to the general 
manager of the Olds and Buick di- 


vision, and general manager of th 
Olds Moter Works division. .. M: 


McCuen was elected vice president in 
charge of the engineering staff 
1910 and last June was named gen- 
eral manager of the research lab- 
oratories divisions of GM to succeed 
Charles F. Kettering. 

Stanley T. Crossland, vice pres!- 
dent and director of Ethyl Corp., w 
was elected treasurer of the compa 
to succeed the late Percy L. Grirfit 
(See NPN, Oct. 22, p. 24), join 
Ethyl Corp. two years ago as comp 
troller and was elected vice preside! 
and director in June, 1946. 





Has the name of your co: 
pany, organization or yours 
appeared here lately? T! 
activities of up-and-coming 
firms and oil people througho! 
the nation are recorded h 
every week. Send along an it« 
about expansion, 
transfers, vacation trips, Ww 
anniversaries. Addr 

Faylor, About 
People Editor, 1213 W. Thi 
St., Cleveland 13, O. 


promotio! 


dings, 
Herbert 
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What the Seal doesn’t show 








Of all infectious germs, the tuberculosis 


germ kills as many people as all others 


ae 





combined. q- Yet, the tuberculosis death 


rate has been cut 80 per cent since 1904. 





Your Christmas Seal Sale money has helped 





because it provides X-ray units, il mass 


_— 





2 « = -S 4 
examinations, 4) dis OW! 


search A) 1 patient rehabilitation ~ w 
a ) enienrd 








all wal 
MERRY CHRISTMAS 


ie) 
today to your Tuberculosis Association. 











Suy Christmas Seals 
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CLASSIFIED 





For Sale 


SOLVENT TREATED BRIGHT STOCK for 
sale—immediate delivery. J. FABER, Jackson- 
ville, Florida, ’phone: 2-5511 & 8-2152 
BRODIE X50 METER, Air Eliminator, Back 
Pressure Valve, Hose Reel, and High Capacity 
Yale and Towne Pump, for sale, reasonable 
THE SIDWELL CoO., Cedar Rapids, Iowa 


FOR SALE: one 4000 gallon two compartment 
semi tank trailer just refinished and repainted 
complete with 1942 K-7 International tractor. 
Price: $4600.00. LIQUID HEAT FUEL CO., 
East Jefferson St., Mishawaka, Ind. 

FOR SALE: 1944 GMC Tractor—Model CC302, 
2 speed axle—stick and 3000 gallon 3 compart- 
ment tank. 1000 x 20 tires on tank. Both in 
good condition ready to run. Reasonable 





INDEPENDENT OIL COMPANY, Clinton, 
Kentucky. 
FOR SALE 
1—2200 gal. Semi-trailer and _ Inter- 


national Tractor. 4 compartment with 
pump, meter. hose, and reel. In first 
class condition. Being replaced with 
larger unit, reason for selling 


ROLAND A. GENTHNER 
Waldoboro, Maine Telephone 117 








FOR SALE 
VALVES & COCKS (Surplus) 
IRON 3rass—-STEEL 
All sizes & pressures 
PROMPT SHIPMENT 
H. P. SHERMAN COMPANY 
134 Dupont St. Brooklyn 22, N. Y. 
Phone: EVergreen 9-6655 








FOR SALE 
4 SCOTCH MARINE BOILERS 
100 H P. Good Conditior 
Located: Destrehan, La 


PAN AMERICAN PETROLEUM CORP. 
Purchasing Department 
122 E. 42 St. New York 17, N. Y. 








NEW API BOLTED TANKS 


60—1000 BBL, 415—100 BBL 
IN STOCK N. Y., NEW ORLEANS, 
LOS ANGELES 
DARIEN CORPORATION 
60 E. 42nd St., New York, N. Y. 








For Sale 


1000 gal. 4 comp. TRUCK TANK fully skirted 
on 1937 Ford chassis, in good condition $1000, 

527 gal. 3 comp. TRUCK TANK $250. W 
N. CRANER, Jamesville, N. Y., Telephone: 
Syracuse 9-2509. 


FOR SALE—S0,000 feet guaranteed high grade 
5%” rubber lined, fabric covered, wire woven, 
gasoline hose in random lengths up to 500 feet 
per length. Net price, manufacturers cost, 
$ .192 per foot f.o.b. Shipping Point. Will 
couple any length with %” x %” male cou- 
plings at $ .32 per set of two couplings. Sub- 
ject to prior sale. All sales final. Terms cash 
with order or sight draft. Write Box No. 313, 
National Petroleum News, 1213 West 3rd 
Street, Cleveland 13, Ohio. 





FOR SALE 
2—1934 and 1—1936 INTERNATIONAL 
TRUCKS with 800 gal., 3 compartment 
tanks—power _ takeoff and pumps 
3owser exacto ticket printing meters, 
hose reels, and hose—for fuel oil or gas 
delivery. $1000.00 and $1200.00 


LASSUS FUEL OIL COMPANY 


1815 E, Wayne St. Fort Wayne 4, Ind. 











Situations Open 


YOUNG ENGINEER with refinery experience 
for position as assistant manager of mid-west 
refinery Opportunity for advancement State 
fully experience and qualifications. 30x 312 
SALESMAN with asphalt experience to cover 
southern states. Give experience, education 
salary expected in application Address Box 
311 c/o National Petroleum News. 

HAVE OPENING in southern territory for 
experienced service station and bulk plant su- 
pervisor State fully management and sales 
experience education, salary expected, etc 
Address 30x 310 c/o National Petroleum 


News 


Wanted to Buy 


WANTED 


Plants for dismantling. Any Location. 


WEINSTEIN CO. 


610 West 8th St. Jamestown, N. Y. 
Phone 6154 





Professional Services 





ACCURATE LABORATORY TESTS 
GASOLINE OIL 
Standard Methods Employed 
Octane Ratings by A.S.T.M. CFR Unit 
THE DETROIT TESTING 
LABORATORY 
554 Bagley Avenue, Detroit 26, Mich. 








BUTANE AND PROPANE 


Registered engineers specializing in the 
construction of liquified petroleum gas 
plants—bulk, industrial, or utility. 


PETROLEUM ENGINEERING 
INDUSTRIES, INC. 
122 S. Michigan Ave. Chicago 3, Hl. 
Phone: Webster 2533 





Classified Rates 








“For Sale,” “Wanted to Buy,” “Help 
Wanted,” “Business Opportunities,” 
“Miscellaneous” classifications, set in 
type this size without border—20 cents 
a word. Minimum charge, $5.00 per in- 
sertion. 

“Position Wanted’”—10 cents a word. 
Minimum charge $2.00 per insertion. 

Advertisements set in special type or 
with border—$7.00 per column inch. 

Copy must reach us not later than 
Wednesday preceding date of issue. 

All classified advertisements are pay- 
able in advance. 

No agency commission or cash dis- 
counts on classified Advertisements. 














FOR SALE 
Model 60 Wayne Computing Pumps 
$125.00 each 
Model 70 Wayne Computing Pumps 
$145.00 each 


Most other makes and models ) 
ing pumps $100.00 to $145.00. Guar 
teed to be in good working condition 





Painted Mobilgas and Shell colors 
Ww. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Hl, 








FOR SALE 
25—35,000 BARREL STEEL STORAGE 
TANKS 


Have Available Also Various Other Ca 
pacity Storage T..nks 


WE WELCOME ALL INQUIRIES 


WANTED 
Plants for Dismantling at any Location 


EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 








WANTED TO BUY 
FUEL OIL 


250000 +1 250000 #3 
Destination: Indiana 


BOX 314 








STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 
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This index is published as a convenience to t) 
eader. Eve 


ADVERTISERS’ INDEX 


ry care is taken to make it accu 
it National Petroleum News assumes ne 
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Joseph P. Walsh, general counsel 
Sinclair Oil Corp., has been ap- 
inted to membership on the Amer- 
n Petroleum Industries Committee 
the API. He succeeds P. C. Spen- 
cer, who resigned 
from the commit- 
tee because of the 
additional respon- 
sibilities imposed 
upon him when he 
was made presi- 
dent of the Sin- 
clair Refining Co. 

Mr. Walsh also 
succeeded Mr. 
Spencer in the po- 
sition of Sinclair 
general counsel. 
He became a mem- 
ber of Sinclair's 

al department in 1928, and is a 
native of Brooklyn. ... He is a mem- 
ber of the American Bar Assn., the 
New York State Bar Assn., the Assn. 
f the Bar of the City of New York, 
the Kings County Bar Assn., the 
Jueens County Bar Assn. and the 
‘atholic Lawyers’ Guild. 





Mr. Walsh 


4. Lynn Porter has joined Tennes- 
see Gas Transmission as internal audi- 
tor. He was formerly with Magnolia 
Petroleum Co. of Beaumont; Frazier 
ind Torbet in Houston, and Boney and 
Porter in Houston. 


Howard MacGready is chairman of 
the Feather Party Committee of the 
Detroit Men’s Club. The club is giv- 
ne a feather party at the Colonial 
Room of the Detroit-Leland Hotel, 
Detroit, this week. Prizes in the form 
f game birds, turkeys, chickens, 
goslings, pigeons and 
about everything except eagles 


sparrows have been promised. 


Chis, Feese, 


° Oo ° 


Oct. 29 almost 200 fellow em- 

of J. Osear Tice of Cleveland 

with him at the Cleveland Hotel 

ballroom to pay him honor on the 

ecasion of his retirement froin 

Standard Oil Co. (Ohio) after more 

than 45 years association with Sohio. 

Mr. Tice, now assistant comp- 

ller, started as an office boy in 

1902 at $15.20 per month and was 

steadily advanced to various respon- 
sible positions with the company. 


\t the dinner, Carl H. Metz, Sohio's 
ctor of industrial relations, acted 


is Loastmaster. Clyde T. Foster, vice 

president in charge of finance and 

ecounting, was the principal speaker. 
oO co} uy 

unkey & Sons, Bellingham, 


Wash., has recently completed instal- 
ation of four storage tanks for stove 
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and Diesel fuel. Total capacity is 
100,000-gals. The tanks are enclosed 
in an earthen pit supported by in- 
dividual concrete foundations. 

Charles F. Trunkey is president of 
the corporation, and his brother Fred 
D. Trunkey is_ secretary-treasurer. 
They have been in the oil business 
in Bellingham for the past 35 years. 
The company’s slogan is “Oil to 
Burn.” Mr. Trunkey of Trunkey & 
Sons is “‘oilways’ ready to furnish 
your fuel oil needs. No ‘fueling’ 
around,” reads a recent ad in the 
local paper. 

Charles F. Trunkey, in addition to 
being an enthusiastic booster of 
Union Oil Co.’s stove, burner and 
Diesel oils, which the company dis- 
tributes, is also a great Bellingham 
booster. This northwest Washington 
State city and surrounding territory 
offers everything desirable in the way 
of a vacation or a spot to live, says 
Mr. Trunkey, “There are fishing, 
hunting and all forms of sports and 
recreation, as well as diversified in- 
dustries.” 


M. Maclver has 
been elected vice 
president of Caii- 
fornia Texas Oil 
Co., Ltd., in charge 
of fiscal matters. 
He succeeds the 
late William Kun- 
stadter, formerly 
vice president and 
treasurer. ... Mr. 
Maclver joined the 
Caltex organiza- 
tion in 1938 as 
general auditor 
after many years 
experience as accountant on pipeline 
and refinery construction, and gen- 
eral auditor in companies affiliated 
with Caltex. He was appointed comp- 
troller in 1946. 





Mr. Maclver 


° Oo ° 


D. E. Carr has joined the research 
department of Phillips Petroleum Co., 
Bartlesville, Okla., as a consultant on 
lubricants. . . . Mr. Carr, a native 
of California, has for several years 
been director of research for Union 
Oi! Co. of California. He has been 
particularly identified with the 
pioneer work on propane dewaxing 
and deasphalting. He contributed a 
number of papers and patents in this 
field. 


Willard Oil Co., Spartanburg, S. C., 
Independent distributor of American 
Oil Co. products, has appointed R. H. 
Greer as secretary of the company 
and manager of tire sales. 

The company, headed by W. G. 
Willard, Jr., president-treasurer, and 
H. E. Duke, vice president, has re- 
arranged and enlarged its original 
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in-town bulk plant and warehouse. It 
is moving all its oil business to its 
new 87,000-gal. capacity bulk plant 
and is using the old location as tire 
store. . . . The company is putting 
into use a new 3,000-gal. trailer. This 
will be equipped with meters. A)l 
trucks are being equipped with 
meters to better fill customer’s tanks 
and permit the serving of any type of 
customer. A new degree day 
svstem has been installed for fuel oil 
delivery. 

Says Mr. Willard: “We are cutting 
our expenses wherever possible and 
trying to maintain our competitive 
position. However, we are caught in 
a squeeze between our manufacturer, 
supplier and actual reductions in 
selling prices. The industry is obliged 
to see that marketers, such eas our- 
selves, receive an adequate profit to 
stay in business.” 


° ° ° 


Much favorable comment has been 
heard regarding the planning, organ- 
ization and the conduct of the re- 
cent Texas Mid-Continent Oil & Gas 
Assn. convention by Charles E. 
Simons, the asso- 
ciation’s vice pres- 
ident and general 
manager. The 
meeting was a 600- 
man affair and 
went through 
without a_ singie 
hitch. 

Mr. Simons was 
appointed to his 
present position 
Jan. 1, 1947, sue- 
ceeding the late 
George C. Gibbons. 
For three and one- 





Mr. Simons ° 


half years prior to his appointment, 
he was executive vice president of 
the Texas Good Roads Assn., with 
headquarters in Austin. It was in 
this post that he directed the recent 
successful statewide campaign for 
adoption of the good roads constitu- 
tional amendment, which prevents 
this fund from being diverted. 

Mr. Simons was secretary of the 
Democratic Executive Committee of 
Texas from 1942 to 1944. He was a 
delegate to the Democratic national 
convention in 1944. As a member of 
the Texas delegation he is credited in 
some quarters with preventing the 
nomination of Henry Wallace as vice 
president. Mr. Simons is a native 
of Lafayette, Ind., but spent the 
early portion of his life in Ohio. He 
worked on several newspapers and 
for the Associated Press. 


° ° ° 


Frank J. Blaise, manager of Pure 
Oil Co.’s tax department for 11 years, 
as been appointed an assistant sec- 
retary and assistant treasurer of the 
company. He will continue to man- 
age the tax department. 
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J. Ed Lockwood, Lockwood Refin- 
ing Corp., Racine, Wis., was seriously 
injured in an automobile accident on 
October 28. He is still in Saint 
Therese Hospital at Waukegan, where 
he likely will be for some time while 
convalescing. 


As a result of accurate shooting by 
R. E. (Bob) Moreland, jobber sales- 
man for Conoco at Sioux Falls, and ex- 
pert knowledge of cookery by Mrs. 
A. J. Rhian, wife of the treasurer of 
South Dakota Independent Oil Men’s 
Assn., a group of friends enjoyed a 
delightful pheasant dinner on Sunday 
night, October 26, preceding the asso- 
ciation’s annual convention at Yank- 
ton, S. D. 


A special sour cream recipe was 
used in frying the pheasants to an 
“October brown” that gave them eye 
and appetite appeal when served with 
yams in the dining room at the Charles 
Gurney Hotel. 


In addition to Mr. and Mrs. Rhian 
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Although far apart 
geographically, 
these three grease 
technologists are 
drawn close by 
common interest at 
National  Lubricat- 
ing Grease Insti- 
tute’s 15th annual 
convention, Chica- 
go, Oct. 16-18. They 
are (left to right): 
H. L. Leland, Stand- 
ard Oil Develop- 
ment Co., Elizabeth, 
N. J.. H. A. Mayor 
(N.L.G.I. director), 
Southwest Grease 
& Oil Co., Wichita, 
Kan., and C. C. 
Hunter, Imperial 
Oil, Ltd.. Sarnia, 
Ont., Canada 


Ralph R. Matthews, 
Battenfeld Grease & 
Oil Corp., Kansas 
City (left); H. A. 
Moir, Pure Oil Co., 
Chicago, and F. J. 
Schmitt, D. A. Stu- 
art Oil Co., Ltd., 
Chicago, go into a 
huddle following a 
National  Lubricat- 
ing Grease Institute 
convention session 


Oct. 16 


Rhian Oil Co., Yankton, and Mr. More- 
land, the guests were Mr. and Mrs. 
Jons, Jons Oil Co., Garretson; J. E. 
Adrian, secretary of the South Da- 
kota association; Ralph Risser, Con- 


Two Atlantic Refin- 
ing Co. grease 
technologists left, 
W. E. Tynan and 
J. F. McGrogan, 
Philadelphia, dis- 
cuss a moot point 
in the paper deliv- 
ered by Claude 
Johnson, Jesco Lu- 
bricant Co., Kan- 
sas City at the 15th 
annual meeting of 
National Lubricat- 
ing Grease Insti- 
tute, Oct. 16 





oco. Kansas City: H. W. Hayes 
O. F. Splichal and C. R. Row, all fro; 
Conoco’s Lincoln, Neb., office, ar 
Earl Lamm of NPN, Chicago. 


° ° o 


Elk Refining Co. will erect a n: 
$10,000 service station at 1110 Was 
ineton St., East, in Charleston. 
Va. 


k * * 


W. M. Horigan is now wholes: 
sales representative for Gulf | 
Corp., with headquarters in Pens 
cola, Fla. His territory includes t} 
northwestern section of Florida. 
Mr. Horigan was for many years 
the Pittsburgh division for Gulf. Di 
ing the war he was in charge of Zo 
6 for PAW. 


: + -* 


Arthur E. Wastie has joined t! 
sales engineering staff of the Pacit 
Gas Corp., New York. He will be : 
sistant to H. W. Townsend, vice pr 


ident, and Francis E. Drake, chic! 


engineer. For the past four ve: 


Mr. Wastie served as sales engines: 


and district maneger in charge of 1 
dustrial and utility installations, c 

tracts and fuel supply with Philli; 
Petroleum Co. 


* * * 


Among a committee of 28 busin 
leaders organized to sponsor a cour 


try-wide Green Cross for Safet\ 


movement to be carried on by th 
National Safety Council are thre: 
company officials. They are: W. § 
S. Rodgers, chairman of the board 
The Texas Co.; Harry C. Wiess, pres 
ident, Humble Oil & Refining Co., 21 


Walter J. Cummings, director, Th 


Texas Co. 


The movement will be conducted 
both nationally and as a specific con 
munity project in localities throug! 
out the United States. 
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SOCONY-VACUUM 





Why Everyone who comes into a Mobilgas Dealer’s Station has 


Confidence in Flying Red Horse Products and Service... 


BUSINESS MEN get top production, 
big savings, from machines protect- 
ed by Flying Red Horse lubricants. 





BOAT OWNERS rely on Mobiloil Ma- 
rine —the marine oil recommended 
by leading boat and engine builders. 





HOME OWNERS get oil heat at its best 
with Mobilheat — already one of 
America’s largest-selling fuel oils. 





RAILROADERS know Socony-Vacuum 
for products that save time, boost 
efficiency in railroad operation. 


PROCESSORS in 30 basic industries 
find Socony-Vacuum products from 
petroleum improve operations. 








HOUSEWIVES enjoy easier house- 
keeping with Flying Red Horse 
home specialties, Bug-a-boo. 


No Wonder Mobilgas Dealers have a Plus Advantage from the Start / 





PILOTS AND OPERATORS get more pow- 
er, greater protection, with Socony- 
Vacuum Aviation Products. 





FARMERS reduce costs, boost effi- 
ciency with Socony-Vacuum main- 
tenance methods, quality products. 


O MILLIONS of Americans 

the Flying Red Horse trade- 
mark is a symbol of quality 
wherever petroleum products 
are needed and used. 

This widespread acceptance, 
plus famous Mobilgas, Mobiloil, 
Mobilubrication—other big- 
selling automotive products and 
services— mean big profits for 
Mobilgas dealers and jobbers 
Coast-to-Coast! 

SOCON Y-VACUUM OIL CO., INC 








YEW YORK 4, N. ¥.—26 Broadway « CHICAGO 5, ILLINOIS—59 E. Van 
iren St. e BALTIMORE 2, MARYLAND—10 Light St. e MILWAUKEE 4, 
VISCONSIN—907 South First St. e CLEVELAND 15, OHIO—1422 Euclid 
venue ¢ KANSAS CITY 13, MISSOURI—925 Grand Avenue « DETROIT 32, 


MICHIGAN—903 West Grand Blvd. « ST. LOUIS 8, MISSOURI—4140 Lindell 
Blvd. « DALLAS 1, TEXAS—Magnolia Petroleum Co., Magnolia Building 
¢ LOS ANGELES 12, CALIF.—General Petroleum Corp., 108 W. 2nd Street 


Socony-Vacuum maintains many other conveniently located service offices to give you_close and fast cooperation 
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The World’s Finest Gasoline Pump— 
a New Pump—a Low Pump- 
will be Announced. 





